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OHIO LOCAL AGENTS 
ANNUAL CONVENTION 





Big Attendance at Columbus Meet- 
ing—Sessions Opened 
Monday 





DISCUSS UNIFORM FORMS 





Some Criticism Made, But Value of 
Standardization Throughout State 
Is Recognized 





OFFICERS ELECTED 


President—Cliff C. Corry, Springfield. 

Vice-President—Philip C. Buerkle, San- 
dusky. 

Executive Committee—E. J. Buenden- 
thal, chairman, Dayton; Fred B. Ayer, 
Cleveland. 

Hold-Over Members—W. J. Carey, Cin- 
cinnati; K. C. Rowland, Toledo, and F. 
Austin McElroy, Columbus. 


BY RALPH Ez. RICHMAN 

COLUMBUS, O., Nov. 20—From the 
very beginning the twenty-first annual 
meeting of the Ohio Association of 
Insurance Agents aroused and held the 
interest of attendants. When the con- 
vention opened at 2 o’clock on Mon- 
day afternoon between 75 and 100 
members were in their seats. Cleve- 
land was there 23 strong. Cincinnati 
was represented by nearly a dozen 
agents. The convention proceeded to 
business at once after President Corry, 
with the consent of the convention, ap- 
pointed Fred B. Ayer of Cleveland as 
secretary of the meeting. 

The first business was the annual ad- 
dress of the president, Cliff C. Corry 
of Springfield, who during the past 
year has been the chief executive and 
field agent of the association. After 
citing that his administration had 
achieved all that had been set for it 
and praising his associate officers as 
responsible for this record, urged the 
members not to permit the associa- 
tion to slacken in the success for lack 
of support. The association now has 
570 members. President Corry em- 
phasized the desirability of employing 
a field agent and having this representa- 
tive devote a larger part of his time 
than heretofore to holding old mem- 
bers, rather than getting new ones, 
since it had been found easier to get 
in a man never a member than to get 

(CONTINUED ON PAGE 4) 
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COLONEL J. R. YOUNG 
HEADS FIRE MARSHALS 





Is Only Charter Member of Asso- 
ciation Still in State Service 
at Present 





SPEAKERS ARE PATRIOTIC 





All Refer to Country’s Needs and Ways 
in Which They Can 
Serve 





NEW ORLEANS, LA., Nov. 7—Col. 
James R. Young, insurance commis- 
sioner and ex-officio fire marshal of 
North Carolina, was elected president 
of the Fire Marshal’s Association of 
North America, at the last session, late 
Friday afternoon, of the twelfth annual 
convention, which soon thereafter ad- 
journed. Other officers are: William 
M. Campbell, Louisiana, vice-president; 
John G. Gamber, Illinois secretary- 
treasurer; L. T. Hussey, Kansas, the 
retiring president, and E. P. Heaton, 
Ontario, members executive committee. 

The election of Colonel Young to the 
presidency not only assures an ener- 
getic and progressive administration of 
the association’s affairs during the com- 
ing year, with full appreciation of the 
burden of war-time responsibility rest- 
ing on these state officials, but also is 
a deserved and long- deferred tribute to 
his worth and energy, long in evidence 
in his years of faithful service, arduous 
work and wise counsel in behalf of the 
association and of all fire marshals in- 
dividually. Colonel Young was one of 
that notable group of four imen that, 
11 years ago, met in Washington and 
organized the association on a broad 
and enduring foundation. The others 
were: A. Lindback, for many years fire 
marshal of Manitoba, and now an in- 
valid, living with his son in Philadel- 
phia; G. Ed. Myers’ of Maryland, now 
retired from politics and living at his 
home in Frederick; and D. Staley 
Creamer, third fire marshal of Ohio and 
now a part of the Cox administration in 
that state. 


Only Charter Member Left 


Colonel Young, therefore, is the only 
one in harness. Four years ago he was 
president of the Insurance Commis- 
sioners’ Convention; now the fire mar- 
shals have added another to his sheaf 
of honors. 








The election of Mr. Campbell as vice- 
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president was a deserved promotion 

from the more arduous position o7 sec- 

retary-treasurer. If he remains in oifice 

and makes anything like the record that 

is his as fire marshal of the Pelican 

state, he undoubtedly will be the next 

president of the association. Moreover, 

the arrangements for the New Orleans 

convention—all in his hands—were ad- | 
mirably planned and carried out. 

An effort was made to elect Mr. Hea- 
ton secretary-treasurer, but the lone 
Canadian present showed his breadth 
and depth of character by pointing out 
that as the association will be in con- 
stant correspondence with the federal 
government during the war, it is de- 
sirable that this officer be a citizen of 
the states. The election of Mr. Gamber 
thereupon followed, and the convention 
voiced its appreciation of Mr. Heaton 
by electing him, with the retiring presi- 
dent, to the executive committee. 


Many cities invited the association to 
meet with them next year, including New 
York, Chicago, San Francisco, St. Louis, 
Columbus and Indianapolis, but selection 
was left to the executive committee with 
what amounted almost to a mandate to 
accept the invitation of South Dakota 
and meet in Sioux Falls. 


Many Notable Addresses 


There were many notable addresses. 
W. E. Mallalien, manager of the National 
Board; W. H. Bennett, former fire mar- 
shal, of Illinois; C. J. Doyle, associate 
general counsel of the National Board, 
and Ole O. Roe, of Iowa, made the air 
resonant with splendid patriotic utter- 
ances, Franklin H. Wentworth, secretary 
of the National Fire Protective Associa- 
tion, did not give quite so much atten- 
tion to the National crisis, but what he 
said was second to none in force and 
inspiration. ‘ 

War conservation —assistance to the 
country through prevention of and pro- 
tection against fire—was the keynote of 
the meeting, and there was no speaker 
that did not touch on this phase to con- 
siderable: degree. 

The same thought carried through the 
round table discussions, of which there 
was a larger number than ever. F. R. 
Morgaridge, speaking on “What Consti- 
tutes Evidence in the Prosecution of Ar- 
son?” made patriotism the impelling rea- 
son for the suppression of incendiarism. 

Captain Paul Mason, of New York, asso- 
ciate editor of Fire Protection, speaking 
first on food fire losses for the six months 
May-October, dwelt on the needs of the 
army in France as affected by monthly 
food fire losses averaging $5,000,000 for 
the period, and later, speaking on the 
attitude of fire marshals toward sprinkler 
installation, maintenance and legislation, 
again emphasized the paramount duty of 
all present in conservation of food, sup- 
plies, munitions and industrial facilities 
and equipment. 


- Federal Fire Prevention 


All this sentiment was centralized, in 
a way, in the paper by Mr. Campbell, 
of Louisiana, on “A Fire Prevention Bu- 
reau of the Federal Government, which 
he strongly urged, and was still more 
strongly emphasized in a_ resolution 





adopted at the suggestion of Mr. Went- 
worth, urging that the Council of National 
Defense, by legislation, if necessary, be 
given adequate powers to deal with fire 
waste, especially in these states where 
there are no fire marshals. 

The general consensus of opinion was 
that there are too many gaps in the fire 
line of defense, and that the federal 
government must close them, if they 
are to be closed at all. 

Ralph E. Richman, editor of Fire Pro- 
tection, official organ of the Association, 
was to have led the round table dis- 
cussion on “Fire Protection for Rural 
Communities,” but could not be present, 
and his paper was presented by Captain 
Mason, former editor of that journal, now 
with the National Automatic Sprinkler 
Association, New York. 

This was one of a group of similar 
discussions on various phases of coop- 
eration — all closely related — which in- 
cluded “Utilizing Fire Departments for 
Fire Prevention Work,” led by Mr. Baker, 
of Texas; “Better Fire Protection for 
Farm Buildings,” Mr. Roe, of Iowa; “Fire 
Prevention Possibilities,” T. Alfred Flem- 
ing, of Ohio, whose paper was presented, 
in his absence, by Captain Mason; “Fire 
Prevention and_the Press,” Mr. Zumwalt, 
of Kansas; “Cooperation Between Fire 
Marshals and Fire Chiefs,” T. E. Crans, 
of South Dakota. 


Uniform Statistics 


Colonel Young led a discussion on 
“Value of Uniform System of Statistical 
Records,” taking the tabulations of the 
Actuarial Bureau of the National Board 
as the text for his remarks. Col. T. M. 
Henry, of Mississippi, pointed out that 
his state, among others, had a law re- 
uiring a specific form of reports from 
the companies, and that the National 


Board reports did not conform to the law. | 


He was willing to have the law changed, 
he said, but did not deem it expedient to 
attempt revision at this time. 

Two of the new fire marshals made con- 
tributions of marked value to the pro- 
ceedings. These were E. M. Gillenwater, 


of Tennessee, who led a round table dis- 


| 
| 
| 
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North Carolina Official Elected President 
of Fire Marshals’ Association of 
North America 


cussion on “The Fire Waste and the High 
Cost of Living,’ and H. H. Friedly, of 
Indiana, whose paper on “Cooperation, 
Efficiency and Preparedness” was given 
special discussion in conjunction with Mr. 
Zumwalt’s paper on “Fire Prevention and 
the Press.” 

Captain Mason, speaking on automatic 
sprinklers, urged that fire marshals seek 
to have restrictions on sprinkler instal- 
lations removed; that they give attention 
to modifications of building requirements, 
contingent on_ sprinkler’ installations, 
rather than to compulsory sprinkler en- 
actments; that they encourage fire chiefs 
to utilize existing equipments to the full- 
est degree by a uniform system of prac- 
tice, and that they include records of 
sprinkler fires in a separate tabulation in 
their reports. 

Somewhat in the way of opposition, Mr. 
Gamber, of Illinois, outlined instances of 
frozen equipments, mud in the pipes and 
goods piled so high as to constitute ob- 
structions to distribution as reasons why 
he, at least, could not maintain a favor- 
able attitude toward sprinklers. These, 
however, are purely phases of human 
dereliction. 

Entertainment Lavish 


Only part of one day was given to 
entertainment; but it was a large day. 

It started with a trip around the har- 
bor on the fire boat Samson, from which 
the guests were transferred to the Alex- 
andria, flagship of the Louisiana Conserva- 
tion Commission, floating the broad pen- 
nant of Commodore M. L. Alexander. On 
this the trip was made to Willswood 
plantation, where the visitors saw all the 
operations of making sugar, from cutting 








and grinding the cane to the finished prod- 
uct. They even ate granulated sugar 
that was still warm from the bleachery, 
and also picked and ate oranges and grape- 
fruit to their hearts’ content from the 
plantation groves. 

In the evening there was an elaborate 
banquet at Antoine’s—the most famous of 
New Orleans’ French restaurants, with the 
only C. J. Doyle as toastmaster. 





Will Investigate Loss 


Many bales of cotton were found on 
fire at Covington, Tenn., caused by chem- 
| icals placed inside the bales at gin. This 
| having occurred since recent fire there of 
| the Churchill Cotton Compress, a_thor- 
| ough investigation is to be made. Short- 
| age of water supply at Covington and 

internal hazards of the pumping station 
developed at this fire and were pointed 
out as long ago as Nov. 13 by the Ten- 
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PHILADELPHIA, PA., Nov. 21— 
With an excellent attendance represen- 
tatives of home office, as well as of de- 
partment, the semi-annual sesion of the 
Southern Underwriters Association met 
here today. F. C. Buswell, president of 
the association in a broad and compre- 
hensive address, outlined existing con- 
ditions and recomended steps to meet 
them. His recomendations went fer 
consideration to the usual committee 


of fifteen, of which Harry A. Smith of 
the National of Hartford was made 
chairman. é 

The most important of all business of 
the meeting was the adoption of a flat 
10 percent rate advance in southern 
territory, just as similar action has 
already been taken in practically all 
Eastern Union jurisdictions and is im- 
pending throughout the country. 

Operating Cost Increased 

Increased cost of repairs and replace- 
ments due to war conditions make this 
action imperative. It is estimated that 
heavier federal taxes and added cost of 
supplies alone are equal to half the pro- 
posed advances. Mr. Buswell read figures 
comparing S. . U. A. experience on un- 
protected classes this year with preceding 
years, showing that no improvement in 
the loss ratio has been made. The South- 
eastern Conservation Committee recom- 
mended that the National Board take steps 
to have the government adopt restrictive 
measures to halt the many suspected in- 
cendiary enemy fires in food and supply 
depots en the ground that arson by enemy 
aliens is tantamount to treason and should 
be so punished. F 
_Other matters arising dealt with revi- 
sion of general tariff rates, rules and reg- 
ulations now issued in revised form, with 
partially sprinklered cotton seed oil mills 
and with adopting use and occupancy and 
profits forms of the Eastern Union. 


S. K. Crawford’s Change 


NEW YORK, Nov. 21.—S. K. Crawford, 
underwriter for automobile fire and theft 
for the Home and more recently with the 
Prussian National, has joined the staff of 
Ream, Ives & Wrightson here, where he 
will handle reinsurance automobile fire. 
Mr. Crawford is one of the best known 
and most experienced men in this line in 
the country. 


Will Address Women 


Willis O. Robb, manager of the New 
York Fire Exchange, has been secured to 
address the women of insurance offices of 
this city at the library of the Insurance 
Society the afternoon of Nov. 26. An 
additional meeting has been scheduled for 
this interesting series. It will be a ques- 
tion meeting on the afternoon of Dec. 3 
and will be presided over by Robert P. 
Barber of the North British. These meet- 
Ings are proving both popular and profit- 
able and have had an average ‘attendance 
of 80. At last Monday’s meeting Allen 
E. Clough, Secretary of the committee on 
losses of the New York Board, read an 
able paper on adjustment. 


Interesting Meeting Planned 


I Next Tuesday night’s meeting of the 
nsurance Society of New York will be 
unusually interesting. At an expense of 
_ the members have secured the loan 
tf the National Defense Committee of 
Motion picture films showing up to date 
War activities of the United States. It 
bes take an hour to run the film, which 
will show the training of enlisted men, 
rantonment life, food conservation, the 
— air fleet and industrial service. These 
oe are to be shown before the Life 
derwriters Association of New York 
at the monthly meeting next Tuesday. 





The Rocky Mountain Fire of Great 
Falls, Mont., has applied for admission to 


H. J..ZECHLIN BEEN PROMOTED 


Wisconsin State Agent of the Niagara 





CHANGES IN THE FIELD 








Fire Is Made Superintend- 
ent of Agents 





Henry J. Zechlin of Milwaukee, state 
agent of the Niagara Fire in Wiscon- 
sin, will go to the home office Dec. 2, 
where he will be. superintendent of 
agents and will be directly associated 
with the western business. Mr. Zechlin 
is one of the most prominent men in 
the west and by a strange coincidence 
he started with the Niagara 28 years 
ago Dec. 2. He began work.in the 
western department as an office boy 
and by very diligent effort was pro- 
moted to various positions until he took 
the Wisconsin position 15 years ago. 
There has been no harder worker or 
forceful man in the Wisconsin field. 
Mr. Zechlin is full of initiative, and is 
possessed of the stuff that achieves. 
He served as president of the Wiscon- 
sin Field Club and the Wisconsin In- 
surance Federation. He was chairman 
of the committee of organization of in- 
surance men that had charge of defeat- 
ing the constitutional amendment giv- 
ing the state the right to engage in the 
insurance business. He has always been 
very close to his company. 





SHIFTS MADE BY THE AETNA 





A. B. Davis Transferred from Nebraska 
to Minnesota—Hicks Goes From 
South Dakota 





The Aetna has arranged its field 
force somewhat, transferring its own 
men to fill the vacancies. 

A. B. Davis has been transferred 
from Nebraska to Minnesota, as special 
agent to be associated with W. J. Tip- 
perry, state agent, with headquarters 
at Minneapolis. 

H. W. Hicks succeeds Mr. Davis as 
special agent in Nebraska with head- 


Mr. Hicks as: special agent in South 
Dakota. 





NOBLE IN A NEW POSITION 





Prussian National Man Becomes In- 
diana State Agent for Security 
and Reliance 





J. W. Noble of Indianapolis, special 
agent of the Prussian National, has 
been appointed state agent of the Se- 
curity of Connecticut and Reliance in 
Indiana. Mr. Noble is one of the most 
prominent Indiana field men, having 
served the various organizations with 
much distinction. He is now a mem- 
ber of the board of directors of the 
Fire Underwriters Association of the 
Northwest. 

H. C. Upham, who has resigned the 
Indiana state agency of the Security 
of Connecticut, New Haven Under- 
writers and Reliance, has made an in- 
teresting connection, announcement of 
which will be forthcoming shortly. 

Mr. Noble was special agent of the 
Continental in Michigan before going 
with the Prussian National, and before 
that was manager of the insurance de- 
partment of the Indiana Trust Com- 
pany of Indianapolis. 





F. W. Engle 


F. W. Engle, Jr., who has been trav- 
eling for the National Union in Illi- 
nois and Indiana, has been appointed 
special agent of the Firemens in IIli- 
nois, to assist State Agent Milo B. 
Marik. Mr. Marik is obliged to go to 
Arizona for some weeks on account 
of his health. He left last Saturday, 
with his mother, for Phoenix. Mr. 
Engle is a son of State Agent Engle 
of the Milwaukee Mechanics in In- 
diana. 

Mr. Engle had a number of years’ 
training in the Indianapolis Inspection 
Bureau as well as in local agency work 
before going into field work. 


D. E. Jones 
Col. David E. Jones of Minneapolis, 





quarters in Omaha. He was formerly 
special agent to South Dakota, and will 
be associated with J. L. Thorburn at 
Omaha. 

Raymond W. Smith is transferred 
from the mountain field to succeed 


state agent of the Niagara Fire in Min- 
nesota, the Dakotas, and. the western 
provinces of Canada, announces that he 
is leaving the service of the company. 
Coionel Jones is one of the prominent 





been very active in the ranks, and has 
made many friends throughout his sec- 
tion. He formerly was state agent of 
the Firemans Fund in Ohio and on re- 
turning to his old territory in the north- 
west, some years ago, took up the work 
for the Niagara. 





GOES TO BUCKEYE NATIONAL 





C. H. Harraden Becomes Managing 
Underwriter for the Toledo Com- 
pany Quitting Field Work 





Charles H. Harraden of Chicago, spe- 
cial agent of the Columbian of Indian- 
apolis in Ohio and Michigan, has been 
appointed managing underwriter of the 
Buckeye National Fire of Toledo, to 
take the place of Melvin Barclay, re- 
signed, who becomes Ohio state agent 
of the Stuyvesant and Industrial Fire. 
Mr. Harraden is a well known field man, 
being well versed in insurance affairs. 
He was formerly a Chicago local agent. 
Mr. Harraden suffered a severe acci- 
dent last winter at Boyne City, Mich., 
slipping on the ice while he was on 
the way to his hotel and has been laid 
up ever since. He is now able to re- 
turn to work. He will take to the 
Brokerage National a ripe experience 
in underwriting. 





Howard G. Downing 


Howard G. Downing, special agent 
of the National of Hartford in Minne- 
sota, has been made state agent of 
South Dakota, with headquarters at 
Sioux Falls. He succeeds John A. 
Grose, who resigned. 


FRANK N. BROWN HAS RETIRED 





General Agent of the Caledonian in 
Charge of Western Business in 
Delicate Health 





Frank N. Brown, general agent: of 
the Caledonian at the head office in 
New York, has retired. He had charge 
of the western business. Mr. Brown 
is well known in the west, having for- 
merly lived in Grand Rapids, Mich., 
being western executive special. He 
has been in poor health for some time. 
William Brown is in charge of the 





field men of the northwest, who has 





work temporarily. 
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OHIO LOCAL AGENTS 
ANNUAL CONVENTION 


(CONTINUED FROM PAGE 1) 


back one whose membership had lapsed. 
In apportioning credit for progress 
made by the association during the 
year, the president mentioned particu- 
larly the National Association of Local 
Agents and the following men: E. J. 
Bundenthal of Dayton, John Anken- 
bauer of Cincinnati and A. W. Neale 
and W. J. Beggs of Cléveland. 


Legislative Accomplishments 


A. W. Neale, chairman of the legis- 
lative committee, gave a report much 
to the liking of the convention. Sum- 
marizing he said: 

“You charged us with seeking the en- 
actment of three laws. You desired 
a law on brokerage commissions; here 
is a copy of the law. You desired 
an agents’ qualification law; here it is. 
You desired an antidiscrimination law; 
here it is.” 

It was disclosed by the secretary- 
treasurer’s report that the association 
was prosperous, though not abund- 
dantly supplied with funds. About 200 
members have not yet paid their 1918 
dues, 


C. R. Tuttle’s Address 


The address of C. R. Tuttle, western 
manager of the North America and chair- 
man of the uniform forms committee, at 
the final session and the subsequent dis- 
cussion did much to produce a more intel- 
ligent feeling as to the new forms. Mr. 
Tuttle explained the reasons impelling the 
companies to adopt uniform forms, empha- 
sizing the satisfaction to policyholders 
who own property in various states, the 
reduction of expense possible and the de- 
mands of insurance commissioners and 
local agents. Twenty years ago Kansas 
and Oklahoma agents demanded uniform 
forms and within the last ten years sev- 
eral insurance commissioners have _ re- 
quired them. As an example of how ex- 
penses can be reduced, Mr. Tuttle de- 
clared that a supply inventory in one of- 
fice where less than $1,000 of business was 





RESOLUTIONS 


1. Provide for a special report 
by the executive committee on a 
uniform system of collections. 

2. Endorse the advice of In- 
surance Superintendent Tomlin- 
son that agents settle their 
troubles among themselves. 

3. Pledge the support of the 
association to the conservation 
work and to State Fire Marshal 
Fleming. 











done annually showed a supply cost of 
$67. By use of uniform forms, this agent 
could be supplied with enough forms to 
last five years for $2.50. 


Applies to Risks in Mass 


To the charge that an agent could no 
longer display his ability to serve his 
client, Mr. Tuttle showed that uniform 
forms, in so far as his committee could 
deal with them, must of -necessity apply 
to risks in mass, leaving the agent free to 
apply his ingenuity to the special risks 
if he treated all insurers of the same class 
with the most liberal terms given any 
one. Considerations of public policy en- 
tered in at this point to which insurance 
practice must bow. The uniform forms 
were prepared for use in several states 
and the committee had been unable to 
edit and arrange all forms in the most 
convenient way for using because of cer- 
tain rulings of insurance commissioners. 
This applied to a criticism made also in 
an earlier convention session. 


Tuttle Answers Questions 


In answer to questions from members 
Mr. Tuttle showed that much of the de- 
tail work involved in handing forms could 
be eliminated by cutting out those which 
are useless, as, for instance, that covering 
electrical fixtures. This form is entirely 
unnecessary as these are covered in the 
policy form. Policyholders’ demands and 
habit account for its continued use. As 
to the neecssity in use of the work and 
materials clause to learn from the as- 
sured exactly how much gasolene was 
used, Mr. Tuttle pointed aut that the 
forms and rates were bringing the mini- 
mum rates in the mass of cases. Any 
man might keep more gasolene than per- 
mitted under the form if he paid the rate 
for it, but it would not be justice to 
charge 99 men a rate sufficient to cover 
a hazard found only in the property of 
the hundredth. Thus in pointing out the 
reasons for certain forms and the diffi- 
culties encountered by his committee it- 
self, Mr. Tuttle cleared away the doubts 
of many as to ultimate satisfaction with 













ing his address, the conventicn endorsed 
the use of uniform forms by approving 
a letter of the association uniform forms 
committee to Mr. Tuttle expressing ‘ts 
own approval. 

The final session at which Mr. Tuttle 
spoke was only a climax to a convention 
which from every viewpoint was a com- 
plete success. 


Tuesday Morning Session 


When the Tuesday morning session 
opened, the attendance had doubled and 
what was more significant, ithe meeting 
took on a liveliness and interest that kept 
every man present throughout the morn- 
ing. E. Allen, president of the Na- 
tional association, was not present, but 
the Ohio insurance superintendent, W_ H. 
Tomlinson, was. He spoke for a few 
minutes only, but received the hearty 
approval of the attendants by suggesting 
that, as his department was burdene:l with 
the settlement of more than enough prob- 
lems to keep it busy, so far as possible, 
the agents settle their own trouble. Mr. 
Tomlinson pledged the cooperation of his 
department to every effort to elevate in- 
surance standards and asked of the agents 
their assistance in these efforts. 


Ww. J. Beggs Speaks 


In a brief explanation of the brokers’ 
license law, W. . Beggs of Cleveland 
showed its benefits to the business. Bro- 
kers whose practices have been contrary 
to Ohio law of the past can be refused a 
license if in the judgment of the insurance 
cemmissioner he is not a “suitable person” 
to possess the privileges granted in the 
license. This power is being justly used 
by the insurance department. As no bro- 
ker can accept a premium from an Ohio 
policy unless he is licensed in Ohio, the 
companies and agents must watch care- 
fully to see that they do not violate the 
law. Some believe that an agent when 
directed by his company to write a policy, 
part of the commission from which goes 
to a broker, should ascertain whether the 
broker is licensed or not to be sure that he 
does not violate the law. 


Brokerage Discussion 


Consideration of the brokerage situation 
led to one of the most frank and beneficial 
discussions of the convention. Two prac- 
tices were especially condemned — the 
truckling of local agents to brokers who 
obtained lines where ownership was lodged 
in the local agents’ city and the appoint- 
ment of solicitors for the sole purpose of 
obtaining one or two new risks. Officers 
of one local association recently resigned 
their positions and their membership in 
order to pay an outside broker a commis- 
sion on business of a locally owned prop- 
erty without violating the local board rule 
against it. The association by applause 
emphatically approved of a complaint 
from Cincinnati that one or two local 
agencies there appointed from 200 to 250 
solicitors in order to strengthen them- 
selves. There is a clause in one of the new 
laws which some said might apply to this 
condition when licenses expire next Feb- 
ruary. It provides that the insurance su- 
perintendent shall, “if he is satisfied that 
such solicitor is a suitable person, and in- 
tends to hold himself in good faith as a 
solicitor of insurance, issue to him a 
license.” 


State Fire Marshal Speaks 


Newly enacted laws were at all times 
the center of discussion. State Fire Mar- 
shal Fleming, who presented the anti- 
discrimination law in the House, received 
an ovation from the convention when he 
explained how it was operating to remove 
fire hazards. In the opinion of inspection 
bureau observers, more Ohio fire hazards 
have been eliminated since June 1 than in 
the ten years preceding. This is attrib- 
uted to the antidiscrimination law, the 
work of the conservation association and 
the municipal fire chiefs of the state work- 
ing in cooperation with the fire marshal’s 
department. Mr. Fleming emphasized the 
peculiar responsibility of the local agent 
at this time and exhibited an infernal in- 
cendiary machine placed in an Ohio ele- 
vator to show the necessity of watchful- 
ness. His patriotic and rousing address 
was a fitting finish to a morning filled with 
moments of intense interest. 


Discuss Uniform Forms 


When regular reports had been disposed 
of uniform forms became as if by a gen- 
eral understanding the topic of discussion. 
The spirit manifested was not that of hos- 
tility to uniform forms as such but rather 
a spirit of cooperation to work out if pos- 
sible better plans for using these forms in 
order to avoid unnecessary detail and 
labor and to avoid radical changes in prac- 
tices to which insurers were accustomed. 
One agent declared the forms to be poorly 
edited and arranged, citing the appearance 
on separate forms of clauses almost inva- 
riably used together. Another agent 
showed how use of the forms upset en- 
tirely a practice in his city to which in- 
surance buyers were accustomed. His 
objection was met with the statement 
that his city was in the minority in the 
entire state in the matter and as the state 
was the unit of application, it was proper 
that the uniformity should be based on 
what was most generally done in the 
state rather than on the practice of a few 
communities. As the companies are seek- 
ing a basis for national application of uni- 
form forms, even general state practice 


might not be the basis for decision. 





the anti-discrimination law. After hear- 








APPRAISAL SERVICE DEPARTMENT 


Conducted By Clifford B. Ross, Assistant General Man- 
ager, The Lloyd-Thomas Company, Public Appraisers 











the past to make the assured 
realize that his book depreciation 
is usually excessive for insurance pur- 
poses, it might be doubly so from now 
on, because of the accounting practice 
federal taxes will develop. 

The war excess profit tax is based on 
the capital invested and not the value 
of the capital employed. In other 
words, if a man paid $20,000 for a bank- 
rupt factory, the sound value of which 
was $75,000, it is not clear, at the pres- 
ent time, how any value but $20,000 can 
be used for the purpose of this tax. 
For insurance purposes a brick building 
has the same value regardless of 
whether the plant is a bankrupt or a go- 
ing concern and agents have labored 
long and hard with many assured to 
get adequate coverage, regardless of 
what was actually paid for the property 
under forced sale conditions. 


Wise past. it has been difficult in 


Again, for the income tax purposes, 
the return must state the cost of the 
property and the rate at which depre- 
ciation is figured. On an apartment 
building a court has held that 3 percent 
per annum did not seem unduly high. 
The fact is that from now on the as- 
sured will devote more time to com- 
puting federal tax values and deprecia- 
tion than insurance values and depre- 
ciation. He is in danger of falling back 
into the old habits of low valuation 
from which he was in a fair way of be- 
ing rescued after much patient effort on 
the part of insurance ‘men and public 
appraisers. 
*x* *k * 

In the following table, the difference 
is shown between the depreciation the 
government is said to allow on a stand- 
ard mill constructed building and the 
probable actual depreciation: 


Insurance Percent Government 
Age, yrs. Good "=" Poor Percent 


SOdKBAIRBUIP wh 


3 
5 
6 1 
8 2 
10 3 16-24 
12 5 
14 7 
* 


" 


1 


The department has made it clear, it 
seems, that the depreciation must be for 
physical exhaustion and not for a shrink- 
age of value; also that depreciation should 
be computed from the estimated life of 
the property. Consequently we may expect 
to confront our old problem, in trying to 
get a fair insurable value from a set of 
books kept with tax rulings in mind— 
namely: that while it might be true a 
machine will not deliver service for over 
twenty years, still at the end of ten it 
might be nearly equal to a new one and in 
event of loss the assured would demand 
settlement on that basis. ‘ 

* * * 

Professional appraisers, who are experi- 
enced in insurance matters, give no ‘con- 
sideration to any age rate of depreciation. 
Deductions are made after inspection and 
show the difference between the physical 
condition now and at the time of inspec- 
tion. This gives the correct basis for 
placing insurance and adjusting losses. 
Engineers of national reputation have 
sworn in one case that the life of a 
boiler is five years and in another that it 
is as high as forty-five for like equip- 
ment working under similar conditions. 
Books written by engineers may be had, 
showing the estimated life of different 
things. An engineer’s report on a stone 
building forty years old, near Joliet, 
stated that the building was of no value, 
yet it is housing machinery adequately 
and for its massive stone work and hard 
wood framing, adjusters would pay 65 
percent of its reproductive value any 
time, in case of Joss. 


Such is the difference between the ac- 
tual value of property—the basis for in- 








inating officers and the resolutions com- 
mittee. The former included Frank 
Macklin of Columbus, chairman; T. C. 
Goss of Cleveland, Arthur Clemons of 
Cincinnati; Charles Kidd of Dayton and 
George Steig of Toledo. The members of 
the resolutions committee were L. L. Rauh 
of Cincinnati, chairman; A. W. Neale of 





At the close of the first session the pres- 
ident appointed the committee for nom- 





Cleveland, F. A. Clark of Toledo, Theodore 


surance—and the book value and average 
engineer’s valuation, yet there is no dis- 
tinction even at this late day in the mind 
of the average assured. True, many 
have outside appraisers make reports, 
but many of these pay no _  atten- 
tion to the insurance man’s interest in the 
valuation. The appraisers, who valued 
the stone building at zero, when as a mat- 
ter of fact said building will no doubt 
be doing business fifty years from now, 
could not have known much of the valua- 
tion rules laid down in the adjustment of 
fire losses. 
_ Wise appraisers, however, look carefully 
into insurance loss practice because the 
fire companies are the only firms in the 
world engaged in the business of buying 
assets of going concerns on a large scale, 
It is well, therefore, for insurance men to 
post themselves on the subject of apprais- 
ers, and when it is advisable to recommend 
public appraisers, to be sure their mode of 
— is friendly to insurance inter- 
ests. 

* * co 
‘There is little doubt that many people 
will hesitate to increase their lines be- 
cause of the mistaken idea it will affect 
their income tax. A large newspaper had 
an idea it would and bearing this in mind, 
it is reasonable to suppose that the 
thought will occur to others. 
We are right back at the beginning, 
therefore. The excess profits tax is based 
on the actual money paid for property 
and not the value of this property, as the 
two might be miles apart. Insurance on 
the other hand, is based on the value of 
the capital and not the actual money in- 
vested. It is evident then, that an in- 
crease in insurance or a lower rate of de- 
preciation for insurance than for tax and 
accounting purposes, would have no effect 
on the latter. 
Stating the proposition plainly, if a 
business uses the same set of book fig- 
ures for insurance, taxes and accounting, 
it is a hundred to one shot the risk is 
away under insured on general form. If, 
on the other hand, a disinterested valua- 
tion is used for the basis of insurance, it 
is only necessary to know who made the 
— to decide whether the line is ad- 
equate. 





Miscellaneous Notes 


Wilbur Schellen from the home office of 
the Home of New York is temporarily in 
Kansas assisting in field work. 


Bay City, Texas, has purchased another 
automobile fire truck and when it has 
been installed the fire fighting facilities 
of that city will have been brought up to 
standard. 


Six out of 133 city employes discharged 
Nov. 16 by the mayor of Covington, Ky., 
were members of the fire department. The 
house-cleaning was compelled by the city’s 
indebtedness. 


The Eastern Company of Warehouses, 
Insurance and Transport of Goods with 
Advances of Russia, has applied for ad- 
mission to New York State to transact 
marine insurance, 

Frank Bennett, formerly city fire mar- 
shal of Dallas, Texas, has been appointed 
fire inspector by the Texas fire commis- 
sion and detailed at Galveston and Hous- 
ton to aid in the protection of between 
300,000 and 400,000 bales of cotton con- 
centrated at those points. 


A recent report issued by the insurance 
commissioner of Mississippi shows that 
there are only 50 fire insurance companies 
licensed to do business in that state. The 
compilation shows that there is not a Mis- 
sissippi company, stock or mutual, in the 
list, which is said to be due to insufficient 
legislative protection. 


A proposal to vote half a million dol- 
lars for extension of water mains in Kan- 
sas City, Mo., is being considered. The 
city engineers are now preparing plans 
for a pumping station and reservoir in 
the northeast part of the city. There is 
but one distributing pumping station in 
use now, on the extreme west side of the 
city, at Turkey Creek. 

An offer of $5,000 by the Business Men’s 
Association of Kansas City, Mo., for in- 
formation leading to the conviction of 
rien responsible for the stock yard fire of 
Oct. 16 is said to be getting results that 
may lead to arrests. It is believed by 
many that the fire was caused by profes- 
sional dynamiters, who might have been 
acting in sympathy with the group that 
— agitating a strike at the yards at the 
ime. 


The provision of the Louisville, Ky., fire 
department regulations which permits 
members to retire on $30 a month pension 
after 30 years’ service, was_ taken ad- 
vantage of Nov. 17 when Fire Chief Lehan 
and eight of his subordinates, including 
Gregory Sheehan, an assitant chief, ac- 
cepted pensions and retired. Patrick Car- 
roll was named acting chief until the new 
Republican mayor appoints a new chief. 
Filmore Tyson has decided that he cannot 
accept appointment to the post which he 





Menche of Dayton and F. J. Rabour. 





held some years ago. 
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GERMAN COMPANIES’ 
FUTURE IN BALANCE 


Vigorous Protests Against 
Licenses Under Trading With 
Enemy Act 





SENTIMENT PRONOUNCED 


American Underwriters Appear Against 
Teutonic Institutions—Decision Up 
to Treasury Department 





WASHINGTON, D. C., Nov. 21.— 
There is some question as to whether 
or not the federal government will 
license German insurance companies or 
insurers from countries allied with 
Germany. Protests against the grant- 
ing of such licenses are being received 
from many sources. The sentiment 
favoring their exclusion was pretty 
strong when Congress dealt with the 
matter, and it has been gaining head- 
way ever since. Congress passed the 


puck on to the Treasury Department. 
Secretary McAdoo will not be- timid 
about refusing licenses if he feels such 
a course to be proper. The confidence 
which some representatives of Ger- 
man companies exhibited at the time 
Congress acted seems now to be shaken 


a bit. 
Hearing at Washington 


The Treasury Department gave a 
hearing last Thursday on the question. 
Secretary McAdoo opened the meeting 
and then turned it over to Assistant 
Secretary Rowe. Charles E. Rushmore 
appeared in behalf of the German com- 
panies and Julius Henry Cohen was 
attorney representing various _Ameri- 
can companies, defense societies and 
patriotic organizations. These two 
men presented practically all the argu- 
ments. Only two hours was given to 
the hearing and the insurance repre- 
sentatives were told they could file 
brief, they must be at hand by 10 a. m. 
last Saturday. 


State Supervisors Testify 


Superintendent Jesse S. Phillips of New 
York said that the New York department 
was exercising rigorous regulations over 
German companies, but said that if the 
national government decided them detri- 
mental to the public welfare, the_ state 
authorities would not attempt to defend 
them. Mr. Phillips, however, said that 
the German companies were in the hands 
of American citizens and that they have 
adequate resources to meet their obliga- 
tions. H. Pierson Hammond, representing 
the Connecticut department, and Joseph 
Fogerty, of the New Jersey department, 
supported Mr. Phillips in his statement. 


Rushmore For German Companies 


Mr. Rushmore declared that the Ger- 
man companies had been victims of a 
propaganda which has seriously injured 
their business. He denied that the com- 
panies could aid the enemy in any way 
and said that the assured should have 
the right to select his cornpany. : : 
Torrey, of the Mercury Marine, spoke for 
his company as did Mr. Robertson of the 
Mannheim. 

Charles G. Hodges, of the Fidelity 
Mutual Life, said that a number of the 
life companies reinsured in foreign com- 
panies and they should not be allowed to 
throw these risks back upon the original 
company. 

Mr. Kushmore spoke in high terms of 
H, N. Kelsey, manager of the Hamburg 
Bremen, J. A. Kelsey, manager of the 
Aachen & Munich, J. H. Lenehan, manager 
of the Nord-Deutsche, H. W. Letton, man- 
ager of the Prussian National, and C. H. 
Franklin, manager of the Frankona. He 
Said that all were American citizens and 
patriotic to the core. 


Cohen Against German Companies 


Attorney Cohen put forth the argu- 
ments against licensing these companies. 
» said it was against public policy. 
hese companies have access to the rec- 
ords of insurance people and the German 
nation is using the fact that German in- 
pututions are permitted to continue over 
oe as proof that the people in the 

nited States are not opposed to the 


‘Germans and ; 
with thon are willing to do business 





to its Agents. 
Agents ever-in mind, 





They are equipped to help. 


IMPERIAL ASSURANCE COMPANY |<: 


The Field Men of the Imperial are ready at all times to give their attention 
The Imperial Management has the interests of 
believing that they should be protected just as much as the Company. 
In other words the Imperial and its Agents are partners. 


Western Department: 
Insurance Exchange, 
CHICAGO 
Pacific Department: 
343 e Street, 
SAN FRANCISCO 











panies on the other side were forced to 
take German government bonds, in place 
of their good securities and that therefore 
they must face a severe scaling. He said 
they could not get funds over here, in 
case of a conflagration. He said that in 
case the German companies were not li- 
censed, that American companies could 
easily take over their business and there 
would not be.a ripple. He said it was 
highly desirable that the United States 
back up the sentiment of the people who 
feel that it is dangerous to have any 
dealings with the German people. 


Insurance Men Protest 


Those who appeared to protest against 
granting licenses to German companies 
under the Trading with the Enemy act 
included the following: 

Richard M. Hurd, president of the Law- 
yers’ Mortgage Company, New York, and 
chairman of the board of trustees of the 
American Defense Society. 

Henry C. Quinby, secretary of the Union 
League of New York. 

R. M. Bissell, president of the National 
Board and president of the Hartford Fire. 

Archibald E, Stevenson, chairman of the 
committee on aliens, mayor’s committee 
on National Defense of New York City. 

Julius Henry Cohen, attorney for Com- 
monwealth, Pennsylvania, Northern of 
New York and American of Newark. 

Wallace Reid, insurance manager. 

F. S. Little, president of Fire Brokers’ 
Association of New York. 

Seeleys Benedict, of Benedict & Bene- 
dict, New York. 
xy 4 W. Lowe, of Johnson & Higgins, New 

ork. 

H. H. Williams, attorney for the United 
States and North River. 

C. E, Belcher, editor of the “Standard,” 
Boston, 

Cc. S. Thompson, trustee of the Amer- 
ican Defense Society. 

H. D. Craig, secretary, American De- 
fense Society. 

Prof. Douglas W. Johnson, Columbia 
University, trustee of American Defense 
Society, chairman executive committee, 
American Rights League. 





News of the Mutuals 








Iowa Mutuals Convene 


While fire losses in Iowa the past year 
have been heavy, tornado losses have been 
comparatively mild, so members of the 
Iowa Mutual Tornado Association were 
told when they met in annual convention 
in Des Moines, Tuesday afternoon. Five 
directors were elected at the business 
meeting and in the evening a theatre party 
was held. 

Wednesday the Iowa Association of Mu- 
tual Insurance Associations met in state 
convention at Chamber of Commerce hall. 
The principal speech for Wednesday was 
to have been on ‘Federal Taxation,” by 
H. L. Ekern, of Chicago, but this was 
put over until Thursday. Mutual insur- 
ance topics in general were discussed by 
various speakers. On Thursday the pro- 
gram included in addition to Mr. Ekern, 
a paper by Ole O. Roe, state fire mar- 
shal on fire prevention and conservation. 
Secretary Harry Cooper, of Crawfordsville, 
Ind., of the National Association, was on 
the program too. 


Companies Are Awarded Verdict 


The cases of Robert and Margaret 
Blume, against several of the fire compa- 
nies, have been decided in favor of the 
companies. This was the case where the 
General Adjustment Bureau, representing 
the companies, offered settlement which 
was refused by the assured, who asked for 
an appraisal, which was made and corre- 
sponded with the adjustment company’s 
figures. Suit was then brought against 
the companies, but the court has held the 
evidence not sufficient to establish the 
case, and ordered a verdict for the amount 
as rendered by the appraiser. 





Flag Indicates Loss 


NEW YORK, Nov. 21.—The Niagara 
Fire is believed to have the first service 
flag in this city on which is indicated a 
death of one of its enlisted men by the 
shift of a star from the white field to the 
red border line. It marks the loss of 
Richard Wesche of Brooklyn, who went 
down with the “Alcedo” ‘Nov. 5. He was 
a -second class seaman. He _ recently 
wrote friends that his room was next to 
the boilers and that in case of torpedoing 





He also stated that the German com- 


he would be one of the first to go. 


PEACE PACT REACHED 
KENTUCKY WOES IRONED OUT 


Agreement Reached Between State 
Board and Companies — Many 
Changes in Past Few Years 


LOUISVILLE, KY., Nov. 21—All 
differences between the companies and 
the Kentucky Insurance Board have 
been settled by an adjustment, satis- 
factory to both sides, which was an- 
nounced by G. H. Parker, manager of 


the Kentucky Actuarial Bureau, on 
Monday morning. The settlement was 
effected at a series of conferences, one 
held in Louisville on Oct. 13 last, an- 
other at Chicago last Friday between 
the Kentucky Board and the Subscrib- 
ers Actuarial Committee, and a third 
held at the offices of the Kentucky Bu- 
reau on last Saturday. Terms of the 
settlement will not be given out pre- 
vious to publication of the bulletin de- 
tailing them, for the reason that these 
terms will affect rates, and it is the de- 
sire of Mr. Parker that all parties in- 
terested learn of. them at the same time. 
This bulletin will go out before Dec. 1, 
probably on Nov. 30, Friday. being bul- 
letin day of the Kentucky Actuarial 
Bureau. 

This disposition of the various points 
at issue between the companies and the 
Kentucky rating board, disposes of the 
last of the matters which have been at 
issue for the past two years or so. It 
also completes the reorganization of the 
fire: insurance matters in Kentucky. Mr. 
Parker said on Monday that there re- 
mained nothing now to be done except 
working out of details. It is hoped, and 
more or less generally believed, that the 
companies and the Kentucky officials have 
arrived at a basis which will permit 
speedy and ready adjudication of such 
questions as may arise in the future, and 
it is felt that the outlook for fire insur- 
ance business in the coming years in Ken- 
tucky is a bright one. 

Most of the recent differences have had 
to do with unprotected property, there be- 
ing a large amount of this in Kentucky, 
an agricultural state with few _ large 
towns and large numbers of small com- 


munities which have no fire protection. 
In connection with the adjustment which 
has been effected, it is understood that 
much of the attention of the Kentucky 
Actuarial Bureau will hereafter be given 
to improving the conditions of the small 
places classed as unprotected. At this 
time such business is not interesting to 
numbers of the companies and property 
owners often find it difficult in the extreme 
to obtain insurance. 

The past eighteen months have been 
agitated ones in Kentucky. The new poli- 
cies instituted in the state for the com- 
panies by the Kentucky bureau have meant 
a complete overturning of former order 
of things. These changes naturally re- 
sulted in storms of protest, and the or- 
der which put dwelling house rating up 
to the local agents themselves added 
much fury to the tempest, in spite of 
the cited fact that agents have always 
rated dwellings in several adjacent states. 
Now, however, it is said that elimination 
of the uniform forms, the institution of 
which made much trouble, would be at- 
tended with general objection on the part 
of the agents, while it is likely that 
presently the whole agency force will 
have come to thorough approval of all the 
new practices. One thing is certain and 
that is the operation of the central stamp- 
ing office will result in raising the stand- 
ard of efficiency all over the state, either 
by educating agents already in the field 
or by bringing into it agents of a high 
order of competence. . 





Branch Is Established 


The Ocean Accident has closed its fire 
general agency in New Brunswick and has 
established a branch office for the three 
maritime provinces with headquarters 
at St. John, N. B. A. H. Chipman, a local 
man in St. John, has been appointed 
branch manager. The deal was effected 
by Inspector Charles H. Curley of the 
fire branch of the Ocean. 





Motor Notes 


_ Automobile underwriters are interested 
in the recent model put out by the Mar- 
mon, which includes a locking device. A 
key is inserted in the head of the gear 
lever. It is felt that the majority of the 
higher priced cars will include a locking 
device in their new model. 

The United States Automobile Insurance 
Exchange of Kansas City has been ad- 
mitted to write business in Kansas. This 
is an interinsurance company writing full 
motor car coverage. It was recently or- 
ganized in Kansas City and has been doing 
considerable business in Missouri. 





The Central Actuarial Bureau of Chi- 
cago has issued a revised edition of the 
advisory rules of practice for sprinkler 
equipments, as amended at the recent 
conference in Chicago. 
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CHICAGO AND SUBURBAN 


ADDRESS BY THRASHER HALL 


Thrasher Hall, the well known ad- 
juster, will address the next meeting 
of the Examiners Club, to be _ held 
Nov. 22, at the Grand Pacific hotel, 
on the subject of the so-called com- 
missioners’ new form of fire policy. 
This form goes into effect in several 
states Jan. 1. The subject is of par- 
ticular interest to examiners at this 
time, as it will affect the territory 
of every examiner Sooner or later. 


LEACH MADE PRESIDENT 


Walter C. Leach of the Minneapolis 
Fire & Marine, was elected president 
of the Western Hail Association at its 
annual meeting in Chicago last week. 
Other officers are W. D. Williams, Se- 
curity and Reliance, vice-president; R. 
H. Purcell, Liverpool & London & 
Globe, secretary and treasurer; exec- 
utive committee, the officers and 
George H. Bell, National of Hartford; 
John H. Carr, Hartford; J. E. Ingram, 
German American; C. A. Ludlum, 
Home of New York; Fred A. Spoerer, 
Connecticut and W. A. Gordon, Twin 
City. Reports of the officers and exec- 
utive committee indicated a satisfac- 
tory year and some profit was made in 
the business. The report of the West- 
ern Adjustment showed that there 
were 14,675 losses adjusted last year 
as compared with 38,000 the year be- 
fore. On account of the material de- 
crease in number of loss adjustments, 
the expense per adjustment, increased 
from $6 per policy to $7.74 per policy 
this year. 











* * * 


TO LOOK INTO WAR TAX 


‘A committee from the Chicago local 
agents will visit Washington, D. C., 
this week to endeavor to get some light 
from the authorities on the federal 
income tax bill in its application to 
local agencies. The Chicago agents 
have been holding meetings to discuss 
how their returns shall be made, but 
there are some doubtful points that 
need light thrown upon them. 


ORGANIZING AN INTERINSURERS 


George W. Wadsworth of Chicago, 
formerly an insurance newspaper 
man, who conducts an insurance ad- 
vertising service, is now organizing 
the American Manufacturers Insurance 
Exchange under the laws of Illinois. 


It will operate in close connection 
with the National Merchants and 
Manufacturers Insurance Exchange, 


which was recently purchased by Ar- 
thur J. Davis from C. C. Clark of Chi- 
cago. Mr. Davis will do the under- 
writing for both institutions and they 
will write practically the same classes. 
Mr. Davis is general agent of the Ari- 
zona Fire, the Guardian Fire of Utah, 
and the Cincinnati Underwriters. Mr. 
Wadsworth will give his time to busi- 
ness getting. The American Manu- 
facturers will confine its operations 
to assured that have a_ mercantile 
rating of $20,000 or more. 


BECOMES GENERAL COUNSEL 
Henry C. Hall, for the past fifteen 
years general counsel of the Policyhold- 


ers Union of Chicago, has been ap- 
pointed general counsel of Marsh & 


WANTED~— Assistant Loss Clerk 


Chicago general office desires a young 
man having some experience as Ex- 
aminer or Assistant. Must be good 


at details and have a general knowledge of 
figures. Address 42-C, care The National 
Underwriter. 
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McLennan. In appointing Mr. Hall to 
this position Marsh & McLennan are 
creating a new service department for 
their clients. Mr. Hall is an eminent 
attorney and has given much of his 
time to insurance law. He is well posted 
on insurance law in the various states 
and familiar with the forms used in all 
of the states in which Marsh and Mc- 
Lennan operate. It is felt that he can 
be of considerable service to an assured 
Owning property in a number of states 
having conflicting laws. Before his 
connection with the Policyholders 
Union Mr. Hall was a member of the 
law firm of Holt, Cutting and Sidley. 
He is also a professor of insurance law 
at the Northwestern University. 
* a 


FIRE INSURANCE CLUB 


At the next meeting of the Fire In- 
surance Club of Chicago, which will be 
held Tuesday, Nov. 27, consideration 
will be given to changing the by-laws 
to permit an extension of the date of 
the annual meeting to May, 1918. For- 
merly the annual meeting and election 
of officers has been held in December 
of each year. It is found that under 
the old practice it became rather awk- 
ward for the incoming president to take 
charge of affairs after his predecessor 
had made arrangements for the year. 
In other words, it is planned to have one 
man formulate a program and see it 
through during his administration. 

At the next meeting diplomas will be 
presented to the graduates of previous 
institute classes numbering forty who 
have completed the three-year course. 
This will be followed by a vaudeville 
program, the members furnishing the 
talent. 

President McCullough States that he 
expects during his administration to 
bring to the attention of the club the 
matter of amending the by-laws so as 
to permit women to become members. 
From the fact that sixteen women at- 
tended the classes of the institute re- 
cently it is shown that they are tak- 
ing a keen interest in the educational 
part of fire insurance, and Mr. McCul- 
lough feels that they could be greatly 
benefited by the club’s meetings. Fire 
offices are finding it necessary to place 
women in positions vacated by men 
leaving for the front. Two offices in 
Chicago are training women to take 
examiner’s positions. 

x * * 
WOMEN JOIN INSTITUTE CLASSES 


Fire insurance men were much inter- 
ested to note that sixteen women from 
the various local offices attended the 
first meeting of the Insurance Institute 
classes held last week. This proves 
that women are eager to absorb as 
much information about the business 
as men. Enlistments and the draft 
have taken a large number of men from 
the fire offices and in many cases they 
are being replaced by women. In two 
of the western departments women are 
now being trained to fill examiners po- 
sitions. The interest that women are 
taking in the educational evening 
classes has caused President McCullough 
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The Humboldt Fire Insurance Co. 


PITTSBURGH 
Incorporated 1871 
EDWARD HEER, Sec’y and Treas. 


Why not make room in your agency for a conservatively managed, medium- 
sized American Company whose indemnity, treatment of agents and assured, 
will bear inspection for nearly half a century? 


Capital $300,000 Surplus to Policy Holders $582,406.94 
Assets $1,604,117.07 


A. H. TRIMBLE, Pres., 
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THE JIFFY PEN 


The word “Jiffy” denotes speed and action. The shape and balance 


resembles the dip penholder. It is built for those who appreciate a 
properly shaped and balanced pen. Prices from $2.50 up, either stand- 
vi or self-filling style. Self-filling pen without a rubber sac. 

SEND FOR DESCRIPTIVE MATTER 


j IFFY PEN CO., Dept. No. 2, 406 Pierce St, Sioux City, Iowa 
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of the Fire Insurance Club to give con- 
sideration to the matter of amending 
the club’s by-laws so as to permit wo- 
men to become members. The sixteen 
women who attended the classes last 
week and the offices with which they 
ar connected are as follows: 

Bessie R, Baagulba, M. Brasse, Alice N. 
Bremman, Alice M. Chase, M. C. Eimstad, 
Helen M. Flinn, Gladys Friedland, M. 
Grosse, Harriet Haley, Marie C. Mc- 
Gowan, J. A. Schmid, Anna L. Swanson, 
G. G. Ebert, M. Westlike, Springfield; 
Mabel E, Duffey, Inter-State Cas.; Hazel 
Farbelinsky and Gertrude Lasley, Millers 
Mut. Cas. 

* ak cd 

E. J. Spencer, who has been connected 
with the Eliel & Loeb Agency in Chicago, 
has been appointed special agent of the 
Royal Indemnity and is assigned to east- 
ern territory. 

* ck 

President Otho E. Lane, of the Niagara 
Fire, is on a western trip and has been 
in Chicago for two or three days. 

, * * * 

Secretary Fred W. Bowers, of the Con- 
necticut Fire, is spending several days in 
the west. 5 

* ok * 

A meeting of the exceutive committee 
of the Cook County Field Club will be held 
next Monday, at which time the results 
of the Y. M. C. A. campaign conducted 
among class two agents will be announced. 
A nominating committee will also be ap- 
pointed to select a slate of officers to be 
presented at the annual meeting which 
will be held the second Monday in De- 
cember. 

* * * 

V. H. Martin, an inspector of the Chi- 
cago Board, has contracted with R. W 
Hosmer & Co. as inspector. 

ok oe * 

Cc. B. Street, western manager of the 
Fidelity-Phenix, left Wednesday for New 
York to visit the home office. 





Big Loss Draft 
of the Hartford 








Perhaps the largest fire insurance 
loss draft ever paid to a single concern 
was handed by the Hartford Fire the 
other day to the Kansas City Live 
Stock Exchange, the amount being 
$1,731,242.49. This covered the recent 
loss of live stock at the stock yards in 
Kansas City, where 32,450 head of live 
stock were involved. Some 18,000 cat- 
tle were recovered, meaning a salvage 
of $800,000. Naturally, the Hartford’s 
line was reinsured to a considerable ex- 
tent. 


Tennessee Agents to Meet 


The twenty-second annual meeting of 
the Tennessee Underwriters’ Association 
will be held at Nashville, Dec. 12 and 13 
It has been proposed that the Insurance 
Federation of Tennessee meet at the same 
time and the program committees of the 
two associations are engaged in working 
out a program so that there will be no 
conflict between the two meetings. Presi- 
dent Allen of the National Association 
will attend this meeting and it is expected 
that he will bring his “ginger-pot’” along. 

L. K, Arrington, insurance commissioner 
will probably discuss needed insurance 
legislation and other matters of interest. 
William F. Dunbar, manager of the South- 
eastern Underwriters’ Association, will be 
invited to bring a message of good cheer 
and advice. 


Tyler Visits the South 


H. R. Tyler, agency superintendent of 
the American Central, has completed a 
two weeks’ trip through Kentucky and 
Tennessee. Mr. Tyler, a New Yorker, in 
this trip made his first dip south of the 
Ohio river and expressed a great deal 
of interest in the character of the spe- 
cial classes of risks he examined. To- 
bacco, whisky and cotton lines were es- 
pecially novel to him and he inspected 
some of the larger plants of this char- 
acter in both states, including the terminal 
System at Memphis, with its elaborate 
cotton warehouses. He was understood to 
be in the section looking over the field 
and meeting the field men and others with 
a view to naming a special agent for 
the American Central to succeed L. C. 
Riker, of Harrodsburg, recently resigned. 


COLOGNE CONNECTION IS OFF 
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BIG TREATY CANCELED 





German. American Abrogates an Ar- 
rangement That Was Very Valu- 
able in Its Operations 





The German American took radical 
action and has canceled its reinsurance 
treaty of many years standing with the 
Cologne Reinsurance. The German 
American now has no foreign reinsur- 
ance treaty contract. The Cologne in 
this country served only the German 
American along reinsurance lines. Last 
year its premium income was $1,081,- 
964. It took some courage to cancel 
this contract, as it was a valuable treaty, 
but the German American people felt 
that it was incumbent upon them to 
have no German connections. The 
management acted solely from patriotic 
motives. 


Very Liberal Arrangement 


The treaty with the Cologne was 
probably the best foreign reinsurance 
treaty in this country. It was very 
elastic, leaving the handling of the re- 
insurance entirely with the German 
American. The Cologne wrote on any 
risk an amount equal to the net reten- 
tion of the German American. It is 
stated that business on the books will 
be carried to expiration and that after 
that the German American will be able 
to assume about all the liability. Hence 
there will be no change in gross carry- 
ing capacity except in some of the large 
accommodation lines. It was necessary 
to cancel the contract through the au- 
thorities at Washington, under the 
“Trading With the Enemy Act.”. Just 
prior to the declaration of war, the 
Cologne arranged for $300,000 to be sent 
over to this side, this being one of the 
last transactions in a financial way ef- 
fected by any German concern, through 
the New York banks. 


Louden Not Yet Arrived 


Manager W. S. Warren of the Liver- 
pool & London & Globe at Chicago 
went to New York to meet Assistant 
United States Manager Hugh R. Lou- 
den, who has been to the home office 
for some weeks. It was thought that 
Mr. Louden had sailed and would arrive 
last week. However, it was found that 
he had not left and it was uncertain 
just when he would. 
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GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres. 
H. W. STEPHENSON, Vice-Pres. 


JOHN J. P. RODGERS, Sec’y and Treas. 
SAM’L P. RODGERS, Asst. Sec’y 


CASH CAPITAL $1,000,000 
TOTAL ASSETS SURPLUS TO POLICYHOLDERS 
»$4,658,595.39 $1,402,353.66 ~_ 
FIRE, TORNADO, AUTOMOBILE, LIGHTNING, RENT, EXPLOSION AND 
BOMBARDMENT INSURANCE 
AGENTS WANTED WHERE NOT REPRESENTED 








UIT 
/NORD-DEUTSCHE | 
= INSURANCE COMPANY E 
= 123 William Street UNITED STATES BRANCH = 
= New York J.H. Lenehan, Manager = 
TIM 
C. A. PALMER, President C. 0. DAVIS, Vice-Pres. W.A. ELDRIDGE, Secy. 


S.D. ANDRUS, V.-Pres. & Man’g Underwriter F. H. ALDRICH, Counsel. H. R. VERNOR, Asst. Seey 
L. K. HENNES, Treasurer 


THE INTER-STATE FIRE INSURANCE CO. 


OF DETROIT, MICHIGAN (Organized 1913) 
Capital fully paid $250,000.00 Assets $542,142.29 
Surplus to policy holders $350,000.63 


406-412 DIME BANK BUILDING 





64th ANNUAL STATEMENT 





Capital - - - = © © = § 600,000.00 
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making change. Best of references. 
Iowa and Nebraska field preferred. Ad- 
dress 46-G, care The National Underwriter. 
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| News of the States 





OHIO AND WEST VIRGINIA 


ACTIVE SUPPORT IS NEEDED 











To Save Antidiscrimination Law Advo- 
cates Must Be as Busy as 
Opponents 





CINCINNATI, O., Nov. 21—Now is 
the time for those who are interested 
in the maintenance of Ohio’s anti-dis- 
crimination law to be as active in their 
support of it as its enemies are against 
it. If the propaganda for the repeal of 
the law is permitted to go uncombated 
and unchecked until time for the next 
legislative session, the task of the law’s 
defenders may be a formidable one. 

The local agent is the man to meet 
the repeal propaganda. While in some 
cases, the agents have in the beginning 
felt antagonistic toward the law, these 
agents are becoming its friends. Expe- 
rience in all states is that when the law 


is given a fair trial, it obtains and holds 
the support of the great majority of 
local agents and those who now oppose 
the Ohio law will almost surely find 
themselves supporting it, should a cru- 
cial test come. 


One way to avoid such a crucial test 
is to support it whole heartedly now. If 
they know that some citizen of their com- 
munity has joined an_ organization advo- 
eating the law’s repeal, it is time to have 
a talk with that citizen immediately. An 
investigation in one city has disclosed a 
man whose name is given as a director 
of the Policyholders’ Protective Associa- 
tion, who never attended the meetings of 
directors, has not been at all active in 
the work of the organization and, in fact, 
did not have a very clear idea of just 
what the organization was now doing. 
This man took the stand that buying in- 
surance was not like buying a large order 
of goods and that the man who bought 
a $100,000 policy was not entitled to a 
special rate on the basis of the size of 
the premium. The man did not know that 
the Policyholders’ Protective Association 
was now fighting the antidiscrimination 
law. 

A little investigation on the part of 
agents in other communities would prob- 
ably disclose the same situation. Many 
men are ready to listen now to sound 
insurance economics whose minds will 
have been poisoned against it by this 
time next year, If those who are in posi- 
tion to become the most effective support- 
ers of the law are as zealous in their 
support as the enemies of the law are in 
their emnity, no one need have any doubt 
as to the final result. 


Status of Agent 


Judgment has been affirmed by _ the 
Ohio supreme court, in the case of the 
Humboldt Fire, in the R. K. Le Blond 
Machine Tool Co. 

The opinion of Judge Johnson follows: 
“By the provisions of Section 9586, Gen- 
eral Code, a person who solicits insurance 
and procures the application therefor shall 
be held to be the agent of the company 
thereafter issuing a policy on such ap- 
plication anything in the application or 
policy to the contrary notwithstanding. If 
a policy, written by one who is an agent 
within the meaning of the section referred 
to, is delivered and accepted, which by 
mutual mistake of the parties insufficient- 
ly describes the place in which the prop- 
erty is located, the court will, when the 
mistake is shown by clear and convincing 
proof, reform the policy so as to state 
the contract actually made.” 





Has Changed Its Name 


The name of the Cincinnati Fire Pre- 
vention Bureau has been changed to the 
“Ohio Inspection Bureau, Cincinnati 
Branch,” with L. J. Schweer as manager. 
Mr. Schweer has been connected with the 
Cincinnati organization for years and is 
thoroughly competent to maintain the 
splendid reputation of the department. 


Cleveland Meetings Start 


President C. H. Parsons of the Insurance 
Society, of Cleveland, has announced that 
the offices have pledged a sufficient at- 
tendance at the six meetings to be held 
this year to insure their success. The 
first méeting will be held Monday evening 
next at 5:45. The subject will be “Uni- 
form Insurance Forms,” and H. R. Man- 
chester, of the James & Manchester Com- 
pany, and Will J. Beggs, secretary of the 
Insurance Exchange, will be the speakers. 
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Both have made a study of the new forms 
and are well prepared to give instruction 
on their use. Subjects for all the meet- 
ings will pertain to the local underwriting 
situation and the talks will all be made 
by agents who have given them careful 
‘onsideration. 


Hare Is Afflicted 


R. P. Hare, Jr., special agent of the 
North America in Ohio, is suffering from 
an _ affliction of his eyes, and will not be 
able to get out for some time. 


Ohio Agency Appointments 


Royal, Eng.—H. J. Barski, E. W. Carder, A. 
Chiostergi, C. Winter, Cleveland; W. M. Cadner, 
Delaware; L. D. Herrick, Quaker City; F. H. 
McMahan, Warren. 

Auto of Hartford—D. E. Goodenberger, Akron. 

Boston—E, A. Pabody, Columbus. 

Caledonian—E. B. Dawson, Shadyside, 

Colum. Nat’l—Mooney & Mack, Gallipolis. 

Com. U.—C. D. Eubank, Pleasant Hill; Kath- 
ryn Kennedy, Spencerville. 

Connecticut—C. W. Ricket, Bremen. 

Fid, Phen.—W. E. Price, Union City; A. F. 
Kull, Marion; J. H. Nolte, Delphos. 


Ohio Notes 


An initial report has been made on the 
machine shop of the Reynolds Machine 
Manufacturing Company at Massillon, 
Ohio. The Rockwood 1917 wet pipe sprink- 
ler system, one-source, is pronounced 
standard. 


Report has been made on the sprink- 
lered woolen mill of the Orr Felt & 
Blanket Company at Piqua, Ohio, equipped 
with a standard-three-source Grinnell wet 
pipe system. A new building has been 
added to the old plant, which addition 
will be equipped at once. 

The Akron Insurance Agency has ap- 
pointed Edward F. Meyer as manager of 
its insurance department. He was for 
some time in the Ohio and Pennsylvania 
field for the Commerce of Albany, and is 
at present connected with the Consoli- 
dated Realty Company of Alliance, Ohio. 

The sprinkler system of the plant of 
the Lancaster Glass Company at Lan- 
caster, Ohio, has been reported on. Grin- 
nell 1911 and 1917 heads are used on dry 
pipe, installed in an acceptable manner 
and receiving the necessary attention. 
Risk is classed a fair average sprinklered 
plant of its kind. 

J. W. Fulton of Shafer & Fulton, Cald- 
well, Ohio, recently had conferred on him 


the degree of LL. B. by the American 
Extension University, taking for his 
thesis “Insurance,” one of the subjects 


covered in the course. Mr. Fulton has not 
only been a successful insurance man but 
has been a student as well. 

A preliminary report has been made on 
the aeroplane factory of the Engle Air- 
craft Company, formerly the plant of the 
Niles Car & Manufacturing Company, at 
Niles, Ohio. The works are being repaired 
and remodeled for the new industry and 
report on the present condition of the 
Grinnell sprinkler system will be made 
later. 








GERMAN FIRE 


INSURANCE COMPANY 


OF WHEELING, W. VA. 
Organized in 1867 


Cash Capital $200,000 Net Surplus $159,096.82 


WM. F. STIFEL, President 
F. RIESTER, Secretary 
OSCAR E. STRAUCH, Asst. Secy. 


E. A. KEELER 


714 Hippodrome Bldg. Cleveland, Ohio 
Special Agent for Ohio, Indiana and Peana. 





Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. Security Ins. Co. 
Organized 1864 


Organised 1881 





COMBINED STATEMENT 





Capital - - - $250,000.00 
Assets - - - 895,201.24 
Surplus to Policy Holders . 606,086.66 
F. A. ROTHIER, Prest. ADAM BENUS, Secy. 


F.C. BARTON, Asst.Secy. R.B. HEATON, State Agt. 





INCORPORATED 1849 


WESTERN 


Insurance —— 
of Pittsburg 


FIRE AND TORNADO 


DEC. 31, 1916 


Capital - - - - - - -$300,000.00 
Surplus to Policy Holders - 415,498.55 
Assets - - - - - - ~- 728,234.87 
Losses Paid to date - - - 6,464,905.01 





GERMANIA 


FIRE INSURANCE COMPANY 























NEW YORK 
ORGANIZED 1859 
Statement, January 1, 1917 
Cash Capital, a eS ie 000,000 00 
Assets, Ce ee “sees fo Sa 
Net Surplu es ie oe . 

wa oy Policy Holders,  - sasrais a 

‘: HEAD OFFICE 





Cor. William and Cedar Streets _ 


Incorporated 1833 


British America Assurance Co. 


HEAD OFFICE - 


TORONTO, CANADA 


(FIRE AND INLAND MARINE INSURANCE) 


Mii nesé<bssopaesoseons eeececesees eeecee 


Ass 
BROWNE 5605s 555 Soe scdcbehbcccbbawebocketeedacs 
DUB iis ce bccccitstunss<csesssocuesscc “ue 


Total losses paid in United State 
W. R. BROCK, President 





United States Branch, 1st January, 1917 


.--$1,986,279.77 
...- 1,118,316.18 


sasbudsscmaaecassastecconseaiens aes . .§ 823,964.59 
753.48 


W. B. MEIKLE, Vice-President and General Manager 





The Best Field in the Insurance Business 
Today is Live Stock Insurance 
Wewant good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Illinois, Michigan and Minnesota 
THE KASKASKIA LIVE STOCK INSURANCE COMPANY 


Home Office: - - 


- Shelbyville, Illinois 
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TO HAVE IMPORTANT MEETING 





Celebrated Speakers Are Announced 
for the Banquet of the Michigan 
Insurance Federation 





DETROIT, MICH., Nov. 21.—The 
Michigan Insurance Federation will 
tender a banquet at the Detroit Ath- 
letic Club Thursday night of this week 
in honor of F. H. Ellsworth, the new 
insurance commissioner of Michigan, 
and Governor Albert E. Sleeper. 

George W. Carter, president, will 
introduce the toastmaster, Paul 
King, now a law partner with Mark 
T. McKee. ; 

Among the speakers will be James F. 
Joseph of the Western Union, Chicago; 
Governor Sleeper, Commissioner Ells- 
worth, Mark McKee, Fred Macomber, 
president of the Michigan Conservation 
Association; William Smith, 
chairman of the Industrial Accident 
Board, and George F. Monaghan, lead- 
ing Detroit attorney. 

For the purpose of establishing an In- 
surance Institute in Detroit, a number of 
leading insurance men have been in con- 
ference lately. The big problem now is 
to finance same and select the right per- 
sonnel. The men behind the movement 
are: E. S. Raymond, Travelers; Charles 
L. Raymond, Raymond & Raymond; W. G. 
Curtis, National Casualty; J. H. Thom, 
Standard Accident; C. L. Andrews, Detroit 


Fire & Marine, and Clarence L. Ayres, 
Northern Assurance, 


Capt. Max B. McKee, assistant secre- 
tary of the National Insurance Federa- 
tion, is with Company D, 340th regiment, 
at Camp Custer cantonment. 


The Commercial Insurance Agency of 
Detroit, formerly in the Dime Bank build- 
ing, has moved to the Vinton building, 
where it occupies an entire floor. Julius 
L. Krimmell is president and John Gilles- 
pie, vice-president. he firm was formerly 
known as Gillespie & Krimmell. Mr. Gil- 
lespie was for four years police commis- 
sioner of Detroit. 


CLASSIFICATION IS -ADOPTED 


Illinois Department Has Sent Out Its 
Blank to Companies for 
Business of 1917 











It is not likely that the Illinois de- 
partment will make any changes this 
year in its classification report that it 
has adopted. Under the law, compa- 
nies are required to make a classifica- 
tion of their business to Illinois each 
year. Superintendent Potter has adopted 


the following for 1917 business: 
1. Dwellings, Including Outbuildings. 
(a) Brick or Stone. 
(b) _ Frame. 

Farm Property. 

Mercantiles. Wholesale, Including 


ge. 
Mercantiles. Retail. 
(a) Brick or Stone. 
2 (b). Frame. 
.,»: Miscellaneous Ordinary. Schools, 
Churches, Asylums, Public Buildings. 

6. Manufacturing. Woodworkers. 

7. Manufacturing. Metal Workers. 

Manufacturing. All Others. 
E Special Hazards. Nonmanufactur- 
ing, Theatres, Ice Houses, Public Garages, 
Lumber Yards, Fair Ground and Exposi- 
tions, Bridges. 

1 Railroad and Traction. 

The number of policies issued in each 
such class and the amount of risk as- 
sumed, the premiums received and losses 
paid in each such class of risks. 


3. 
Stora 
4, 


Tad 





“Off Again, On Again” 

Jeffersonville, Ind., has had the unusual 
experience of being without a fire chief 
four times within two weeks. One 
chief held office six hours, one was in 
lor one day, another for three days and 
the fourth for ten days. Charles T. 
Howard, the last incumbent, left to be- 
come head of the fire brigade at the 
United States depot in that city. ‘Those 
who preceded him for short tenures of 


FOR SALE:—Live Insurance 
Agency. Commissions for 1917 about 
$2000.00. If not sold by Jan. 11,1918, 
will be off the market. Address 





Jeffersonville is about as stable a job as 
ruling Russia. 





Change at Oshkosh, Wis. 


Several of the companies have retired 
from the A. J. Barber & Co.’s agency at 
Oshkosh, Wis. The Mechanics went: to 
Audiss, Hinman, Bass & Gruenewald. The 
County Fire went to the Harmon Agency. 
The State transferred to J. D. Carr. The 
American Eagle went to Crane & Chase. 
The Reliance has not made an appoint- 
ment. The Farmers of York, Millers Na- 
tional and United States Fire decided to 
remain with the Barber agency. 





To Operate Mutuals 


MADISON, WIS., Nov. 21—H. L. Geisler 
has withdrawn from Geisler & Necker- 
man and will handle mutual insurance of 
all kinds. The home office of the Builders 
Mutual Liability, of which Mr. Geisler is 
secretary, will be located at his office. 

A mutual fire company, to carry the re- 
serves of a stock company, is being organ- 
ized in Madison and will also be handled 
from his office, which will also act as 
state agent and local agent for some of 
ee and outside mutual com- 
panies. a 





Object to Mueller License 


T. J. Mueller of Peoria, Ill., has been 
licensed as agent of the Stuyvesant. The 
companies that were formerly represented 
by Mr. Mueller have entered a protest 
with the state insurance department as to 
this license. They claim that it was nec- 
essary for them to take drastic measure 
some months ago in cleaning up his for- 
mer agency, and they are opposed to him 
entering the business again, 





Claims from East St. Louis 


Claims have been filed against compa- 
nies arising from the East St. Louis, IIl., 
race riots early in July. Companies will 
deny liability on these claims under the 
riot clause. There are about fifty compa- 
nies involved. The claimants will un- 
doubtedly endeavor to hold the city liable 
in case the companies are not obliged to 
pay. 





Michigan Notes 


Kent City, Mich., has organized a volun- 
teer fire department and purchased a 
chemical fire engine. 

Port Huron, Mich., has added a light 
hook and ladder truck with chemical 
attachment to its equipment. 

Benjamin H. Gordon, formerly an attor- 
ney at Whiting, Ind., has been appointed 
manager of the insurance department of 
Walter C. Piper at Detroit, Mich. 

J. M. Bentley has sold an interest in his 
agency at Owosso, Mich., to Rolla ‘ 
Lord, who severs connection with the 
Owosso post office to give all his time to 
the insurance business. 





Wisconsin Notes 


William B. Hargraves has opened a 
local agency at Wausau, Wis. 

Waukesha, Wis., has contracted for a 
combination motor-driven hose car and 
pumping engine. 

William Pfleger has purchased the in- 
terest of Frederick C. Bogk in the _ fire 
insurance and real estate agency of Bogk 
& Pfleger, Railway Exchange, Milwaukee. 

Mazomanie, Wis., has purchased a dozen 
fire extinguishers and distributed them 
about the village, fastening the devices to 
electric light poles. A notice has been 
issued to every property owner of the 
presence and purposes of the extin- 
guishers. 

The General Agency Company has been 
incorporated at Madison, Wis., by Madi- 
son insurance men to act as agent, man- 
ager and attorney-in-fact for insurance 
ccmpanies and other organizations. The 
incorporators are H. Geisler of the 
Geisler & Neckerman Company, insurance; 
H. L. Ekern, former insurance commis- 
sioner, and S. A. Oscar, secretary of the 
Beavers’ Reserve Fund fraternity, Madi- 
son. The capital stock is $10,000. 





Indiana Notes 


The National Union Fire has brought 
subrogation suit against the Pennsylvania 
Railroad at Logansport, Ind., asking re- 
covery of $2,500 paid by the insurance 
company because of the fire loss due to 
the burning of the home of Willis T. 
Tousley at Anoka, Ind. 

E. M. Sellers, publisher of the Indiana 
Inspection Bureau, has advised Mayor 
George W. Stidge of Kokomo that further 
changes and improvements will have to 
be made in that city’s fire fighting facili- 
ties before the cut in rates recently asked 
for can be granted. 


At Covington, Tenn., since the recent 
fire at the Churchill compress, many bales 
of cotton have been found to be on fire, 
presumably caused by some kind of chem; 
ical being placed inside the bale at the 
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Buckeye National Fire 


Insurance Co. 
Capital $100,000 @) Net Surplus $46,135.00 


Writing Business Through Ohi t Co tive Underwriti 
ECONOMIC MANAGEMENT © MAKING SPLENDID PROGRE 


OHIO AGENTS WANTED! 




















F.R. Ormsby, Pres. G.F. Hutchings, Secy. Joseph Winum, Treas. & Asst. Secy. 


Industrial Fire Insurance Co. 
AKRON, OHIO 


Capital $300,000 Surplus to Policyholders $408,562 


An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 














Richland Mutual Insurance Company 
MANSFIELD, OHIO 
Incorporated 1850 

- - = - - = $2,486,445.48 

BUSINESS CONFINED TO OHIO R. SMITH, Secretar 


The Central Manufacturers’ Mutual Insurance Company 
VAN WERT, OHIO ORGANIZED 1876 
Cash Assets, over $900,000 : Net Cash Surplus, over $500,000 

H. V. OLNEY, President C. A. L. PURMORT, Secretary 


THE MERCHANTS’ AND MANUFACTURERS’ MUTUAL 
INSURANCE COMPANY 








TOTAL ASSETS, 
A. C. CUMMINS, President 














Organized 1876 Mansfield, Ohie 
Insurance in force over $4,000,000 Net cash surplus over $60,000 
Writing a general classification Auto fire floater department 


Annual dividends to policyholders 


S N. FORD. President G. W DeYARMON, Secretary 














E, J. Forney, Pres. J. M. Cook, Sec’y 
Incorporated, 1873 
Dayton Mutual Fire _ mt 
DAYTON 
Insurance Co., “oo annetiens Mutual 
ire insurance Compan 
B. C. COLEMAN, Secy. OF MANSFIELD, 08180 pany 
Conservative and Careful 
Managemeut Insurance - $6,519,788 
AGENTS WANTED Total Assets 385,313 
Address Home Office. hep eaee< 
An Agency Company 














Ohio Retail Grocers Mutual Fire Insurance Co. 
SPRINGFIELD, OHIO 


W. H. COOK, Secretary and General Manager 
BUSINESS CONFINED TO OHIO 


KEYSTONE UNDERWRITERS 


DEPARTMENT OF 
The German Fire Insurance Co. The German American Insurance Co. 
The Western Insurance Co. The Union Insurance Co. 


ORGANIZED 1905 














All of Pittsburgh, Pa. 


Combined Capital - - $900,000 Combined NetSurplus - - - $733,076 
Combined Assets - - 3,042,656 Combined Surplus to Policyholders 1,633,076 


HENRY WACHTER, Manager - 218 Fourth Ave., PITTSBURGH, PA. 





gin. 


E. W, CLINTON (Reliable Agents Wanted in FISH & SCHULKAMP 
4328 LaFayette Ave. Pennsylvania, Ohio, Illinois General Agents for Wisconsin 
Norwood, Cincinnati, Ohio and Wisconsin.) Madison - Wisconsis 
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NORTHWESTERN STATES 


WILL EXAMINE THE BANKERS 








North and South Dakota and Montana 
Departments Will Probe Affairs 
of Helena Company 


A joint examination has been begun 
at Helena, Mont., by the North and 
South Dakota and Montana depart- 
ments into the affairs of the Bankers 
of Helena. This company did quite 
an extensive hail business and also 
wrote crop values up to $7 an acre in 
North Dakota at a rate of 10 percent. 
Its business in North Dakota exceeded 
$2,800,000 and its losses were heavy. 

A complication has arisen in con- 
——— with its losses. State Examiner 

Waters sent a notice to all the 
North Dakota banks holding certificates 
of deposit taken for premiums to stop 
payment until the Bankers had satis- 
factorily adjusted its losses. The Bank- 
ers retaliated by garnisheeing the re- 
serves of these state banks on deposit 
in St. Paul and Minneapolis. State 
Bank Examiner Waters then notified 
the banks in the Twin Cities that if 
they did not release the garnisheed ac- 
counts and recognize checks drawn on 
them, North Dakota reserves would be 
withdrawn from the Twin Cities. The 
Bankers is standing pat on its garnish- 
ment proceedings. Crop insurance, so- 
called, written for the first time on a 
general scale in North Dakota, has had 
a far from satisfactory introduction for 
all concerned. The losses were heavy 
and the companies writing this class of 
insurance claim that farmers. took out 
insurance after their crops had prac- 
tically been ruined. 

The only two, companies writing it 
to any extent were the Bankers and 
the National Union of Pittsburgh. The 
National Union is still adjusting its 
losses. 


Alberta Holds Ladies’ Night 


The Alberta Pond of the Blue Goose 
held its first ladies’ night on Monday, 
Nov. 12. A very enjoyable evening was 
spent, commencing with a banquet, fol- 
lowed by a theater party to the Orpheum. 
Most Loyal Gander Chas. Barsotti of the 
Golden Gate Pond was one of the guests; 
a number of local agents were also in 
attendance. 


Minnesota Notes 


Minneapolis is considering the issuance 
of $25,000 worth of bonds for new fire 
apparatus. Two new engines and a triple 
combination are needed. 


The new building of the Minneapolis 
Daily News, south corner of Sixth street 
and Fourth avenue, South, Minneapolis, 
is nearing completion. An automatic 
sprinkler system has been installed and 
will be in service shortly. 


An original report has been made on 
the Gunderson building, 421-429 Washing- 
ton avenue, North, Minneapolis, occupied 
as a wholesale grocery and paper box fac- 
tory. Risk is equipped with a Grinnell 
1917 wet and dry pipe sprinkler system, 
pronounced fair. 


The new building of the Maxwell Motor 
Sales Corporation, southeast side of 

wenty-sixth avenue, Southwest, Minne- 
apolis, has been inspected and will be fully 
occupied within thé next sixty days. The 
Niagara 1917 wet pipe sprinkler system 
is complete, in service and pronounced 
superior. 

Report has been made on the building, 
northeast corner of Lyndale and 44th ave- 
nues, North, Minneapolis, occupied by the 
Northwestern Compo-Bran Company. The 
Grinnell, Niagara-Hibbard and Manufac- 
turers sprinkler system is an old one, but 
well cared for and in good condition. The 
protection and risk as a whole class fairly 
good. 


John T. Hutchinson, field secretary of 
the National Council of Insurance Federa- 
tion, is in Wichita, Kans., helping organize 
the ‘Sedgwick county federation. A meet- 
ing of all insurance agents in the city 
was held Friday afternoon. 





Frederick A. Brown 
Insurance Law 


IN MISSOURT VALLEY FIELD. 


ORDERS COMPANY TO PAY LOSS 








Kansas Department Holds That Failure 
to Pay Note Does Not Cancel 
Liability 


TOPEKA, KAN., Nov. 20—The first 
order of the Kansas department on the 
ruling announced two weeks ago relat- 
ing to the premium notes on fire pre- 
miums was made last week. The order 
required the Home to pay P. L. Hein- 
schel of Smith Center for the loss on a 
barn by tornado. Heinschel took out 
a fire and tornado policy, paid a part 
of the premium in cash and gave his 
note for the balance. After the note 
was due, but before it was paid, his 
barn was damaged by the storm. 

The company refused to pay the 
claim on the ground that the contract 
provided no coverage between the time 
the note became due and was paid. The 
commissioner held that notes of this: 
character should not contain such re- 
strictions and that the company could 
not avoid the payment of the loss as 
long as it did not cancel the policy. In 


, grain tanks and contents, gas plants, lum- 





other words, the state will not permit 
any company to hold a note and dis- 
claim the loss when the policy is not 
cancelled. The department has required 
all the fire companies to submit for ap 
proval all forms of premium notes used 
in the state. 


NEW COMPANY IS LICENSED 








Preferred Risk of Topeka to Confine 
Business for the Present to 
Reinsurance 


TOPEKA, KAN., Nov. 20—The Pre- 
ferred Risk Fire of Topeka has been 
admitted to write business in Kansas. 
This company was organized last 
spring and has sold its capital stock 
and has created a surplus exceeding the 
legal requirements: Isaac Jones is 
president and Clyde Miller is secretary. 
The same officers and directors are 
handling this company as are interested 
in the Capitol Live Stock. The Pre- 
ferred Risk has authority to write gen- 
eral fire business, but at the present 
time intends to do only a reinsurance 
business. Only one other company is 
operating in the state exclusively for re- 
insurance. 


ASSURED MUST SIGN CLAUSE 


Many Companies Are Insisting That 
Agents Must Get Signatures to 
Coinsurance Blanks 





A number of managers held a meet- 
ing last week and have sent word to 
all the companies that they intend to 
require the assured to sign the coinsur- 
ance clause when used in Missouri. 
The main rebellion has been at St. 
Louis, where the local agents refuse to 
get the clause signed. There has been 
some trouble at St. Joseph, but St. 
Louis is the main trouble point. Opin- 
ions have been given by Attorney 
Thomas Bates of the Western Union 
and Attorney Seymour Edgerton of the 
Western Insurance Bureau, stating that 
under the Missouri law coinsurance 
clauses, if used, must be signed by the 
assured, or the companies will be in 
violation of the antidiscrimination law. 

The representatives of companies who 
attended the meeting last week are firm 
in their convictions that the signatures 
must be secured, the rate advanced, or 
the policy cancelled. There is a gen- 
eral checking up to see who is in ear- 
nest on the issue. 


The Missouri Inspection Bureau has 
promulgated a ruling that where a copy 
of the form on the following class of risks 
is filed with the bureau containing a 
signed coinsurance clause a net rate will 
be published with the clause required: 

Fire proof building and_ contents, 





10 So. La Salle St. Chicago 





sprinklered risks and contents, incom- 


incombustible construction), incombus- 
tible contents in any class of construction, 
traction properties, oil tanks and contents, 


ber yards. 


To Tighten Requirements 


The next Kansas legislature probably 
will be asked to make a little more rigid 
the requirements for admission into Kan- 
sas of interinsurance companies. ‘The 
Kansas requirements are not quite stiff 
enough for some of these companies,” 
said W. J. Bryden, assistant commissioner. 
“Some of them do not have _ sufficient 
funds or assets to make them really stable 
institutions when they come in. If prop- 
erly managed and with good luck they 
will likely come along all right, but there 
is the danger to them of a big bundle 
of claims coming in and wiping out the 
company, thus leaving a lot of folks with 
money paid out and no insurance, I 
think we should make the requirements 
considerably higher for all interinsurance 
companies.” 


Oil Rates Too Low 


The National Union has filed application 
with the Kansas department to increase 
rates on oil derricks, rigs and machinery 
and tools connected with oil drilling op- 
erations. The company has been writing 
this business at 5 percent and now asks 
to increase to 6 percent. The depart- 
ment has declined to permit the increase 
for the present, pending an investigation 
of this class of business. In asking for 
the increased rate the company asserts 
that it cannot handle the business at the 
old rate at a profit and must either ad- 
vance the rates or discontinue the line. 


Missouri Agents Confer 


A conference of the members of the 
Missouri Association of Local Agents was 
held at St. Louis Nov. 16, which lasted all 
afternoon. Some twenty representatives 
from every section of the state attended. 
Only three representatives were from St. 
Louis, Messrs. Kehoe, Secretary Rogers 
and President George D. Markham. 
The object was to have members from 
different sections of the state report their 
troubles under the filing of actuarial bu- 
reau dated Oct. 1. The result was that 
the president was directed to appoint a 
committee of not less than fourteen agents 
to be selected from different portions of 
the state, to formulate their objections 
in a report to be presented to the manag- 
ers who have authority over this subject 
in this territory. No time was set for 
handing in report, but it was understood 
that it will be submitted at an early date. 

It is understood much of the discussion 
was regarding the requirement that the 
— clause be signed by the in- 
sured 


Wants 2,500 Ganders 


Most Loyal Gander Gus M. Wise was 
the guest at a luncheon on Monday of the 
Mississippi Valley Pond of the Blue 
Goose at the Planters Hotel, St. Louis. 
Mr. Wise gave a resume of the order’s 
activities in the past and their plans for 
the future. It is the intention of the 
Blue Goose to see that no member of the 
order, who is in the country’s service, is 
in need of anything. The organization 
now has a membership of 2,200 and it is 
the wish of the most loyal ‘grand gander 
that the membership be increased to 2,500 
during the year. 


Missouri Notes 
W. D. Sanders, who has been connected 
with the St. Louis branch of the Missouri 
Inspection Bureau, has resigned as of Dec. 


1, to become associated with the engineer- 
ing department of W. H. Markham & Co, 


Boyle O. Rodes of W. H. Markham & 
Co., St. Louis, has been appointed to the 
staff of J. Lionberger Davis, who resigned 
from the presidency of the St. Louis 
Chamber of Commerce to become chief 
assistant to A. Mitchell Palmer, custodian 
of alien enemy property. 


The field men and local agents at Kan- 
sas City held their Monday luncheon with 
an attendance of about 50. Roscoe C. 
Alexander, manager of R. B. Jones & Sons, 
presided at the request of M. W. Van 
Valkenburg, the appointed chairman, who 
was unable to be present. He appointed 
Arthur Baude of the Queen as chairman 
of the next meeting. 





IS AN AGENT OF THE OHIO 
FARMERS ALWAYS GLAD HE 


1S AN AGENT OF THE OHIO 
FARMERS 


EVERY VETERAN AGENT 
KNOWS. EVERY NEW AGENT 
QUICKLY LEARNS. 


THE OHIO FARMERS 





ee tS 
OHIO FARMERS 
INSURANCE COMPANY 
LEROY, OHIO 

F. H. HAWLEY, President 

W. E. HAINES, Secretary 
Western Department, Insurance Exchange 

CHICAGO 


CHARLES L. HECOX, Mana: 
GUY A. RICHARDS, Asst. be. 











Hotel Dyckman 


eed MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is ou‘side and has bath 


Appointments 
combine dig- 
nity with a fa- 
miliar home- 
| likeness rarely 
found in 
Metropolitan 
hotels. Two 
splendid cafes 
aa ladies and 
gentlemen, al- 


soa Club Grill 





Exclusively European Plan—$1.50 and upward 
Under the exclusive management of 
H. J. TREMAIN 








met ~ eit 








Leather Salvage—Anywhere 


Will pay highest price for leather 
and leather goods of all descriptions 





229.31 SO, WOOD STREET. 
A. Woh HICAGD, ILL 
'f 9 PHONE SEELEY 392 








EST. 1880 





bustible construction (contents only in 





“A Staunch and Reliable American Company”. 






CASH CAPITAL, $400,000 
Assets, $1,590,675.40 Surplus to Policyholders, "siss7si5. Losses Paid, over $8,000,000. 00 


, WM. T. BENALLACK, General Agent, Home Office Department, DETROIT, MICH. 


D. M. FERRY, JR., oS 
E. J. BOOTH, Vice-President 
. F. A. SCHULTE 
Treasurer 
H. E. EVERETT 
Secretary 
i E. P. WEBB 


( Asst. Secretary 


“37 hse of Honorable Indemnity”” 
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KENTUCKY AND THE SOUTH 








COMMISSION IS BLAMED 





Testimony Before Texas Legislative 
Committee Is That Rates Are 
Higher Since Board’s Creation 





AUSTIN, TEX., Nov. 21—Testifying 
before the legislative committee which 
is investigating the Texas fire insurance 
commission, John G. Willacy, former 
member of the Texas senate, said that 
99 percent of the people of Texas are 
now paying higher fire insurance rates 
as promulgated under the law creating 
the commission. Senator Willacy said 
it was true that, since this law was en- 
acted, the rates on fireproof structures 
and brick business buildings were lower, 
but these rates applied only to a small 
percentage of the insurers in Texas. 

He testified that he had given this 
question considerable study; in fact, had 
watched the progress of the new law 
since the fire commission was created 
over five years ago. He declared that 
he had been advised that large insurers 
in Texas, such as compresses and other 
similar industries, insured in companies 
not authorized to do business in Texas, 
because the rates were much lower than 
those promulgated under the direction 
of the commission. 

He contended that the tax imposed 
on the companies for the support of 
the commission was an indirect tax on 
the people, and ventured the assertion 
that the people of Texas were paying 
under the operation of this law an in- 
visible tax of $2,000,000 a year over 
what was paid before there was such 
a law. 





May Separate Offices 


The committee of the Texas legislature 
appointed to investigate the department 
of insurance and banking is sponsor for a 
movement to present to the next legisla- 
ture an enactment to combine all of the 
insurance commissions and boards under 
one head. It is suggested that the in- 
dustrial accident board and the fire insur- 
ance commission be combined with the 
office of the commissioner of insurance, 
and a separate office be established for 
looking after the banking business of the 
state. 





Another Oil Loss 


Insurance men are interested in the 
explosion of oil tanks at Norfolk, Payne 
county, Okla., near Cushing. Three 55,000 
barrel tanks of crude oil and 25 cars. of 
casing-head gas were destroyed. The ex- 
plosion started in the Standard Oil Com- 
pany’s blending and refining plant. From 
all indications it looks as if this was a 
repetition of the explosion of casing-head 
gasoline at Ardmore some time ago. The 
plant at Payne was known as a blending 
plant where easing-head gasoline is 
blended with the products of benzine, 
gasoline and naphtha, so as to bring it 
up to a pretty fair grade of casing-head 
gasoline. It is thought that the insur- 
poo on this plant was placed in the 
east. 





Want Explosion Insurance 


There seems to be much demand for 
explosion insurance from Oklahoma_re- 
cently. There have been two or three 
explosions in the state, that have caused 
wide interest, I. W. W. agitators being 
suspected. The state capitol building is 
being insured against explosion and there 
is considerable demand from industrial 
and business concerns. 





Texas Notes 


The class in insurance at the University 
of Texas is devoting its energy toward 
the revision of the Texas standard fire 
policy, ‘ 

R. B. Godley, Jr., has resigned as chief 
engineer of the Texas fire commission to 
ee superintendent for Texas of the 


O. N. Millican and Robert M. Hamby, 
of Austin, Texas, both previously in the 
insurance business, have formed a new 


agency, to be known as Mullican & 
Hamby. 


ASSOCIATION PROGRAMS OUT 

Joseph and Sackett Will Be Principal 

Speakers at Twenty-fourth Annual 
Meeting 








LOUISVILLE, KY., Nov. 19—Pro- 
grams for the twenty-fourth annual 
meeting of the Fire Underwriters As- 
sociation of Kentucky are being mailed 
out this week by Secretary Milton C. 
Miller. They carry the information pre- 
viously stated in THE NATIONAL UNDER- 
WRITER that one of the principal speak- 
ers will be James F. Joseph, secretary 
of the conservation committee of the 
National Board, and that the meeting 
will be held at the Seelbach hotel in 
Louisville, Tuesday, Nov. 27. In addi- 
tion they announce another conserva- 
tion luminary, who is Fred M. Sackett, 
of Louisville, food administrator of 
Kentucky, as a speaker. Both will 
speak on conservation topics, to which, 
in fact, the whole convention will be 
practically given over. Mr. Sackett will 
speak in the morning and Mr. Joseph in 
the afternoon. 
David Caldwell, special agent of the 
National and Mechanics & Traders, 
who has held the president’s office for 
the past year will be in the chair. He 
has had a particularly arduous year, be- 
ing chairman of the executive commit- 
tee of the Conservation Association of 
Kentucky, and has earned the approval 
of the members of the underwriting or- 
ganization. According to usual pro- 
cedure it is expected that E. F. Scott, 
vice-president of the association, spe- 
cial agent of the German Alliance, will 
be elected president to succeed the pres- 
ent incumbent, one year terms being 
the rule. There is no “dope” out as to who 
will be the choice of the association for 
the new vice-president. Mr. Caldwell, 
it is understood, will have some inter- 
esting matters to discuss in his annual 
address, and there are several impor- 
tant special committees from which, it 
is believed, reports will be received. 
The Kentucky pond of the Blue 
Goose will have a banquet and dance 
in the evening, after the session of the 
fire association. George R. Snyder, 
most loyal gander, has invited all of the 
members to be present, each to bring 
wife, mother or sweetheart. “After the 
coffee and between puffs,” according to 
Mr. Snyder’s letter, there will be short 
talks, music, dancing and other enter- 
tainment. 





May Carry Own Risk 


RICHMOND, VA., Nov. 22.—Commis- 
sioner Button of Virginia has been desig- 
nated to draw up a bill to present to the 
legislature embodying a plan whereby the 
state may carry its own insurance on 
various state buildings. The draft is to 
be submitted to the governor and if it 
meets with his favor he will embody the 
substance of it in his message to the 
legislature, recommending that it be put 
into effect. At a conference between the 
governor and a number of state officials 
last week it was said that an annual pre- 
mium of upward of $10,000 has been paid 
to insurance companies for the last 20 
years or so and that during that period 
fire losses have amounted to only about 
27 percent of the amount paid in. 





Southern Notes 


The Jeffersonville, Ind., fire department 
is without a chief for the fourth time in 
two weeks. : 

M. M. Bledsoe, owner of the F. M. & 
R. B. Bledsoe Agency of Fayetteville, 
Tenn., has sold to J. W. Young, Jr., of the 
George Goodland Agency. 

Edward J. Miller, of Edward J. Miller 
& Co., one of the largest of the local 
agencies in Louisville, has been appointed 
a member of the new board of public 
safety, which exercises supervision over 
the police and fire departments. 
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Grand Forks, 


Implement Deaiers Mutual 
Fire Insurance Company 


North Dakota 





40% Annual Dividends Returned 





GEO. E. DUIS, - - + President 
D. G. McINTOSH, Vice-President 
J. E. SHEEHY, - - - Secretary 





Only Preferred Risks Accepted 





ARIZONA 
FIRE INSURANCE COMPANY 


PHOENIX, ARIZONA 


CAPITAL 


$200,000.00 


EDGAR M. DAVIS 


VICE-PRESIDENT AND 
GENERAL MANAGER. 








mes 2019 INSURANCE EXCHANGE 





CENTRAL DEPARTMENT 
COVERING: 


ILLINOIS—OHIO—INDIANA 
WISCONSIN — MICHIGAN 


ARTHUR J. DAVIS 
GENERAL AGENT 


CHAS. P. HALL, Special Agent 


CHICAGO 

















THE 


CENTRAL STATES 


FIRE INSURANCE COMPANY 
OF WICHITA, KANSAS 
HENRY C. WHALEN, President 


FIRE, TORNADO, HAIL 
AUTOMOBILE and 
FARM RISKS 


A LIVE AGENCY COMPANY 





1898 Nineteen Years of Service 1917 


Security Mutual 


Fire Insurance Company 
Chatfield, Minnesota 


An unsurpassed record for prompt 
adjustment and payment of all 
honest losses. 
Admitted in the State of Minne- 
sota, North Dakota, South Dakota 
and Montana. 

Insurance in force over $16,000,000 


Premiums in force over 250, 
F. L. TESCA CHAS. L. THURBER 
President Secretary 








The Wabash Fire 
Insurance Company 


commenced business Jan. 1, 1916, 
and closes the year with one hun- 
dred agents in Indiana. We want 
one hundred more good agents in 
Indiana. Help us keep as much as 

ibleof Indiana’s$7,000,000.00 


e insurance premiums at home. 














STRICTLY FIREPROOF 


NEW HOTEL 


BREVOORT 


Chicago, Illinois 





On Madison St., near LaSalle} 


One minute from the 
Insurance District 
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Solicited 
Laurence R. Adams, Sec’y and Mge, 
GEO. A. MOWRY W. A. GORDON WM. WALSH 
President Secretary Ass’t Secretary 


Twin City Fire Insurance Company 


MINNEAPOLIS 


Capital $500,000 








4 4 INSURANCE 
Metropolitan Fire comany 
OF CHICAGO 
: Dt > INSURANCE 

Hibernia Fire Comeany 

OF CHICAGO 
are seeking desirable agents in Illinois. 
particulars regarding commission contract. 


JOHN NAGHTEN @, CO., General Managers 


ESTABLISHED 1863 


INSURANCE EXCHANGE, CHICAGO, ILLINOIS 
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Will Purchase Life Company 


WANTED—We have a client who has one hundred and 
fifty thousand dollars ($150,000.00) in actual cash who 
desires to purchase the controlling interest in a Life 
Insurance Company. Assets must be in good condition 
and company have not less than five millions of insurance 
in force. All communications absolutely confidential. 


Address Investor, 19-E, care The National Underwriter. 
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MOUNTAIN AND COAST FIELD 


MOUNTAIN COMMITTEE MEETS 











Legislation Passed by the Union and 
Western Insurance Bureau 
Was Approved 





George H. Batchelder of the Penn- 
sylvania was chairman of the mountain 
supervisory committee that met in Col- 
orado Springs last week. The recent 
legislation passed by the Western 
Union and Western Insurance Bureau 
was adopted. It was decided to intro- 
duce the uniform forms in the moun- 
tain field as soon as possible. A 
special committee was appointed to con- 
sider the farm business in the mountain 
field, some complications having arisen 
concerning it. The Pacific Coast rep- 
resentatives that attended the confer- 
ence were Assistant Secretary J. S. 
French of the Firemans Fund and Sec- 
retary Hodgkinson of the Vulcan. 


IS MADE ASSISTANT MANAGER 
John B. Fritschi Will Be Moved Up— 
Many Changes in Coast 
Field 





John B. Fritschi, special agent in 
the mountain field for the Christen- 
sen & Goodwin, general agents, will 
be transferred to San Francisco Jan, 1 
as assistant manager for the companies 
in the office. Mr. Fritschi is one of the 
best known field men in the mountain 
territory. He entered insurance as a 
local agent. in California in 1900, be- 
came special agent for former Shaw- 
nee Fire in 1907, and when that com- 
pany retired three years later joined 
the field force of Christensen & Good- 
win. ; 

E. R. Tompson of Portland, special 
agent for Wayman & Henry in Oregon 
and southern Idaho, will hereafter cover 
his field for the companies represented 
by C. A. Henry following the dis- 
solution of the Wayman & Henry 
agency. Sun of London, Michigan Fire 
& Marine, and Patriotic are the Henry 
companies, while Willard O. Wayman 
takes National Fire, Colonial Under- 
writers and Mechanics & Traders. Spe- 
cial agent for the latter to cover Tomp- 
son’s field is not yet appointed. 

W. L. W. Miller, head of the Pacific 
Coast general agency of Western Assur- 
ance, is elected chairman of the executive 
committee of the Pacific board, succeed- 
ing W. M. Speyer, manager for the New 
Zealand, whose term expired. 

S. Sheldon, special agent for the 
Pacific National Fire in California for the 
past two years, resigns to go with Phoe- 
nix of London and affiliated companies in 
the same capacity. He succeeds W. T. 
Stokes, who has been appointed head ex- 
aminer for the Phoenix. 

George F. Alberti, who has been head 
counterman for the Atlas at San Fran- 
cisco, is appointed special agent in bay 
counties, succeeding Craig Owens. The 
latter has been given central California 
field, succeeding F, H. Elster, who re- 
signed to go with Fireman’s Fund. 





Pacific Coast Contingent 


R. B. Kellam of the Royal and Queen, 
A. T. Bailey of the New Hampshire and 
Edwin Parrish of the Niagara compose 
the delegation which is representing the 
Pacific Coast Automobile Underwriters 
conference at the annual meeting of the 
—— conference at New York this 
week. 





Thoroughly experienced Insurance man 
desires change from present connection. 
10 years of success selling Casualty Life 
and Automobile at the back of me. What: 
have you to offer? Addaess 41-B, care 
The National Underwriter. 














FARMERS & BREEDERS LIVE STOCK INSURANCE COMPANY 


(Incorporated and Licensed Under Illinois Insurance Law) 


BLANKET POLICY 








T. A. HOSKINS 
President 





Now Writing Business. Some Good Illinois Territory Not Yet Covered by Agency Connection. Any 
Live Field Worker Will Appreciate the Value of an Agency. A Legal Reserve Old Line Company. 


HOME OFFICE 
DANVILLE, ILLINOIS 


ALSO ALL OTHER FORMS 
DEATH FROM ANY CAUSE 


JOSEPH W. MEITZLER 
Secretary 








NEWS FROM THE BAST 


ASKS AGENTS FOR COUNSEL 











Manager Eaton of Liverpool & London 
& Globe Seeks Light on Sen- 
timent as to Annexes 





NEW YORK, Nov. 20—Manager H. 
W. Eaton of the Liverpool & London 
& Globe, has addressed the agents of 
his company on the subject of under- 
writers’ agencies. He states that he 
has sent out a letter on two previous 
occasions concerning the same subject. 
In each of the previous instances the 
inquiry as to the wishes of the local 
agents followed the acts of highly im- 
portant companies in changing their 
methods and organizing underwriters’ 
agencies. Mr. Eaton says that in the 
proceedings at the recent meeting of 
the National Association of Insurance 
Agents one can find no discordant note 
in the presentation of the view that the 
establishment of underwriters’ agencies 
is harmful to the best interests of the 
agents, and yet he finds a ready ac- 
ceptance on the part of many agents 
of the second agencies of companies not 
directly represented. He declares that 
he is merely looking for light on a dif- 
ficult question. He does not desire to 
run counter to the wishes of agents and 
he asks for a frank expression of opin- 
ion. If they are not really opposed to 
underwriters’ agencies, he would like 
to know. 





FIGHT ON ANNEXES IS LOST 





Philadelphia Board Puts No Limita- 
tions on Number of Agencies— 
Company Men on Hand 


After a three years’ campaign the 
contingent in the Philadelphia Fire Un- 
derwriters’ Association, which has been 
fighting annexes, lost. The matter 
came to a head at the annual meeting 
when new by-laws were presented by 
the outgoing officers. These prcvided 
several changes, one of which limited 
the number of agencies of any one coim- 
pany to three, Ancluding underwriters’ 
annexes. Whitney Palache, vice-presi- 
dent of the Hartford Fire, led the fight 








Bruce Kaltz With Automobile 


Bruce Kaltz has been appointed state 
agent for the fire department of the Auto- 
mobile of Hartford for the state of Wash- 
ington, with headquarters in Seattle. Mr. 
Kaltz was for a number of years special 
agent for the Wayman & Henry general 
agency at San Francisco. 





Pacific Coast Notes 


Capt. George A. Stokes of the Portland, 
Ore., fire department has been named 
deputy state fire marshal of that state. 

Warrens & Webster of Portland, Ore., 
has incorporated with a capital of $10,000. 
Its incorporators are I Webster, W. C. 
McCulloch and W. A. Johnson. 





on this legislation, announcing that the 
Hartford Fire would protect its inter- 
ests. Others taking part on his ‘side 
were John O. Platt, vice-president of 
the North America; J. B. Morton, vice- 
president of the Fire Association, and 
J. H. Stoddard of the New York Under- 
writers. Only 74 of the 100 present 
voted, and the measure did not receive 
the required two-thirds vote. 

Other changes in by-laws were ne- 
cessitated by the new state law giving 
the insurance department supervision 
over rates. The department has no 
other authority over the association. 

Robert M. Coyle was elected chair- 
man of the executive committee and 
Walter J. Chase of Henry W. Brown & 
Co., vice-chairman. New members of 
the executive committee are W. Gard- 
ner Crowell, Pennsylvania Fire; Charles 
T. Evans and George Y. Shermer, Jr., 
and Alex W. Wister, Jr. The meeting 
was presided over by Gustavus Remak, 
Jr., president of the Insurance Com- 
pany of the State of Pennsylvania. 





Adopt New Rent Form 


BOSTON, Nov. 17.—A new form of rent 
policy for seasonable property was adopted 
today at a meeting of the New England 
Exchange following an investigation and 
favorable report by the committee on uni- 
form rules and clauses and recommenda- 
tion of the executive committee. 

The new policy provides rates to be 45 
percent off flat rate, where the building 
has an 80 percent rate and 15 percent off 
the flat rate the building is unpro- 
tected and rated without an 80 percent 
rate. Policies written under this form 
are to pay the full annual rent rate pro- 
vided by the above rule, short rates of the 
annual rate net to be used for placing 
such insurance for a period of less than 
one year. 

It was voted that rent policies covering 
on minimum rated private dwelling prop- 
erty may include outbuildings, located cn 
the same premises as the dwelling and 
appurtenant thereto, at the dwelling rent 
rate, provided the policy contains a clause 
limiting the liability for loss of rate on 
such outbuildings to a sum not exceeding 
$5 per month; otherwise the rent of such 
outbuildings must be covered under a 
separate and specific item, the rate at 
which such item is written to be based on 
the rate applying to such outbuildings for 
property damage insurance. 





Fenton Becomes Manager 


BOSTON, Nov. 21.—Henry M. Fenton, of 
Eastman & Fenton, which was recently 
dissolved by the retirement of George A. 
Eastman after 50 years’ service on the 
street, has been appointed local manager 
of the Liverpool & London & Globe, which 
company Eastman & Fenton had repre- 
sented for years. Mr. Eastman’s resigna- 
tion takes effect Nov. 31 and Mr. Fenton 
will assume his new duties the first of 
the year. 





Milligan Made President 


NEW YORK, Nov. 19.—At the annual 
meeting of the Eastern Union last week, 
Edward Milligan, president of the Phoe- 
nix of Hartford was elected president. 
Whitney Palache, vice-president of the 
Hartford Fire was chosen vice-president; 
George W. Burchell of the Queen was 
elected treasurer. It is thought that steps 
will be taken to bring about a 10 percent 
advance in rates throughout eastern ter- 
ritory on account of war expenses. 





Wennstrom to Be Manager 


The Christiania General Insurance Com- 
pany of Christiania, organized 1847, a 








LOST POLICY 
CERTIFICATES 


Save work of cancelling and rewriting lost po!l- 
icies, and trouble of calculating earned pre- 
miums. No troublesome signatures to be 
obtained. Safer than putting out a second 
policy. 4 Designed by Carey & Zimmerman. 
local agents at Cincinnati, Ohio. Thousands 


ve been used. 
12 50 100 200 500 1000 2000 5000 
$.75 $1.80 $3 $4.50 $7.25 ($12 $20 $40 
— Sold by — 
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TOTAL LIABILITIES $3.369.444.13 
POLICY HOLDERS SURPLUS $3,600,428.41 











WESTERN SPECIAL AGENTS—M. S. 
Moore, Terre Haute, Ind.; F. S. Chase, Bloom- 
ington, Ill.; George K. March, Hillsdale, Mich.; 
J. H. Gosnell, Minneapolis, Minn.; S. J. Horton, 
Kansas City, Mo.; Leslie Cc. Stire, Denver, Colo.; 
A. W. Jones, Columbus, Ohio; A. D. Yeaton, 
217 West Water street, Milwaukee; R. W. Miller. 
Webster City, Iowa. 





FIRE—TORNADO—AUTOMOBILE 


COMMERCIAL UNION 
Assurance Co., Ltd., of London 
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COMMERCIAL UNION 
Fire Ins. Co., of New York 
UNION 
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CALIFORNIA 
Insurance Co., of San Francisco 
WESTERN DEPARTMENT 
N.-E. Cor. Clark and Monroe Streets 
hicago 
H. C. EDDY, Resident Secretary 








CLIFFORD IRELAND, Pres. 


PEORIA, ILL. 


Western Live Stock Insurance Company 
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leading fire insurance company of Norway, 
will soon apply for license in the various 
states of this country to transact a re- 
insurance business. It will appoint J. M. 
Wennstrom as United States manager. He 
is now United States manager of Svea. 
The Christiania General has already sent 
over to this country the necessary funds, 
about $600,000, the greater portion of 
which has been invested in United States 
Liberty Bonds and other securities. 





Open New York Office 


Osborn & Co. of Chicago have opened a 
New York City office at 45 Wall street 
for marine insurance brokerage and aver- 
age adjusting. The new office will be 
under the management of Bernard T. 
Nolan. He was thirteen years in the 
marine business with the Boston and later 
started the marine department of Hutch- 
inson, Rivinus & Co. John F. Rennick 
will act as assistant manager. 





Colwell With Cross Agency 


P. A. Colwell, secretary-treasurer of the 
Insurance Association of Providence, R. L., 
has resigned. to take charge of the fire 
and marine department of G. L. & H. J. 
Cross. Mr. Colwell has been connected 
with the association 17 years, during nine 
of which he has been secretary-treasurer. 
He is succeeded in that office by Edward 
Devine, who has been assistant secretary. 





New York Rates Advance 


The Underwriters Association of New 
York State at its meeting in Syracuse this 
week voted to advance all rates 10 per- 
cent, owing to increased cost of operation. 





Eastern Notes 


Philip G. Priester has been appointed 
marshal of the county fire department at 
Baltimore, succeeding James Rittenhouse, 
Jr. 


Henry M. Fenton has been appointed 
local manager of the Liverpool, London 
& Globe in Boston, succeeding Eastman & 
Fenton. 

A decree has been issued suspending 
operation in Brazil of German insurance 
companies, for which the government will 
appoint liquidators. 

The National Insurance Company of 
Copenhagen, Denmark, has been admitted 
to Massachusetts. Walter S. Place of 
Boston is the Massachusetts agent. 

F. L. Porter, who has been with the 
Agricultural, has been appointed special 
agent for the Atlas in New York to suc- 
ceed Hume Morse, who has joined the 
army. 

The Calendonian has transferred its 
metropolitan Boston agency from John C. 
Paige & Co. to W. A. Muller & Co. The 
transfer is the first agency change made 
in a big city by the company in 16 years. 

The fire department of the Franklin 
Fire has been turned over to Patterson, 
Wylde & Windeler of Boston, which re- 
cently took over the marine department 
of the same company. The change will 
take effect Dec. 1. 

Capt. William B. Sears, a notable figure 
in Boston insurance circles for the past 
half century, died at his Brookline home 
Nov. 13, aged 85 years. He was in active 
service as head of W. B. Sears & Co.- until 
within a short time ago, when stricken 
with fatal illness. 





Losses of the Week 











N OVEMBER losses have been very 
light, supposedly because of the 
mild. weather. Few large claims have 
been reported during the month, and 
losses for the month in all sections of 
the country have been light. 


St. Louis, Mo., Nov. 17.—Fire in the two- 
story brick building, 2834-38 Market 
street, owned by: Herman Gilbert, occupied 
by William G. Stohlmann, as Gilbert Dry 
Goods Company, used as a dry goods store. 
Fire occurred in papers in wood bin in 
basement. Small damage to basement 
portion of building. Considerable damage 
to stock on first floor. Stock owned by 
sal y Insurance on stock: 
Springfield ...$1,000 Sun ......... $1,000 
Queen ....... 2,000 N. W. Nat'l... 2,000 
* * * 

St. Louis, Mo. Nov. 17.—Fire in the 
one-story frame iron-clad building 808-822 
South Theresa avenue, owned by Kilgen 
& Rule Real Estate Company, occupied 
by J. F. Quinlivan & Bro. Feed Company, 
as hay warehouse. Building and contents 
destroyed. Insurance on building: 

Buff. Ger...... A i rr 
_ Insurance general form on various build- 
ings and contents, covered $1,750 on stock 
in this building: ; 
Amer, Cent...$5,000 Hamb.-Brem. .$5,000 


Springfield ... 4,000 Girard ....... ,000 

State Eng.... 2,500 Norwich Un.. . 5,000 

Automobile .. 4,500 Royal Ex..... 5,000 
s a * 


Chicago, Tll., Nov. 16.—Fire in one and 
two-story and basement brick, 1014 to 1032 
pte Kostner avenue, owned and oc- 
upied by Adams & Elting Company, 





The Pioneer German Fire Insurance Company in America 











TOTAL LOSSES PAID IN THE 
UNITED STATES $30,000,000 


Hamburg Bremen 


Organized in 1854 


Hire Insurance Company 


HAMBURG, GERMANY 
Entered United States in 1858 





UNITED STATES BRANCH: 123 William St., New York, H. N. KELSEY, Manager 











AGENTS WANTED IN UNREPRESENTED POINTS 











paints and oils, caused a 40 percent loss. 
Insurance on building: 


Firemens ....$4,000 Peoples Nat’l.$6.000 
N. Y. Und.... 4,000 sy <2. Saree 4,000 
Insurance on contents: 

American ....$2,500 Ger. Alli...... $2.500 
Brit. Amer.... 2,500 Hartford ..... 10,000 
Calumet Und.. 2,500 Home ....... 2,500 
Camden ...... 2,500 Imperial ..... 1,000 
Com’l Union, Mercantile ... 2,500 

ae ee 2,500 Minneapolis .. 3,000 
Com’l Union Pacific ....... 4,500 

> eee 2,500 Phoenix ..... 000 
Com’nwl’th 2,500 och. Ger.... 3,000 
Fid.-Phen. ... 5,000 Security, N. H. 2,500 
Franklin .... 2,500 Springfield ... 5,000 


0 

Loss 35 percent. Fire originated on 

first floor. Cause, explosion of naphtha. 
s * * 

Scranton, Kan., Nov. 18.—A considerable 
part of the older business district was 
wiped out by fire. The fire was started 
by an oil stove in the pool hall of Earl 
Griffin. It destroyed four old frame build- 
ings and caused a loss of about $10,000. 
unly a small part of the loss was covered 
by insurance. 

* * * 

Chicago, Ill., Nov. 16.—Fire in three- 
story and basement brick, 2800-2802 West 
Madison street, and 10-12 North California 
avenue, owned and first floor, 12, occupied 
by Barent Van Buren, hardware, caused 
a 50 percent loss. Insurance on building: 
Continental ..$5,000 Hartford ....$2, 
Fidelty Und... 3,000 Ins. Co., N. A. 3,000 
Farmers ..... 2,500 Lon. & Lanc.. 7,000 
Ger. Amer.... 5,000 

ca cd * 

Detroit, Mich., Nov. 14.—There is a total 
loss to the stock and equipment of Shamis 

ros. 

* * * 

Ithaca, Mich., Nov. 15.—An overheated 
stove caused a $4,100 loss to the stock 
of the general store owned by A 
Nelson. Insurance: 

L. & L. & G..$1,800 Aetna ........ 300 
Home ....... 2,000 

* * * 

_ Des Moines, Nov. 16.—The fourth fire 
in three months in the vicinity of Ninth 
and Murphy streets, Des Moines, occurred 
Monday when the Sherman Box & Paper 
Company was destroyed with a loss of 
$14,000. Previous losses were the Klon- 





Ue er ee tes ar ees tre Anericen 
and Foreign companies and at Lloyds, London. 
- I } PLACED. 
LENES anb ycvmsusmuss soxcitzp, PROMPT ATTENTION 
F. R. THOMPSON 
FLOATE R Ss Insurance Exchange, eiges Chicago, Il. 
UNITED MUTUAL "asa 
COMPANY 
HOUSTON, TEXAS 


Only authorized Mutual writing Fire and Tornado Insurance throughout Texas. In all principal 
towns and cities of the State we are represented by experienced agents. Prepared to convince any 
agent that we can be of special service. Li commission. Write us today. 











THE LARGEST EXCLUSIVELY AUTOMOBILE 


The 
MUTUAL IN OHIO 


NATIONAL 
MUTUAL 


Insurance Co. 
CELINA, OHIO 


E. J. BROOKHART, 
Secretary 





Writing Full Floater, Fire, Lightning, 
Windstorm, Explosion and Theft 











JUNE Ist, WE HAD 11,657 MEMBERS AND $6,162,658 
INSURANCE IN FORCE 


Live Agents Wanted in Ohio and Indiana 














| Nebraska National Insurance Company 


Insures City and Farm Property against loss by Fire, Lightning. Tornado, Cyclone. 
Windstorms: Hail insurance on growing crops, Threshing Machinery and Automobiles. 
Incorporated January 4, 1899 Eighteenth Year 
$501,465.91 paid Policy-holders for losses since organization. 

Authorized cash capital or guarantee :u-plus fund $500,000 00 
HOME OFFICE, FOURTH FLOOR FIRST NATIONAL BANK BUILDING. LINCOLN, NEB. 


Agents wanted in open territory Phone Operates in Nebraska only 








BANKERS & FARMERS LOAN & TRUST CO. 





Company 





Now Organizing for the Purpose of 
Forming the Mid-West Live Stock 
Insurance Company and 


The Mid-West Fire Insurance 


All the up-to-date forms of 
Live Stock, Automobile and Fire 
Insurance 
A strong organization of successful 
business men 














332-333 WELLS BUILDING, QUINCY, ILLINOIS 


Can Use Two Good Salesmen 











Dr. A. B. Kirk 





Great Northern Insurance Company 


Pioneer Bldg., St. Paul, Minn. 
Albert Berg, Pres. & Treas. 
George W. La Brande, Vice-Pres. and Managing Underwriter 


George W. La Brande George T. Simpson Carl G. Schulz J.C. Fulton 
Albert Berg C. L. Maguire Louis F. Dow George Jarchow' 
A. O. Eberhart Julius A. Schmahl Louis B. Krook Dr. J. J. Ecklund 


Joseph I. Silbar 


Jos. I. Silbar, Sec’y 


BOARD OF DIRECTORS: 
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dike Incubator Company, Western Box 
& Paper Company and the Vacuum Oil 
Company. Insurance men have asked an 
investigation. Incendiarism is suspected. 
. s * 

Minneapolis, Minn., Nov. 14—A $6,000 
loss was sustained by the West Hotel. 
Insurance: 


Wmbgs. City.$49,000 Girard ...... $23,500 
Nat’l Ben. F. 20,000 Camden’..... 14,000 
Germania ... 50,000. Pa. Fire..... 9,000 
N. W. Nat’l.. 13,000 Nat’l Un.... 22,000 
Agricul. .... 25,000 Ger. Amer... 16,000 
American ... 29,000 Minn. F.& M. 4,000 
Firemens ... 50,000 New Hamp.. 13,500 
Se 15,000 Aetna ...... 25,000 
ae ae 10,000 Pho. Eng . 10,000 
o . * 


Boyne City, Mich., Nov. 17.—A 35 per- 
cent loss to the stock of F. D. Thompson, 
118 South Water street, is reported. 


East St. Louis, Ill., Nov. 19.—There is 
a $5,000 loss to the All Roofing Company. 
Loss to items 15, 16, 18 and 19, under 
general form, A line of $84,200 insurance 
is involved. 

a & oa A 

Lane, Kan., Nov. 16.—A total ioss is 
reported on the building and stock owned 
by W. S. Chambers on Lot 1, Block 1. 


Insurance: i 
my -$1,200 | Springfield .. . $1,100 


Columbia 

Corsicana, Tex., Nov. 15.—There is a 
$10,000 loss to the Thompson, Sparks & 
Co. Loss to stock. Insurance: 
Prov. Wash..$2,000 Springfield ... 2,500 
L & L. & G.. 2,000 Firemens Fd.. 1,500 
oT eee 2,000 National Ct... 1,200 
Alliance ..... 2,000 = 

Eddyville, Ky., Nov. 11.—Fire destroyed 
the county court house, the residence of 
Claude Hoops, Dunn’s Opera House and 
Hotel, and damaged other property with 
a total loss of about $15,000. About $10,- 
000 of insurance is involved. The fire 
originated in the opera house. 


Hecla, S. D., Nov. 20.—There is a total 
loss on the grain elevator owned by the 
Hecla Co. Operative Company. A line 
of $12,000 insurance is involved. 

e a * 


Lansing, Mich., Nov. 20.—A total loss is 
reported on the Pregulman Bros. Packing 
Company. A line of $10,000 insurance is 
involved. Z 

* * 


Dallas, Tex., Nov. 16.—The list of mys- 
terious fires which have been destroying 
cotton gins in Texas was added to when 
the gin owned by Floyd Burgess at Goree 
was destroyed a few nights ago. The loss 
is about $25,000. One bale of cotton ard 
fifteen tons of seeds were in the gin at 
the time of the fire and all were de- 
stroyed. 

* * * 


Champaign, I1l., Nov. 17.—There is a 20 


S. Wright street. Insurance: 

Nat, OG. 4 5,000 Scot. U. & N..$3,000 

Queen ...... 5,000 Royal ....... 3,00 

Mechanics 5,000 Hartford . 5,000 
W. Nat.... 2,500 





Cold Weather Advice 
for Sprinklered Risks 





Local agents at this period of the 
year can render a service to their cus- 
tomers and others that have their 
property equipped with _ sprinklers. 
George A. Madison, chief inspector of 
the St. Louis Fire Prevention Bureau, 
gives the following suggestions as to 
proper safeguarding of — sprinkler 
equipments against freezing: 


A careful examination should be- made 
into the condition of the heating apparatus 
for the tanks to see that all is in proper 
working order. Any repairs which may 
be found necessary should be promptly 
made not only in the heating apparatus 
proper, but also in frostproof boxing en- 
closing the tank connections above roof, 
or at other exposed points where sprinkler 
pipes will be in danger of freezing. 

Dry pipe systems should be thoroughly 
drained, overhauled and made tight. Dry 
pipe valves should be cleaned and reset, 
if necessary, to hold air pressure. Dry 
valve closets, if any, should be put in 
good order, and necessary héat provided. 
All trapped pipes should be leveled up for 
drainage and special attention should be 
given to trapped pipes under stairs and 
in like places. 

All broken windows or skylights should 
be reglazed and poorly fitting outside doors 
should be rehung. It is important that all 
windows are closed every evening during 
cold weather. ° 

Where the equipment is wet pipe and 
where tanks are exposed to freezing spe- 
cial arrangements should be made for 
maintaining continuous heat at night and 
on Sundays and holidays in freezing 
weather. 

Careful attention to these details will 
reduce to the minimum necessity for in- 
terruption of sprinkler protection on ac- 
count of cold weather, and may save 
considerable expense in the future. 


George M. Trimble, the well known local 
agent at Ottowa, IIl., died last week. 








REASONS NEW ENGLAND 
TOOK DEAN SCHEDULE 


Tests Showed It Was Adaptable in 
Different States of. the 
Country 


OTHER SYSTEMS FAILED 


Mere Measurement of Physical Hazards 
and Fire Protection Does Not 
Get Proper Rates 


NEW YORK, Nov. 21.—The adop- 
tion of the Analytic system of fire 
rating for mercantile business in the 
New England states seems to have 
amazed many eastern underwriters. 
Just why it is hard to ascertain. It is 
a system successfully operated in a 
large portion of the United States, the 
middle west, for many years. The dis- 
cussion of “relativity” which followed 
its launching and the scheme of “per- 
centage” charges for non-standard con- 
ditions instead of “cents” charges, is 
well recalled. Having been the scene 
of the introduction of the Universal 
Mercantile Schedule, only a few years 
before, the east took only a mild and 
far off interest in the very different and 
even more ambitious western product, 
content to let the western managers 
settle their difficult rating problems for 
themselves. 

Ceased to Spread Out 


For some reason the “U. M. S.” 
ceased to spread out from the large 
cities of the east, with the notable ex- 
ceptions of Pittsfield, Mass., and Ro- 
chester and Albany, N. Y. The large 
underwriting fields either continued to 
use “judgment” rating, or caused to 
be applied when necessary a simple 
schedule such as is in general use in 
New York state and in certain parts of 
Massachusetts and Maine. 

Rule That Works One Way 


The proponents of the Dean system 
say that only theoretically may it be 
argued that a fourth grade town in Ar- 
kansas should rate the same as a fourth 
grade town in Ohio and as a practical 
matter no such thing is possible. In 
the first place each state, while will- 
ing (when shown) to abide by the 
ratings produced by proper gradings of 
towns within its borders, is quite in- 
sistent upon having the state considered 
as a unit and judged by its profit or 
loss as a whole. Underwriters have 
noticed, however, that this does not 
prevent the state calling for help should 


a large city in it produce a tremendous | 


loss through conflagration. If no con- 
flagration occurs, any year-to-year profit 
must be cut down. It is a poor rule as 
it only works one way; to the detri- 
ment of the fire companies. 


System Meets Conditions 


It is the saving grace of the Analytic 
system to produce any desired level 
of rates in perfect relativity as to grades 
of towns and merits of individual risks 
in those towns. Thus state experience 
may be reflected with some accuracy. 
Under it Arkansas, if the proper table 
be selected by careful tests, gets its 
full insurance load and no more and 
pays for its own mercantile business 
record. Under it Ohio, by the same 
careful tests, has the benefit of its 
record from whatever causes it may 
be derived. If a state contains large 
cities of congested values, allowances 
must be made for the possible abnormal 
variation of the loss ratio of the state 
by conflagrations and a small loading 
provided and continued from year to 
year. This loading (while inequitably 
denied in some jurisdictions and state 
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serves by its cumulative effect, from 
states having similar large cities, to 
produce funds enabling the companies 
to make good ‘in disasters. 


Why Some Schedules Fail 


Any schedule designed to recognize 
physical differences only, such as are 
found in fire departments, water works, 
police departments, fire alarms, etc., 
even if they measure in terms of actual 
efficiency and not strength on paper, 
is doomed to fail. Two such schedules 
have only recently gone into the dis- 
card, one of them having proven a very 
costly experiment. Burning ratios of 
states in the middle west having shown 
wide variations the Analytic system was 
devised to properly reflect them. 


More Than Physical Hazards 


In considering the use of the Analytic 
system in New England, its very adapt- 
ability proved to be its strongest rec- 
ommendation. It was found that Maine 
and Connecticut have never been and 
should never be rated on fire protection 
differences alone. The variations in 
state experience would not, it is as- 
serted, be accounted for by a prepon- 
derance of inferior construction in the 
one compared with superior construc- 
tion in the other, all of which would 
be discovered and properly handled by 
any good schedule. Other physical con- 
ditions were recognized as factors in 
the diverse results in Maine and Con- 
necticut, the New England extremes, 
such as would naturally result from 
long periods of excessive cold, and or 
high winds and greater distances of 
cities from each other. Finally the 
immeasurable intangible causes have to 
be reckoned with, for underwriters 
have found consistent profit in one 
city of a state and loss in another city 
of the same state where no tangible 
or physical differences existed to serve 
as a ready made explanation. 


At Warren, Ill., H. C. Tear has sold his 
= to C. C. Lund, cashier of the State 
ank. 





ULHOLDS MORAL HAZARD 


INSURED HAD CHANGED NAME 





Nebraska Supreme Court Favors Com- 
pany, Which Claims It Would 
Have Refused Policy 





LINCOLN, NEB., Nov. 19—The Ne- 
braska supreme court has held that N. 
H. Silverforb, a former merchant of 
Lincoln, cannot recover on his policy 
which he took out on a stock of goods 
in the Connecticut Fire several years 
ago, because he changed his name when 
he came.to this city from Kansas City 
and did not disclose his real identity 
to the insurance company that issued 
the policy. Under the name of H. Sil- 
vers he engaged in business here. A 
fire destroyed his stock. 


Payment was Refused 


The company refused to pay the pol- 
icy because the insured had withheld 
his real name from it when the policy 
was written, and if it had known that 
he was N. H. Silverforb of Kansas City, 
his real name, it would not have writ- 
ten the policy. In Kansas City, Silver- 
forb had been in the saloon business 
and had had a fire. 

Silverforb said that he had changed 
his name because he had_ borrowed 
money to go into business in Lincoln 
and did not want his creditors he left 
behind to take the money he owed some 
one else. The court said, in passing on 
the case, that persons should be re- 
quired to deal fairly with insurance 
companies, the same as others, and 
noted the fact that the plaintiff would 
not have been permitted to secure in- 
surance save by fraud, and said the de- 
ception went directly to the question of 
moral hazard present in all insurance 
risks. 
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LTD., OF LONDON, ENGLAND 


Surplus Home Office Statement - - 


liability is unlimited. 
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INDEMNITY MUTUAL MARINE ASSURANCE C0.’ 


Surplus United States Statement, - - $ 461,101 
11,727,022 


UNITED STATES “LLOYDS,” NEW YORK, N. Y. 
Surplus - - - - - - = = = = $830,150 


In addition to this each subscriber’s 


APPLETON & COX, Attorneys 
3 South William St. 


AN ATTRACTIVE PROPOSITION 
GENERAL AGENTS WANTED 


Automobile Insurance 


THE ROYAL EXCHANGE ASSURANCE 
(Marine Dept.) OF LONDON, ENG. 


Surplus - - - = = = $1,348,075 
THE TOKIO MARINE INSURANCE CO., 
LTD., OF TOKIO, JAPAN 


Surplus United States Statement, $562,916 
Surplus Home office Statement, $7,433,611 
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NEW ENGLAND INCREASES 


—_—— 


IS AN EMERGENCY MEASURE 





Action by Various Exchanges Makes a 
Flat Increase of 10 Percent 
Throughout Section 





BOSTON, Nov. 17—A war measure, 
constituting one of the most important 
actions ever taken by the New England 
Insurance Exchange, was passed by the 
exchange at its meeting today, in vot- 
ing to levy a flat war emergency in- 
crease of 10 percent on all existing fire 
rates in New England, under the juris- 
diction of the exchange, excepting 
sprinklered risks under the jurisdiction 
of the Factory Improvement Commit- 
tee. 

Following similar action taken by the 
Boston board a week ago, affecting Bos- 
ton proper, and the vote of the Massa- 
chusetts Mutual Union, affecting dwell- 
ing house mutuals, the past week, the 
new rates will be fairly general with all 
companies carrying fire risks. 


Heavy Losses and High Cost 


It has been evident for some time 
past that heavy losses, taxes, increased 
cost of operation, and other features of 
the present disturbed conditions, called 
for a larger premium income, and the 
action of the Boston and New England 
organizations was unanimous. 

The independent exchange at Provi- 
dence, R. I., and the New Hampshire 
exchange are expected to take similar 
action within a short time, making the 
new rates apply to all New England. 

The gross premium income from Bos- 
ton proper amounts to some $6,000,000 
and that from New England, outside 
Boston, covered by the New England 
Exchange, and exclusive of the sprink- 
lered risks, totals between $20,000,000 
and $21,000,000, so that the net premium 
income will be increased some $2,500,- 
000 by the new rates. 








Insurance Shares 


at High Mark 














The “Policyholder” of Manchester, 
Eng., in a compilation shows that the 
aggregate values of representative in- 
surance company shares reached its 
highest point in October, 1917. Incom- 
menting upon this the publication says 
that in April, 1914, before the war 
came, the recorded values totaled £88,- 
437,545. In October, 1917, there were 
£88,641,207. The “Policyholder” fur- 
ther says that the fact that a record 
can be established in the midst of the 
financial difficulties now existing is a 
remarkable testimony as to the con- 
fidence of the investing public in the 
tuture of insurance shares. Comment- 
ing on particular shares, it says: 

“Turning to particular advances Atlas 
at 9% are well held. British General 
show an increase of 2s per share. British 
Law Fires are strong. Caledonians are up 
£3 per share. Century’s have advanced 
from 65s to 87s 6d, an advance which has 
produced the usual crop of rumors, since 
denied. Commercial Unions at £35 show 
an increase of £3 10s, and the aggregate 
value of this company’s shares now passes 
the ten million mark, the actual figure be- 
ing £10,325,000._ London & Lancashire Fire 
and Norwich Union have put on £1 10s. 
Royal Exchange stock is up £10. Scot- 
tish Insurance have advanced from 81s to 
90s. State have advanced 10s and Vulcan 
Boiler 15s. Yorkshires have also increased. 
It. is a foregone conclusion now that 1917 
will be a bad one for the fire offices, but 
their finance in the past has been so sound 
oat a period of bad trading does not 
lave any material effect upon the progress 
of these institutions.” 


HIGH GRADE AUTOMOBILE SALES- 
MAN wishes position as automobile spe- 
cial agent. Will go anywhere, but would 
prefer Rocky Mountain or Pacific Coast 
Territory. Address 44-E, care The 


National Underwriter. 











men who know. 





1792 125th Anniversary 


PHILADELPHIA 


Men Who Know 


Applications for automobile insurance in the Insurance Company of North America 
are handled by men devoting all of each business day to this one line of insurance, men 
especially trained for the work and familiar with it in all its details and- ramifications, 
Applications for automobile insurance in the Insurance Company of 
North America are handled intelligently. 


PLATT, YUNGMAN & COMPANY, General Agents 
400 Walnut Street, PHILADELPHIA, PA. 
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NORTH AMERICA ‘* 
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Red Tape in Getting Action After a Car 
Is Stolen Is Very Ex- 
asperating 





PHILADELPHIA, PA., Nov. 21— 
Offices writing automobile lines de- 
clare that the situation respecting 
theft is going from bad to worse. 

The public record is far from being 
complete as the troublesome routine 
attending the reporting of robberies to 
the authorities dismay sufferers from 
undergoing a second experience. Po- 
licemen are not permitted to take and 
communicate complaints to the sta- 
tions, neither can complaints be tele- 
phoned to the district stations or to 
headquarters. 


Must Go to City Hall 


The loser is required to go in per- 
son to the City Hall and by the time 
the official red tape is unwound a hali 
day has been wasted. The time is 
wasted as it is next to a miracle if an 
automobile or other article actually 
stolen in recovered through the agency 
of the police department. Occasion- 
ally motor cars borrowed by joy-riders 
and used until disabled or the gas is ex- 
hausted are picked up by the police. 
More frequently the abandoned ma- 
chines are found by other persons and 
the police stations are notified. It is 
not strange that the police are disin- 
terested as the reward is invariably 
demanded by members of the detec- 
tive force in no way instrumental in 
effecting recovery. 


Causes of Loss 


Primarily the inefficiency and the 
tardiness of the police service is re- 
sponsible for the failure to prevent 
thieves getting away with plunder and 


avoiding arrest. 

Secondly the existing jealousy and dis- 
trust in underwriting circles can be said 
to be in a measure responsible for the 
frequency of thefts and the unprofitable 
condition of the class. Any number of 
preventatives have been projected. So far 
not more than two offices or agencies have 
concurred upon any plan proposed. Some 
favor inserting a clause in the policies 
compelling automobiles to be equipped 
with a locking device and void the in- 
demnity if the machine is stolen while 
left standing unlocked. Others favor com- 
pelling the insured to assume a liberal 
percentage of the loss in case the car is 
stolen and excluding payment for loss of 
equipment. Others are willing to make 
a concession of the premium charge if 
an approved lock is utilized. Others say 
that connivance of owners of low grade 
ears is accountable for most of the dis- 
appearances with the object of collecting 





a total loss and buying a new machine 





and that the writing of such risks should 
be prohibited. 


Cooperative System 


Only two Philadelphia offices advocate 
the establishing of a cooperative detective 
system under company management, em- 
bodying features which have been instru- 
mental in greatly eliminating theft losses 
in New York City. 

If this plan should be adopted a neces- 
sary condition of the policies would be 
that insured must give immediate notice 
to the central station, otherwise the claim 
for a stolen car would be invalid. The 
only objection made to the plan is the 
expense involved. The proponents express 
the opinion that the outlay would be very 
much less than the aggregate of the theft 
losses now being met by companies in 
Philadelphia and that the system would 
place theft insurance upon a satisfactory 
basis in Philadelphia in other respects. 





Draws Five Year Sentence 


PROVIDENCE, R. I., Nov. 14—Howard 
Cram of Boston was today sentenced to five 
years in state prison on the charge of re- 
ceiving stolen automobiles and conspiracy 
with intent to defraud insurance com- 
panies. It was intimated in the proceed- 
ings that Cram was probably the head of 
an organized gang which had for its pur- 
pose means of getting rich through fraud- 
ulent claims against insurance companies. 





Must Meet Requirements 


TOPEKA, KAN., Nov. 20.—The Ford 
Car Owners’ Protective Association has 
been ordered to comply with the Kansas 
insurance laws before it can begin to sell 
its protection in Kansas. The company 
covers fire, theft, collision, tornado and 
explosion hazards for the owners of Ford 
ears only. The promoters organized the 
association in Chicago and claim that they 
are not operating as an insurance com- 
pany, but as a free will organization of 
car owners for mutual protection. The 
state department failed to see the justice 
of this claim in the papers submitted and 
held that the association must comply 
with the usual insurance requirements of 
Kansas before trying to sell insurance in 
the state. 





Rates to Be Increased 


NEW YORK, Nov. 21.—Insurance men 
now feel that it is a foregone conclusion 
that through the National Workmen’s 
Compensation Service Bureau, rates on au- 
tomobile business will be increased cov- 
ering liability, property damage and colli- 
sion. The increased cost of operation to- 
gether with the loss ratios are forcing the 
companies to take action to get more rev- 
enue. The companies regardless of affili- 
ation have been queried as to their experi- 
ence, all of which has been assembled. It 
is thought that this legislation can be 
passed upon so that the new rates will go 
into effect the first of the year. Many 
agents therefore are getting their cus- 
tomers fully covered before the new rates 
go into ‘effect. 








National Automobile Insurance 
Con pany 
Authorized Capital and Surplus, $500,000.00 
“All kinds of Automobile Insurance” 
Agency applications now -being received. 
Rees Wilkinson, and General Manager 
Wilkinson Bldg., LINCOLN, NEBRASKA 
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Independent Adjusters 


ILLINOIS 





MISSOURI IOWA 


Wells Building, Quinc 
GEORGE C. GILL: Manage r 





ILL., WIS., IND. 
Cc. H. TAYLOR 
829 Insurance Exchange, Chicago 


Phone Wabash 
ADJUSTER OF FIRE LOSSES 


ILLINOIS 
BEN C. COOPER 
Central Life Bldg., Ottawa, Ill. 
Adjusts Losses for Fire Insurance Companies 
33 Years in Insurance Work 








ILLINOIS 
J. B. SIKKING, Adjuster 
For Central and Southern Illinois. Specialty: Farms 





and Dwellings. 
518 W. Jefferson Springfield. Illinois 
ILLINOIS INDIANA‘ 


BLDRIDGE H. SPERRY 
201 First Nat’l Bank Bidg., Champaign, II. 
Western Union or Long Dist. Phone (Of. 147, Res. 
458) facilitates prompt service, 





INDIANA, ILLINOIS, KENTUCKY, TENNESSEE 
Ie HH. OGect11 & Som 
110 Upoee Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and Inland 
Marine Losses 





KANSAS 
THE WARREN ADJUSTMENT 
BUREAU 
ADJUSTERS of FIRE, TORNADO, HAIL, 


THEFT and AUTOMOBILE LOSSES 
R. B. WARREN, Manager, Wichita, Kansas. 


KANSAS 
JOHN M,. KINKEL W. P. KINKEL 
KINKEL ADJUSTMENT AGENCY 
FIRE, TORNADO and AUTOMOBILE 
OSSES ADJUSTED 
HUTCHINSON - - KANSAS 


MICHIGAN 
theme ~~ 3 = pany, “> pana 
ichigan Trust Building 
Grand Ra ids, Mich. 
ADJUSTER OF FIRE LOSSES 


N. DAKOTA and N. W. MINNESOTA 
A. G. SCHULTHEIS 
Grand Forks, N. D, 
PROMPT SERVICE 
20 YEARS EXPERIENCE 


HIO—MICHIGA N—INDIANA 
CHAS. E. CURTIS 
1202-3 Second Natl. Bank Bldg., 


Toledo, Ohio 
FIRE AND AUTOMOBILE LOSSES 


WESTERN FIELD 


INSURANCE ADJUSTMENT CO. 

C. W Crossan G. W. Shirley H. G. Fowler 
Fire, Tornado, Automobile and Inland Marine Losses 
Pioneer Automobile Adjusters 
Waldheim Building, Kansas City, Mo. 
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GOOD AMERICANS 


THE job of preparing America for 
the great industrial and commercial 
strife that is to follow the present mar- 
tial conflict is not one for any particular 
class of persons. Everyone must take 
a hand. 

Among those that will of necessity 
be compelled to take leading parts 
are the insurance commissioners and 
supervisors of the various states. With- 
eut their approval some of the restric- 
tive legislation that now exists cannot 
be repealed and enabling laws that may 
be needed cannot be enacted. 

This subject of American insurance 
preparedness should be brought up at 
the December meeting of the commis- 
sioners. If they are good Americans, 
fully alive to the needs and possibilities 
of America, they will find time to con- 
sider the situation and to invite in un- 
derwriters for conferences. 





USE OF THE SCHEDULE 


Use of the Dean schedule in the New 
England states is going to serve to 
some extent as a testing of the agencies 
in that district. It is the experience, 
especially in the larger cities of the 
west, that the premiums from the large 
and important risks go to agents who 
know how to apply the Dean schedule 
on a service-giving basis for clients. 
These agents have either mastered the 
fundamental principles and principal de- 
tails of the schedule itself or they have 
employed rating experts with knowl- 
edge and experience of its practical ap- 
plication to survey risks preparatory to 
outlining to the assured fire protection 
methods which lead to rate reductions. 

Thus, use of the Dean schedule is go- 
ing to give an opportunity to the live 
agency which will master and make use 
of schedule knowledge. Business that 
has been held through reasons of 
friendship or inside pull may be forced 
to give way to the enterprising agent 
who is able to capture the client’s ear 


‘by talking better fire protection with 


lower fire insurance rates. 





OUR 'APOLOGIES 


A newspaper always gets into trouble 
when it begins to speculate on the most 
“perfect man” or the one exhibiting the 
finest personal pulchritude, but we felt 
that we were dodging all corners in 
commenting on the interest ‘created at 








Wilmette, Ill., one of Chicago’s beauti- 
ful suburbs, over one of its clergy seek- 
ing votes on the “most perfect man” 
in its boundaries. 

We mentioned a few of the insurance 
celebrities of that locality, especially 
handsome in personal appearance that 
would receive our consideration. Among 
others we mentioned J. V. Parker, of 
the WESTERN ACTUARIAL Bureau,” “Old 
Silver Top” Rosertson of the LIvERPOOL 
& Lonpon & GLosE and perhaps another 
one or two who might be called hand- 
some. 

We now have a letter from a sub- 
scriber at Wilmette, threatening to dis- 
continue his paper, because we did not 
throw our ballot for Mmton P. Vore, 
special agent for the GENERAL Fire, Ur- 
BAINE, and EacLe & British DoMINIONS. 
This subscriber, signing himself “Con- 
stant Reader,” says that we know very 
little about running a paper, or mold- 
ing popular sentiment. He contends 
that Mr. Vore is by all odds the most 
handsome insurance man in Wilmette. 
In order that we may retain our one 
subscriber we will change our vote to 
Mr. Vore. We have a wet eye for busi- 
ness and can’t afford to lose our one 
subscriber. 





ACCIDENT. SOLICITING 


A LOCAL fire agent in one of the pro- 
gressive cities made the ‘remark the 
other day that he did not solicit acci- 
dent or health insurance to any extent 
because he feared to offend his cus- 
tomers. He stated that he thought that 
life insurance men made themselves ob- 
noxious by persistent soliciting and ac- 
cident men are close seconds. He 
thinks that assured have a different at- 
titude toward their fire agents than they 
do toward life or accident. In other 
words, he regards life and accident 
soliciting as more personal and deli- 
cate, an appeal to duty. Hence, in his 
mind there is more danger of giving 
umbrage than when property insurance 
is involved. 

Waoe Fetzer, of W. A. ALEXANDER & 
Co. of Chicago, managers of the FrveL- 
iry & Casuatty, who is one of the big 
accident producers of the country, in 
addition to being a producer of other 
lines, was asked his opinion as to this 
agent’s position. Mr. Ferzer said that 
he found that a diplomatic insurance 
agent could always get more closely to 
his policyholders by writing their acci- 
dent insurance. He asserted that it has 
been his experience that the people who 
carried their accident insurance with 
him felt a little closer in the relation- 
ship than those who simply had their 
burglary, liability or compensation in- 
surance with him. . 

Mr. Fetzer declares there is a dis- 
tinct and rather intimate relationship 
formed with the more personal lines of 
insurance. He prefers to deal with 
his customers for all their insurance 
lines. He thinks, for example, that 
if he writes the so-called property 
lines of casualty insurance and allows 
some one else to handle the accident 
and health insurance, there is grave dan- 
ger of the man dealing with the acci- 
dent agent entirely later on, and thus 
giving him some of his property lines 
Mr. Ferzer believes that personal acci- 
dent insurance opens up a big avenue 
for proper insurance relationship. 





Personal Side of the 
Insurance Business 


Bloomfield Launt, president of Jones, 
Launt & Barrett, of Philadelphia, was 
married Nov. 9, at noon, in New York 
City, to Miss Margaret Gilbert, of Bal- 
timore. 





George M. LaMonte has resigned as 
insurance commissioner of New Jer- 
sey. Frank H. Smith, a banker at 
Plainfield, N. J., who is director of 
the Eagle Fire of Newark, has been 
appointed as his successor. 

Samual B. Walton of Lexington, 
Ky., is a direct successor to Alexan- 
der Henry, the first local agent ever 
appointed in this country. The North 
America in 1807 considered the appli- 
cation of Alexander Henry at Lexing- 
ton, Ky., and the committee appointed 
tc consider the subject reported fa- 
vorably Dec. 7, of that year. This fact 
was brought out in the address given 
by President Benjamin Rush of the 
company before the National Associa- 
tion of Insurance Agents convention 
at St. Louis. Mr. Walton has 14 com- 
panies in his agency and is one of the 
live men in his town. 


Sam F. Woolard of Wichita, Kan., 
state agent for the American Central, 
is being boosted as a candidate for state 
insurance commissioner. Until a week 
or so ago it was thought that Woolard 
would certainly be a candidate for lieu- 
tenant governor, but his friends are now 
insisting that he run for commissioner 
on the Republican ticket. 


Some of the fire insurance managers 
who may have played golf at the Ravi- 
sloe Country Club, and who, perhaps, 
paid their 25 cents per hour to be cad- 
died by Mike De Wal, might get some 
pointers on the game from that 17-year- 
old youngster. During the summer, 
when not holding down his job in the 
Fidelity-Phenix office, young Mike gath- 
ers in “side money” as a caddy at Ra- 
visloe. Recently, at the caddies’ tour- 
nament, he made his eighteen holes in 
82 and carried off the caddy’s cup. 

Zeno M. Host of Milwaukee, for- 
merly insurance commissioner of Wis- 
consin, committed suicide Monday. Mr. 
Host, on retiring from the commission- 
ership, became superintendent of agents 
of the United States Annuity & Life of 
Chicago, and later was head of the in- 
surance department of the Knights of 
Pythias. 


In addition to the Illinois Blue Goose 
luncheon in honor of Frank C. Hasel- 
ton, who is leaving Chicago to become 
head of the loss department of the 
Phoenix of Hartford at its head office, 
to be given next Monday noon, the ad- 
justers in Chicago will tender Mr. Has- 
elton a farewell luncheon Thursday 
noon of this week. Moore, Case, Ly- 
man & Hubbard, with whose agency 
Mr. Haselton is associated as an ad- 
juster, gave him a farewell -function 
Monday noon, and presented him with 
a silver piece. 


Mr. and Mrs. Walter L. Grupe of 
St. Louis are receiving the congratula- 
tions of their friends over the advent 
of a baby boy Nov. 17%. Mr. Grupe, 
who has recently resigned as special 
agent in the marine department of the 
Hartford in the eastern field, will re- 
turn to St. Louis Dec. 1 to assume the 
managership of the automobile depart- 
ment of the American Central. 

W. Dacre Hamilton, formerly as- 
sistant editor of “Rough Notes,” now 
second lieutenant in the regular army, 
was married last Saturday at Charlotte, 
N. C., to Miss Naomi Brown of Chi- 
cago. 


Rufus N. Elwell of Exeter, N. H., a 


lumber merchant and insurance man, 
has been appointed insurance commis- 








sioner for New Hampshire, succeeding 
R. J. Merrill, who recently resigned to 
become an officer of the United Life & 
Accident of Concord. Mr. Elwell has 
been prominent in the political life of 
the Granite State for a number of years, 
serving for seven years as collector of 
the customs at Portsmouth and four 
terms in the legislature, being speaker 
of the house in 1905 and 1907. 


F. S. Danforth, assistant secretary of 
the Millers National, has qualified for 
the second time for the Concatenated 
& Conglomerated Association of Cook 
County Grandfathers, of which T. E. 
Gallagher is the head. He became a 
member when a daughter was born to 
his daughter about a year ago and is 
now entitled to take the second degree, 
as a son has been born to his son, R. S. 
Danforth, head of the automobile and 
inspection department in the home 
office of the Millers National. 


While Michigan, Indiana and South 
Dakota have vied with one another as 
to the excellence of their insurance 
poetry, other states are now grooming 
themselves as contestants in the annual 
poetical tournament. A. B. Davis of 
Omaha, special agent of the Aetna, is 
the latest man to break into verse. Mr. 
Davis is a well known field man and 
but few knew that he had been com- 
muning with the muses. He dedicates 
his first effort to the accounting depart- 
ment and is as follows: 


UNREMITTING KINDNESS 


Now comes the time o year, by Heck, 
When S$. A.s on the go 

Are after all the balances 
That always come so slow 

From agents who have spent the stuff 
That we're entitled to— 

And so we have to call them 
On the coin long past due. 


We first start out by writing them 
A gentle little line 

That smacks of early friendship, 
And reminds them of the time 

That’s coming soon when statements 
Of the good old companee 

Can’t have included. in it 
Any such delinquency. 


To this, of course, we get response 
That surely tends to vex— 

The excuses they can’t think of 
Are quite well shown by “X.’ 

And so we send another note 
To plainly let them see 

We need the “Mon” at once to ease 
Our great anxiety. 


The next week when we get back home 
Our mail is strangely shy 

Of things that look like checks— 
And so again we try. 

We phone them and they say, s. 
“You bet, we’ll send it right away”— 

And life once more takes on a hue 
Like rosy break of day. 


Until we find that once again 
We're yet without reply 
When we return on Sunday 
From a trip made on the fly. 
So right away we wire ’em 
And say “Please let me know 
Why you haven’t yet remitted, 
And why are you so slow? 
We want the money sent us, 
Without fail, by Saturday. 
It’s run too long. We cannot 
Understand your past delay. 


No answer comes to ease our mind. 
The silence is intense. 
We cuss and fuss and say an 
S. A.’s life is sure immense, 
We pack our grip and start away 
All on a winter’s day 
To try and drag the lucre 
From the guy who’s such slow pay. 


In all it took about three weeks 
To get desired results, 
[Including pleas, and wires, and phones 
And indirect results. 
But when we finally got it 
And the office sure was glad - 
To see the words “Enclosed please find, 
And we’re no longer sad. 


And now that they have settled up, 
We'll try and settle down, 

To make some new resolves before 
The new year rolls around. 

For me, I think I’ll hustle out 
Before the snowflakes fly 

And gather in the shekels and 
Then for home I’ll hie. 


And as I sit before the fire 
And warm my little toes, 

I'll think about the poor old guy 
Who can’t pay what he owes, 

And wish the S. A. on the way 
To visit him, be gob— 

Good luck, for goodness knows, 
I do not envy him his job. 
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Casualty and Surety Comment 








USING PAYROLL AUDITORS 


CoMPANIES writing compensation in- 
surance or any classes where payroll 
auditors are employed, adopt different 
policies in regard to these employes. 
Most of the companies seem to have 
payroll auditors stick closely to their 
own job, while others will use them to 
do special agency work. 

A manager stated the other day that 
he found that he could accomplish much 
through his payroll auditors because of 
their knowledge of the business that 
they secured when going over the 
books. He always has his auditors go 
to the local agent as soon as they strike 
a town, and go over the business in the 
community with the agent. It fre- 
quently happens that the payroll audi- 
tor will be able to recover lost lines, or 
will cement the ties more strongly. A 
payroll auditor who is on to his job and 
who has gotten in touch with the vari- 
ous departments of the company is able 
to give good advice and help the local 
agent out materially with the assured. 

This manager also uses inspectors to 
do special agency work. He believes 
that it does not require much extra 
time for payroll auditors or inspectors 
to depart from the beaten path and do 
work outside of their immediate de- 
partments. In the opinion of this man- 
ager the payroll auditor can be made a 
most valuable adjunct to a company. 
He holds that the auditor should be 
educated to do something other than 
payroll auditing. 





TIME FOR EXPANSION 


CasuALTy company officials have been 
deeply interested in the monograph sent 
out by President Henry Evans of the 
CoNTINENTAL Fire, one of the great 
financial men in the insurance business, 
who takes the position that American 
companies must grasp the opportunity as 
the war closes to participate in inter- 
national business. He states that Amer- 
ican shipping, banking and insurance 
must travel together in order to par- 
ticloate in the benefits of the trade of 
the world. 

In Mr. Evans’ opinion there is no rea- 
son why American companies should not 
hold their part in competition with com- 
panies of other lands. British and other 
foreign companies have gotten a strong 
foothold in the United States and Presi- 
dent Evans believes that the time has 
come when American companies must 
walk hand in hand with American banks 
and boats and at least take care of Amer- 
ican business. 

Many of the American casualty com- 
panies are amply able to extend their 
operations to foreign countries and be- 
come big factors in the business life of 
the world. It is true, however, that the 
main hindrances to American institutions 
becoming world-wide in their operations 
are the handicaps placed upon its own 
companies by American laws. Every in- 
surance company is supervised by insur- 
ance departments of every state and terri- 
tory. Burdensome laws are passed, in- 
surance commissioners make rulings that 
hamper growth and development. In a 





word, it may be said that American com- 
panies are held down by their own people. 
They are not given the opportunity to 
develop, grow and expand as do the for- 
eign companies. 

As President Evans points out, while 
American industries have been protected 
in every possible way by the tariff, Amer- 
ican insurance has been hindered by 
hostile laws and exactions. 

Our reserve requirements are such that 
it does not give the opportunity to newer 
companies to develop during the organi- 
zation period. A company may decide to 
expand in one direction or to write a new 
class of business. It finds that its char- 
ter does not permit it. Its charter is 


changed and then it finds itself con- |. 


fronted with the laws of 43 other states 
that may not permit the writing of such 
kind of insurance. Every obstacle seem- 
ingly is placed in the way of American 
insurance companies to prevent their 
growth and expansion along natural lines. 
We have not the national spirit on .chis 
side that is seen on the other when it 
comes to favoring our own institutions. 
It must be frankly acknowledged that 
even Germany has a better insurance 
system than we have when it comes to 
supervising its insurance institutions. 

It would seem that at the next meet- 
ing of the insurance commissioners some 
forward steps should be taken to make it 
possible for American companies to ex- 
pand their operations and take care of at 
least the American business that will be 
developed after the war when America 
will be found in the front rank of the 
world powers. While we want policy- 
holders amply protected, yet we urge 
that the barriers be burned away that 
hold our American institutions down to 
small limits when they have the capacity 
to grow and the underwriting talent big 
enough to direct them. 





Conditions Right for 
Writing Fidelity 





More fidelity insurance than usual 
ought to be written this year. Whether 
it will be is, of course, a question. In 
many lines _of business much more 
money is being handled this year than 
usual, and prudence would dictate that 
employes in responsible positions should 
be more heavily bonded than they have 
been in the past. 

Another feature in the situation is 
the unusual number of changes that will 
be made among employes, due to the 
war. In some cases, men of draft age 
who have worked into very responsible 
positions will be called to army service 
and new people will have to be put in 
their places. Nearly every employer 
of importance will have to take on a 
number of _employes with whose past 
record he is not familiar, and the old 
argument that he has the utmost con- 
fidence in the honesty of his employes 
will not hold water. He has no more 
occasion to have confidence in the hon- 
esty of these new people than of the 
public in general. 

_ Still another reason why more fidelity 
insurance than usual should be written 
is that the irregular way in which prices 
are jumping is putting many people of 
moderate income in a very embarrass- 
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ing position. As a rule, salaries have 
not advanced as rapidly as living ex- 
penses. The man who was able to save 
a little out of his income heretofore 
finds it more difficult, and in some cases 
impossible, to do so now. An untoward 
event that calls upon him for an un- 
usual amount of money, such as a long 
illness, a death in his family, or another 
calamity of that kind, puts him in a po- 
sition where he is tempted more than 
ever before to “borrow” from his em- 
ployer without asking permission. 





Personal Glimpses 


of Casualty Men 





Fred A. Price, vice-president of the 
Fidelity & Deposit and a member of the 
firm of Conkling, Price & Webb, gen- 
eral agents of the company at Chicago, 
was married the other day to Miss 
Marie Yould, of New York City. Mr. 
Price spends most of his time in New 
York City, but gets to Chicago to look 
after his personal business every month 
or so. He has a wide acquaintance 
throughout the country. 


Dr. David H. Keller of Chicago, the 
well-known casualty adjuster, is spend- 
ing a few days in New York City con- 
ferring with the officials of accident 
and compensation writing underwrit- 
ers whose interests he handles in the 
west. 


Lee B. Mosher, a life long resident 
of Washington, was last week appointed 
superintendent of insurance for the Dis- 
trict of Columbia, succeeding Charles 
F. Nesbit. Mr. Nesbit recently re- 





signed, having been appointed commis- 
sioner of military and naval insurance, 
war risk bureau, treasury department. 

The new superintendent of insurance 
is one of the best known citizens of the 
district and is a great grandson of Rob- 
ert Brent, the first mayor of Washing- 
ton. 

His experience in the bonding and in- 
surance business covers a period of fif- 
teen years, all spent in Washington. 
He was special agent of the United 
States Fidelity & Guaranty for six 
years, and for eight years resident man- 
ager for the Massachusetts Bonding at 
Washington. 

His last insurance connection, which 
he has severed before assuming the du- 
ties of his new office was with Johnson 
& Adams, southeastern managers for 
the Continental Casualty, where he had 
charge of that office’s claims for the 
Continental, Ocean Accident & Guaran- 
tee, Glens Falls and Mercantile. He 
was also manager of the surety depart- 
ment of the Johnson & Adams office, 
being associate general agent of the Na- 
tional Surety under the firm name of 
Johnson & Adams and Lee B. Mosher. 

Prior to engaging in the insurance 
business the new superintendent of in- 
surance was deputy commissioner of 
wills for the District of Columbia, and 
during the Spanish American war was 
vice-consul at Jamaica. 


John J. King, for the last five years 
assistant manager of the MHooper- 
Holmes Bureau, has just been made 
vice-president of that organization, suc- 
ceeding Leslie J. Tompkins, assistant 
district attorney of New York county. 
This announcement was one of the fea- 
ures of the big surprise party and 
dinner given to Mr. King at the New 
York Athletic Club last Thursday night 
by more than 100 of his friends. 
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CASUALTY AND SURETY NEWS 








MANY MEETINGS ARE 
' HELD IN NEW YORK 





Casualty Men Will Discuss the In- 
creased, Cost of Operation 
in All Lines 





MAY JOG UP THE RATES 





General Feeling Is That the Business 
Will Not Stand the Extra 
} Expense 





NEW YORK, Nov. 21.—The auto- 
mobile committee of the National 
Workmen’s Compensation Service Bu- 
reau holds a meeting Thursday. The 
chief subject of discussion is the read- 
justment of rates as regards automo- 
bile liability, collision and property 
damage on the basis of latest experi- 
ence. Companies doing an auto busi- 
ness, but not members of the confer- 
ence, have been consulted, and the 
committee will be in a position to sub- 
mit a digest of statistical data so col- 
lected. Most of the nonconference 
companies will be present and be wel- 


comed. It is believed that rate in- 
creases will be recommended on ac- 
count of the advance in expenses in 
consequence of the war. The discus- 
sions will prepare members for the de- 
bate on taxation to be had at the spe- 
cial meeting of the company executives 
Friday afternoon. . 

The annual meeting of the executive 
committee of the National Conference 
of Automobile Underwriters is to be 
held Thursday. Three or four sub- 
committees are to present reports and 
forms with recommendations. It will 
probably reflect the influence of war 
in a general increase of expenses. The 
annual meeting of the National Auto- 
mobile Underwriters Conference is to 
be held Friday. 


International Association Meeting 


Great interest being taken in the annual 
meeting of the International Association 
Casualty & Surety underwriters to be held 
Friday . morning. Officers: are to be 
elected. Taxes and rates will be dis- 
cussed, also policy fees and first month’s 
premiums of industrial casualty writers 
and amendments will be proposed to the 
constitution and by-laws. 

Buffet luncheon will be served at noon, 
after which there will be a general meet- 
ing, to which all casualty companies have 
been invited to consider action regarding 
the war tax as it affects their busfness. 
The invitation has been general and calls 
attention to the need and propriety of a 
flat increase in rates to meet increased 
and growing cost of conducting the busi- 
ness incident to war. Insurance is felt 
to be the only commodity whose price 
has not been increased in the last year. 
Among the heavy burdens that enter into 
the increased cost are named: New rev- 
enue law, advance in salary rates now 
necessary to enable staffs to meet present 
conditions, high cost of printing and all 
other supplies, postage, increased hotel 
bills of fieldmen, etc. Undoubtedly im- 
portant action will be taken. 

meeting of the governing committee 
of the Bureau of Personal Accident & 
Health Underwriters to be held at the 
Hotel Astor, Dec. 4. The annual meeting 
of the Bureau of Personal Accident & 
Health Underwriters is to be held at the 
Hotel Astor, Dec. 19. 





Members Being Queried 


The Burglary Underwriters’ Insurance 
Association has asked the opinion of mem- 
bers as to the advisability of establishing 
a central investigating bureau so that 
lesses could be handled with greater 
economy through one organization. This 
it is claimed would save companies con- 
siderable money on their investigations. 


MUTUALS REORGANIZED 


ASSOCIATION INCORPORATED 





Will Cooperate to Greater Extent With 
Stock Companies—Adderly Heads 
New Body 





As the result of the incorporation of 
the organization of mutual compensa- 
tion companies there will be closer co- 
operation between this class of institu- 
tions and the stock companies. <A 
committee has been named to meet 
in New York City Dec. 3, with 
the welfare committee of the National 
Workmen’s Compensation Bureau. At 
this time, some system of uniform loss 
records will be taken up, the idea be- 
ing that both stock and mutual compa- 
nies should work on the same rate 
bases. 

The new organization is known as 
the National Association of Mutual 
Casualty Companies and it succeeds the 
old unincorporated Employers Mutual 
Casualty Federation. 

The officers of the new organization 
are: President, J. C. Adderly, Millers 
Mutual Casualty, Chicago; vice-presi- 
dents, Walter S. Bucklin, Liberty Mu- 
tual, Boston; Oscar Rice, Western Au- 
tomobile Indemnity, Ft. Scott, Kan.; 
John A. Eddy, Employers Mutual Cas- 
ualty, Des Moines. The new secretary 
and treasurer is George L. Mallery, Se- 
curity Mutual Casualty, Chicago. 


Board to Meet Monthly 


The governing board consists of Mr. 
Adderly, chairman; Mr. Mallery, Mr. 
Bucklin, John L. Train, Utica Mutual 
Compensation, Utica, N. Y.; P. W. A. 
Fitzsimmons, Michigan Workmen’s Com- 
pensation Mutual, Detroit; R. M. Fergu- 
son, Employers Mutual, New York, and 
James S. Kemper, Lumberman’s Mu- 
tual Casualty, Chicago. 

The governing board will hereafter 
meet on the third Monday of each 
month, first in New York City and then 
in Chicago. 

Nothing definite toward the employ- 
ment of a paid manager will be done 
until the plans for cooperating with the 
National Workmen’s Compensation Bu- 
reau are more nearly formulated. When 
it is decided what sort of duties will 
be required of the manager, the field of 
possibilities will be looked over. 


Protest on German Companies 


A resolution protesting against the li- 
censing by the federal government of 
compensation insurers hailing from 
enemy or enemy ally countries was 
adopted. This points out that this class 
of companies has access not only to all 
factories which it covers, but to valu- 
able records, such as payrolls, etc. It 
is also noted that the capacity of insur- 
ers from unfriendly nations is not 
needed to cover the risks, as might pos- 
sibly be the case in the fire insurance 
field. 

Mutual companies in the new asso- 
ciation will this year collect over $12,- 
000,000 in premiums, a 50 percent in- 
creasé over the 1916 income from pol- 
icyholders. 





Working on Revenue Act 


NEW YORK, Nov. 20.—The committee 
of counsel of the International Association 
of Casualty & Surety Underwriters has 
been having frequent meetings, conferring 
over the new war revenue law. It has 
been in consultation with most of the 
member companies. It expects to com- 
plete its work at its next meeting and 
will thereupon probably confer with a 
similar committee of the Nationa] Board 
of Fire Underwriters, so that the interest 
of the two classes of companies which 





are in many respects identical may be 
uniformly treated. 





THE TRAVELERS 


INSURANCE <3 INDEMNITY 
COMPANY COMPANY 
HARTFORD, CONNECTICUT 


WRITE THE GREATEST VOLUME OF 


GUARANTEED LOW COST LIFE INSURANCE 
AND 
CASUALTY INSURANCE 
THE OPPORTUNITY TO SUPPLY THESE INSURANCE 


NEEDS GUARANTEES AGENTS THE BROADEST 
FIELD AND THE LARGEST INCOME. 














A RARE OPPORTUNITY 


For high-class big money men who expect to make $5,000 or more a year, 
We have the most attractive, substantial ACCIDENT AND HEALTH 
PROPOSITION OPEN IN SEVERAL STATES, 


Write me today and I will show you a real opportunity. 
ERNEST W. BROWN, Secretary and Treasurer 


INTER-STATE BUSINESS MEN’S ACCIDENT CO. 
Brown Building DES MOINES, IOWA 


First and Largest Organization writing business and professional men upon 
same plan as traveling men’s associations. 








The Sign of Good Casualty Insurance 





LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD’S 
TEAMS ELEVATOR 
COMPENSATION me GEN’L LIABILITY 


eine | 


ESTABLISHED 1869 


London Guarantee & Accident Company, Ltd. 
OF LONDON, ENGLAND 
Head Office, Chicago 
F. W. LAWSON, General Manager 


Ld 
CONKLING, PRICE & WEBB - Gen. Agts. Illinois, Mo., Ind., 1423 Insurance Exchange, Chicago 
FRED. L. GRAY COMPANY - Northwestern Managers, 328-336 Security Bank Bldg., homene 
RAYMOND & RAYMOND - - - 


General Agents, Southern Michigan, Jo Bldg., Detroit 
ALFRED PAULL & SON - - = General Agents, West Virginia, Board of ‘rade Bldg., Wheeling 
R. H. CLARK  - - General Agent, Northeastern Ohio, 337 E. Superior Avenue, N.W., Cleveland 
HOWARD FERRIS, JR., - General Agent, Southern Ohio, 1310 1st National Bank Bldg., Cincinnati 
KING, McCUNE & McKENZIE - - -_ Res. Agents, N. W. Ohio, 309 Cincinnati Bldg., Lima. 
THE MERRILL, DODGE & JACKSON CO., Gen. Agents, Lucas Co., Produce Exch. Bldg., Toledo, O. 





































































FIRE AND LIFE 


pASSURANCE CORPORATION, Lid. 
FREDERICK RICHARDSON, United States Manager. 


GENERAL BUILDING - 47 & WALNUT STS. 
PHILADELPHIA 
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FUTURE INCREASES IN @ 
BURGLARY RATE 





Mercantile Open Stock Risks 
Showing Heavy Losses 
Everywhere 








GOING UP 20 PERCENT 





Preliminary Report on Proposed Ad- 
vances Will Be Revised—Fourteen 
Companies in Conference 





NEW YORK, Nov. 21.—Mercantile 
burglary (open stock) rates are going 
to be jacked up. At a meting held 
here last Thursday representatives of 
fourteen of the burglary writing com- 
panies considered a preliminary report 
that will be of great interest to burg- 
lary underwriters all over this country 
and particularly in this city, Chicago 
and Cook county. 


the special meeting to be held here 
px.7 the middle of next month, a revised 
report will be submitted and probably 
very shortly after that the new rates will 
be promulgated. 


How Increases Will Run 


Yoming so soon after the recent raise 
in tates thie new increase all along the 
line will emphasize anew the steadily in- 
creasing heavy losses sustained by the 
purglary underwriters, due largely to war 
conditions obtaining all over the United 
States. The increase will run on an aver- 
age scale of 20 per cent for groups 4,3, 
3 and 4. A new group, to be known as 
group 5, will probably be established to 
take care of the most hazardous proper- 
ties. Besides this, various classifications 
will be raised from group 1 to group 2; 
others from group 2 to group 3 and so on. 
For example, the current rates for _the 
first $1,000 open stock mercantile is raised 
from $15 to $18; group 2, from $18 to $21 
and so on, in the provisional, preliminary 
report which is now in the hands of all 
the members of the Burglary Underwrit- 
ers Association. 


Inspections Seem Imperative 


The proposed plan to inspect burglary 
risks is still in abeyance. Some of the 
smaller companies are lukewarm about 
the proposition, but practically all the 
larger companies realize the concrete 
necessity of preliminary surveys and in- 
spections before accepting blindly resi- 
dence, flat-house, mercantile and other 
theft and burglary hazards. While it is 
recognized that the cost of establishing a 
central bureau in this city, for example, 
will involve considerable initial expense, 
most of the older and larger companies 
feel that in a short time the wisdom of 
the step will be apparent in a reduction in 
losses sustained. While the conditions 
and experience in Chicago would naturally 
lead to the establishment of a local in- 
spection bureau there at the very _begin- 
ning, the general opinion seems to be that 
the experiment might best be worked out 
here under the immediate supervision of 
the local headquarters of the national or- 
ganization and, if the work is begun, proh- 
ably the first inspections will be made in 
the metropolitan district. 


Company Gets Verdict 


The Aetna Life, which paid a life policy 
of $25,000 to the widow of Edward L. 
Dodder, found dead in his automobile in 
Omaha, Neb., last winter, does not have 
to pay an accident policy of $15,000 be- 
cause the suicide clause was violated, a 
district court jury decided, Attorneys for 
Dodder’s wife alleged he was murdered by 


— but they failed to convince the 





May Increase Doctors’ Rates 


It is understood that the London Guar- 
antee & Accident will increase its rate on 
Physicians for accident and health in- 
Surance at the beginning of the year. 





Will Have Surety Underwriter 


Wocher & Weyer of Indianapolis, whose 
“Ppointment as general agents of the New 

msterdam Casualty for fidelity and 
Surety lines in Indiana was announced last 
week, announce that they will maintain a 
Surety department in the hands of a com- 
betent surety underwriter and by. arrange- 
ment with the home office at Baltimore, 
4 1 have authority to: handle business in 

eir territory expeditiously direct from 
the Indianapolis office. 








General Casualty & Surety Co. 


DIME BANK BLDG., DETROIT 


We are now ready to receive applications from 
Michigan to represent this Company 


ELMER H. DEARTH ; ; . : ‘ 


President 








IN THE ACCIDENT FIELD 


—_— 


EXAMINATION REPORT FILED 





Insurance Departments Find the Cen- 
tral Business Men’s of Chicago 
in Satisfactory Shape 





The Central Business Men’s of Chi- 
cago has been examined by the Illinois 
and South Dakota departments and the 
report of the examiners has just been 
made public. The period covered was 


from July 1, 1915, to Oct. 15, 1917. 

The report shows that the association 
received from members from Jan. 1 this 
year to Oct. 15, $310,732; its total in- 
come was $312,215. It paid out in claims 
$140,396, the total disbursements for 
that period being $298,083. The exam- 
iners found the total assets to be $112,- 
648 and the total liabilities to be $51,333. 

The claim records and papers con- 
nected with the various claims were 
examined, and it was found that the 
claims were paid promptly upon adjust- 
ment, about 3,000 claims having been 
paid this year up to the time of the 
examination. The association is in good 
shape and is ably managed. The report 
said in part: 

Under date of Feb. 24, 1915, the asso- 
ciation entered into a contract with a 
corporation known as the General Under- 
writing Company, whereby the underwrit- 
ing company was appointed general agent 
for the securing of new business, and to 
receive ali the first quarterly premium 
and 15 percent of all subsequent pre- 
miums. This was afterwards amended to 
10 percent of all subsequent premiums. 
The underwriting company thereupon ad- 
vanced $32,000 for promotion purposes and 
has received the commissions agreed upon. 
However, believing it possible that some 
obligation existed for commissions or re- 
turn of advances at the date of our 
examination, we have required that the 
underwriting company should officially 
acknowledge the status of its claims, if 
any. A meeting of the officers of the 
underwriting company on Oct. 20, 1917, at 
which it was declared that all commis- 
sions, not drawn, have been donated to the 
association and that no commissions or 
any other sums are due the underwriting 
company. 

The following are the officers of the 
association: H. . Royer, president; C. 
O. Pauley, secretary and treasurer. The 
salary of the president, as well as_ the 
secretary and treasurer,is fixed at $6,000 
per year for each. The compensation of 
each of the five directors was also fixed 
at $200 per year. 





National Agents Promoted 


The National Life & Accident, of Nash- 
ville, Tenn., has made the_ following 
changes in the field: O. B. Barker has 
been promoted from agent at Memphis, 
Tenn., to assistant superintendent at 
Cleveland, Ohio; W. L. Outlan, from agent 


+} to assistant superintendent at Oklahoma 


City, and D Ecker, from agent to as- 
sistant superintendent at Shreveport, La. 





$115,992 for Nonfatal Accident 


Accident insurance companies have paid 
$115,992.50 to John J. Arnold, vice-presi- 
dent of the First National Bank of Chi- 
cago, who lost both legs when he fell 
under a suburban train at River Forest, 
Ill., recently. He is a close personal friend 
of Jacob M. Loeb, head of the Eliel & 
Loeb Company, and former president of 
the Chicago board of education. Mr. Loeb 
handled all of the details of the settle- 
ment. As a consequence every claim 
check was received within 20 days from 
the date of the accident and within 24 
hours from the hour of filing final proof. 
This is one of the largest accident claims 
ever paid where the indemnity was not 





doubled, or death did not result. 





The Republic Casualty Co. 


PITTTSBURGH, PA. 
Writes All Lines of Casualty Insurance 


Local and General Agents Wanted in Ohio and Pennsylvania 




















f UNDER FEDERAL GOVERNMENT LICENSE : a 
American Indemnity Company caves texs 
Assets Over $1,185,000 


ALL LINES OF CASUALTY AND SURETY INSURANCE 
Operates in the States of 
Alabama, Arkansas, California, Delaware, District of Columbi Georgia, Illinois. 
‘Towa, Kansas. Kentucky, Louisiana, land, Macs, Michigan, . 
sota, souri, Nebraska, Nevada, New Hampshire, New Jersey, Ohio, Oklahoma, 
Pennsylvania, South Dakota, Texas, Utah, Washington, W. Virgiy ia, Wisconsin. 
. BRANCH OFFICES AT 
NEW ORLEANS, LA. ST. LOUIS, MO. CHICAGO, ILL. DETROIT MICH 
) ,Canal Bank Bldg. Pierce Bldg. 1443Ins.Exchange Farwell Bldg. 
Autom. a O. P. Rutledge, Mgr. Hutchinson & Cooley W.M. Brown 3 
Mgr. G Agents Manager 


eneral 
George Sealy, Sec’y. J. P. Seinsheimer, Gen. Mgz. 











PUTS ‘*SURE’’ IN INSURANCE 


pom |iAlC AUIUPULICT 


Premiums 
$1.678,642.17 (etb PAST VN Goned DEN Written (1916) 
pen “ NIOLOM INSET HEANGS $1,802.734.31 


CEGREIA CASUA! TY COMPANY — 
Surplus and Reserves to Policy Holders - - - - $1,526,022.81 
SMITH-LAWSON-COAMBS COMPANY 


GEN’L AGENTS - CHICAGO 























SAFETY. 








SERVICE SATISFACTION 


Guardian Casualty & Guaranty Company 
Salt Lake City, Utah 










Workmen’s Compensation 
Automobile Liability 

Accident and Health 

Plate Glass 

Burglary 

Fidelity and Surety Bonds 





L. B. McCORNICK & CO. - - - General Agents 
226 So. La Salle Street, CHICAGO 
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NEWS OF COMPENSATION 


POOL FOR HAZARDOUS RISKS 





Companies Making Arrangements to 
Write Lines That Are Now 
Generally Prohibited 





Compensation lines that cannot be 
written at present because of their un- 
desirability will be taken care of by 
stock companies as soon as plans now 
being formulated through the National 
Workmen’s Compensation Service Bu- 
reau are worked out. The scheme is to 
establish a pool, similar to that which 
is writing coal mine business, to assume 
risks of wrecking, house moving and 
other hazardous classes. The mine 
pool is composed of ten companies and 
the new haardous risk syndicate will 
have that many or more members. 
Thus a. complete service to all would- 
be buyers of compensation insurance 
can be given by the stock companies 
and another argument for state insur- 
ance will be eliminated. 


WILL LIKELY ADVANCE RATES 





Companies Find Their Operating Ex- 
penses, Including Taxes, Have 
Gone Upward About 7 Percent 





Owing to war conditions, higher ex- 
penses and higher loss ratios, it is likely 
that steps will be taken at an early date 
to advance rates on all liability and 
compensation risks. Statistics have 
proved that business is being carried at 
a loss, and with the increased taxes and 
cost of operation companies will find 
themselves coming out on the wrong 
side of-the profit line. It is said that if 
the rates are raised, they will apply in 
all territory served by the National 
Workmen’s Compensation Service Bu- 
reau. 

The National Workmen’s Compensa- 
tion Bureau is gathering statistics from 
companies as to increased cost of op- 
eration and the data is being assembled 
by a committee. It is stated that most 
companies will show an increased cost 
of about 7 percent on their premium in- 
come, including taxes and other ex- 
penses. Naturally, with this increased 
cost confronting them, it will be neces- 
sary for the companies to get a larger 
revenue. 


Object to Minimum Risks 

NEW YORK, Nov. 19.—A hearing was 
given last week before the New York 
department, on complaint that the pres- 
ent system of minimum premiums for 
workmen’s compensation insvrance con- 
flicts with the antidiscrimination law. 
Those making the complaint held that the 
rule resulted in forcing small assured 
to pay relative higher rates than are col- 
lected on larger risks. The Compensa- 
tion Inspection Rating Board combatted 
this on the ground that small risks are 
different from the large ones, and no dis- 
crimination exists. The matter was taken 
under advisement by the department. 
The present system of minimum premiums 
has been revised by the board and it is 
thought that that will meet the objection. 


Idaho Board Appointments 


George H. Fisher, merchant; E. F. Caton, 
labor leader, and city health officer of 
Boise, and H. H. Barnes, bookkeeper for a 
mining company, have been appointed 
members of the Idaho Industrial Accident 
Board, which takes office Jan. 1, when the 
new compensation act becomes effective. 
Several casualty companies are preparing 
to write under the Idaho compensation 
act, although the state fund claims to 
have a monopoly. The Maryland Casualty 
is already making arrangements and the 
Aetna Life and London Guarantee are 
understood to be intending to write. 


Important Iowa Decision 


Some important - eomemg under the Iowa 
compensation act have been determined 
by the supreme court in the case of the 
Des Moines Union Railway Company, ap- 
pellant, vs. A. B. Funk, industrial com- 
missioner, and Mabel M. Walker, appel- 
lees. Mrs. Walker’s husband was killed 
in the shops of the appellant and as both 
had accepted the compensation. act dam- 
ages were awarded the widow under it. 
The employer denied liability on the 
ground that Walker was not in the course 





TO EXTEND ITS BOUNDS 





SEEKS BUSINESS IN CANADA 





Continental Casualty Will Get Beyond 
Limits of Its Own Country—Move 
Is Significant 





The Continental Casualty having 
decided to extend its operations into 
Canada, has made a start by purchas- 
ing the ‘accident business of the 
Guardian Casualty of Salt Lake City, 
which operated only in British Colum- 
bia. A. C. Matthew & Co., who rep- 
resented the Guardian at. Vancouver, 
will have British Columbia for the 
| Continental Casualty. The Continen- 
|tal Casualty will open up the various 
| provinces of Canada, and make a drive 
for business in the Dominion. It will 
write liability, accident and health in 
Canada. 

This is probably indicative of the 
expansion of the Continental Casual- 
ty in the territory other than the 
United States. It has one of the best 
agency organizations in the country 
possessing a well seasoned and highly 
productive plant. Its home office is 
managed by men of large ability and 
aggressiveness. The Continental Cas- 
ualty people believe that a big oppor- 
tunity will come in the reconstruction 
period after the war to American 
companies that have the momentum to 
take part in the world’s work and 
make themselves more than  provin- 
cial institutions. 





Changes of the Travelers 


Robert A. Hogsett, manager of the 
travelers at Albany, N. Y., has been ap- 
pointed manager of the compensation and 
liability department at Cleveland, Ohio. 
Until the appointment of a successor, L. 
BE. Sawyer, agency assistant, will be tem- 
porarily in charge of the Albany branch 


office. 

Julius E. Goddard of Chicago, formerly 
traveling agent, department of tours for 
the Union Pacific and Northwestern rail- 
roads, has been appointed a special agent 
for the Travelers, reporting at the home 
office for instruction in the training 
school. William A. Foley, now_in the 
training school, has been assigned to the 
Pittsburgh branch office. 

Charles L. Brown, Jr., formerly selling 
bonds for the Syracuse Trust Company of 
Syracuse, N. Y., has been appointed spe- 
cial agent, effective Dec. 10, upon which 
date he will report for instruction in the 
training school. 

The Travelers announces the appoint- 
ment of William W. Berry, Jr., and Wil- 
liam H. Esrey, Jr., as assistant managers 
in its Philadelphia office. They are already 
well known in insurance circles in Phila- 
delphia, having been for some time prom- 
inently connected with the Travelers office 
there. 


Think Plan Is Abandoned 


Burglary underwriters in Chicago who 
have kept in touch with the Burglary 
Underwriters Insurance Association say 
that in their opinion the proposed inspec- 
tion bureau that was to be established for 
Chicago will not materialize. It seems 
that the responses were not favorable to 
the inquiries sent out by the underwriters’ 
association. Some would have been glad 
to have seen this plan tried out. while 
others did not think it was practicable. 





of his employment when killed and that 
the industrial commissioner was without 
jurisdiction as the employer was engaged 
in interstate commerce. The board recog- 
nized the interstate commerce contention, 
but held that deceased was in the course 
of employment. The railway company 
began action in certiorari. The commis- 
sioner and widow answered the writ and 
moved that it be quashed on the ground 
that the company had a plain, speedy and | 
adeanate remedv ot 'aw by appeal. Their 
motion was sustained. 

The appeal was taken and the court 
held: That decisions of the industrial 
hoard may be appealed just as decisions 
of district courts, except on questions of 
fact or where the decree is based upon an 
order or decision of the commissioner 
which has not been presented to the court 
within ten days after the notice of the 
filing thereof by the commissioner; that 
the mere allegation in a writ of certiorari 
that the court or tribunal whose action is 
sought to be reviewed was without juris- 
diction is not sufficient to secure a review 
on certiorari; that if the board made ar 
error by assuming jurisdiction it was re- 
—— only on appeal and not on cer- 

orari. 





The supreme court affirmed the judg- 
ment of the board. 














THE 
vie] METROPOLITAN CASUALT 
PROMPT | PLATE GLASS, BURGLARY, ACCIDENT, HEALTH INSURANCE 








a CLOVER LEAF CASUALTY 
CoMPANY 


The Strongest, Best Equi; and most 
Intensive organization in Illinois, Indiana, 
Ohio, Missouri, Kansas and Oklahoma, 
devoted exclusively to the writing of the 
best persunal health and accident insurance, 
wants other good men. 


Address the 
HOME OFFICE: JACKSONVILLE, ILLINOIS 
rs 











Union Accident} Union Fire 


Insurance Company Insurance Co. 
(Stock) ~ (Mutual, Estab. 1886) 
LINCOLN, NEBRASKA. LINCOLN, NEBRASKA 


Nebraska’s Most Progressive 
Accident and Health Company 


H. R. HAYNIE, Secy. 


Nebraska’s Oldest and Most 
Progressive Fire Company 


JOS. W. WALT, Secy. 

















A Progressive 
SURETY and CASUALTY: 
Company 














EMPLOYER’S LIABILITY 


Assurance Corporation, Ltd., of London, England 
SAMUEL APPLETON, Manager and Attorney U. S. Branch, 33 Broad St., Boston, Mass. 


Original and Leading Liability Company—All Forms of Liability Insurance 
The Most Advanced and Practical Personal Accident and Sickness Policies 
UNITED STATES ASSETS, $11,524,704.68 °°  - SURPLUS, $2,415,621.95 


THOS. E. HAN LON, Gen. Agt., Ohio, East. Ky., W. Va.,Tenn., First National Bank 
Building, Cincinnati; STONE, STAFFORD & STONE, Gen. Agts. Ind. and Ky., 
Lemcke Annex, Indianapolis, Ind.: GEO. A. GILBERT, Res. Mgr. Ill. and Iowa, Ins. 
Exchange Bldg., Chicago, Ill.; CHAS. H. GARRISON, State Agt., Mich., Majestic Bldg,. 
Detroit; LOYAL DURAND, Gen. Agt., Wisconsin, Wells Bldg., Milwaukee; F. D. 
HIRSCHBERG & CO., Gen. Agts., Merchants Exchange, St. Louis; GROVES BROS. 
INS. AGENCY CO., Gen. Agts., Commerce Blidg., Kansas City, Mo.; LOVE- 
HASKELL COMPANY, Gen. Agts., Woodmen of the World Bldg., Omaha, Neb.; 
JAMES & MANCHESTER Co., Gen. Agts., Leader-News Bldg., Cleveland, Ohio. 

























The American Credit-Indemnity Co. 
of NEW YORK 


CREDIT INSURANCE ONLY 


E.M. TREAT, President 

























Insures manufacturers and wholesalers against Excessive Annual Loss through 
Insolvency of Customers. We can always use a few high-class solicitors. 
416 Locust St., ST. LOUIS, MO. 80 Maiden Lane, NEW YORE 







OFFICES IN ALL PRINCIPAL CITIES 
J. F. HALLWEGEN, General Agent, 1140 Marquette Bldg., CHICAGO 
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AMONG THE SURETY MEN 


NO UNIFORMITY IN PRACTICE 





Men Dealing With the Government 
Find That There Are Varied Re- 
quirements and Demands 





Men in the bonding line say that the 
government business these days is 
more or less bewildering, owing to the 
fact that there is no uniformity. Each 
department or division has its own 
rules as to the amount of the bond in 
comparison to the contract and the 
requirements that are necessary to 
comply with the rules. Some new fea- 
ture is coming up all the time, and the 
bonding men at the home offices, as 
well as the agents, are working over- 
time endeavoring to keep up with the 
procession. ‘ 

Companies having service stations 
in Washington, D. C., or those in close 
proximity with Washington have an 
advantage in getting advance informa- 
tion direct from headquarters. Some 
departments are waiving bonds where 
the contracts are small or where the 
contractor’s financial stability and rep- 
utation are high grade. The govern- 
ment business is a big feature with 
some of the companies, they taking ad- 
vantage of the opportunity to drive 
for the class. In this way they can 
recoup to a large extent, the loss of 
premium income through building con- 
tractors’ bonds and others that have 
been on the decline on account of war 
conditions. 


KNOCKS OUT OFFICIAL BONDS 





United States Supreme Court Decides 
It Has No Jurisdiction in 
North Dakota Case 


BISMARCK, N. D., Nov. 20—Two 
profitable fields for bonding companies 
are to be lost in North Dakota after 
Jan. 1, when the state bonding act, 
whose constitutionality the United 
States Supreme Court has recently de- 
clined to pass on for lack of jurisdic- 
tion, will go into effect, and when the 
new bank deposits guaranty law will 
become operative. 

Under the bonding act passed in 1915, 

the state may bond every county, town- 
ship, municipal and school district of- 
ficer for not to exceed $50,000. Pre- 
minums of 25 cents per hundred, but 
in no case of less than $2.50 for any 
single bond, are to be paid into the state 
insurance department until a fund of 
$100,000 shall have accumulated. So 
long as this $100,000 remains intact, sur- 
plus payments are pro rated back to the 
civic division in which they originate. 
Officers may procure personal or surety 
bonds, but the civil division they rep- 
resent may not appropriate money to 
pay for these bonds, making the act 
practically compulsory. The act was 
attacked immediately after its passage 
by the Dakota Trust Company of 
Fargo, which enjoined the insurance 
commissioner from placing it in effect. 
The North Dakota supreme court up- 
held the act, and an appeal then was 
taken to the United States Supreme 
Court, which has just dismissed the ac- 
tion for lack of jurisdiction. 
_ The state bank guaranty deposit act 
1s expected to reduce the depository 
bond business in this particular depart- 
ment to a minimum, as it undertakes to 
absolutely guarantee all deposits in 
State banks. 








Swells Bond Income 


Over $20,000 in cash premiums was col- 
lected by the Chicago. Bonding in Cook 
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county on the liquor license bonds which 
were required under a recent act. This 
business was handled by B. L. Heath, 
superintendent of the Cook county depart- 
ment, who secured full collateral in each 
case and a full cash premium. 





B. G. Oppenheim, Jr., secretary of the 
Milwaukee Surety Underwriters’ Associa- 
tion, has resigned as manager of the bond- 
ing department of The Eldred Agency to 
become manager of the new branch office 
of the National Surety established by 
Joyce & Co. 


NEWS of the 
LIVE STOCK 


Insurance Business 


























SETTLES LIVE STOCK CLAIM 





Hartford Pays Kansas City Stock Yards 
Loss—Is Largest on 
Record 





The largest check ever drawn in the 
middle west in payment of an insurance 
claim was that drawn by the Hartford 
Fire to pay the losses on the cattle and 
hogs lost in the Kansas City stock yards 
fire. The check was for $1,731,242.49. 
The check was turned over to the Kan- 
sas City Live Stock Exchange and dis- 
tributed to the live stock owners. The 
check covered the loss of 32,450 head of 
cattle and hogs, including those lost by 
the fire, and mixed with other herds 
when the stock was turned out of the 
pens to save it. The amount paid does 
not represent a total loss to the com- 
pany, as it had live stock of a total value 
of over $800,000 as salvage. The money 
is to be paid to 114 claimants. 

Every effort was made by the com- 
pany to check up its loss, and pay its 
claim promptly. A _ special force of 
bookkeepers were employed to go over 
the records, 


IOWA STATE CAPITAL IS CUT 





$100,000 Used to Cover Reserves and 
Give Company Surplus—Hub- 
bard Recommends Action 





The Iowa State Live Stock of Des 
Moines has reduced its capital stock 
from $200,000 to $100,000 and has uti- 
lized the amount thus released in in- 
creasing its reserve. Insurance Com- 
missioner English advised that some 
action be taken either toward reduction 
of the capital stock or in levying an 
assessment following an examination. 

Stockholders and directors met in 
Des Moines. The situation was put up 
to them by Dr. G. W. Hubbard, for- 
merly secretary of the Western Live 
Stock of Peoria, and now underwriter 
of the Capital Live Stock of Topeka, 
and by officials of the Iowa State. 
Those present, representing all of the 
stock, agreed to the reduction almost 
unanimously, 

Officials of the company state that it 
has been writing too much business and 
that its especially enthusiastic agency 
corps has been too much on the job, 
in view of the company’s original re- 
serve. Dr. J. I. Gibson, state veteri- 
narian, is president of the company, 
and S. A. Court is secretary and man- 
ager. Dana C. Day is agency manager. 

Dr. Hubbard will remain in Des 
Moines until the present transaction is 
completed. He states that the com- 
pany is in splendid condition. All re- 
quirements of Commissioner English 
have been met and the latter has ex- 
pressed himself as entirely satisfied. 


New Des Moines Company 


The Farmers Live Stock Insurance Com- 
pany, with a capital stock of $1,000,000, 
has filed articles at Des Moines, Iowa. 

A Robbins has resigned as assistant at- 
torney general to become president of the 
company. Netman of Winterset, Ia., 
is secretary and manager and A. O. Hauge, 
a Des Moines banker, is treasurer. The 

















AGENTS WHO WRITE 


Fidelity and Surety Bonds, Automobile 

Liability, Burglary, Plate Glass or 

Accident and Health Insurance 
would do well to write to 


THE KANSAS CASUALTY AND SURETY COMPANY 


J. C. O. MORSE, President 
**Conservative but Aggressive’’ 


WICHITA, KANSAS 
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THE NORTHWESTERN OHIO 


MUTUAL AUTOMOBILE INSURANCE COMPANY 


We issue a Five Year Policy. 


HOLGATE, OHIO 
Investigate our proposition. 


J. L. KONZEN, President. R. W. AUSTERMILLER, Secretary. 


Reliable Agents wanted. 














company will transact a general live stock 
insurance business. 


AGENTS MAKE MOST MONEY WHEN THEY PUSH 
AUTOMOBILE LIABILITY INSURANCE 


Let Us Help You Push. For Pushing Assistance write 
P. A. COOLING CO., General Agents - - - INDIANAPOLIS, IND. 


OSAR R. WITTE & CO., General Agents - - - - ST.LOUIS, MO. 
GARNER & MANN, General Agents . - - KANSAS CITY, MO. 
E. J. MILLER, General Agent - - DENVER, COL. 


For Other States write the Sanne Office. 
DON’T FORGET, TOO, WE WRITE ALL OTHER CASUALTY LINES. 
An Agency Connection With Us — MEANS REAL SERVICE. 


WESTERN INDEMNITY COMPANY, Dallas, Texas 
Capital $500,000 _ Assets $1,211,054 











LIFE AND ACCIDENT 
SALESMEN, WRITE: 


Lincoln, Nebraska STOCK COMPANY 


American Old Line Insurance Company 


Incorporated under the laws of the State of Nebraska. Progressive business record for fourteen years 


Exceptional contracts to salesmen. 


In fourteen states. The | 


largest 
COMMERCIAL, BUSINESS, PROFESSIONAL AND FARM CLASSES. 


Aoply for Territory Contracts. 


accident and health benefits to the 

















Chicago Bonding &InsuranceCo. 


SUCCEEDING 
Chicago Bonding © Surety Company 
Prudential Casualty Company 


LINES OF INSURANCE WRITTEN 
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Admitted Assets 
$1,801,040.80 


Net Surplus 
$296,048.32 


Capital 
$500,000.00 


O. F. ROBERTS, Sec’y and Gen. Mgr. 


Home Office:-—CHICAGO, ILL. 
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EXPERIENCE RATING 
CANNOT BE DROPPED 


Is Vital To Future Solvency of 
Stock Companies Writing 
Compensation 


MAKES COMPETITION FAIR 


Called by Expert the Only Method of 
Giving Policyholders Equit- 
able Treatment 


“Experience rating in some form or 
other must be used if stock companies 
writing workmen’s compensation insur- 
ance are to be kept solvent.” 

This statement is made by G. F. 
Michelbacher of the Workmen’s Com- 
pensation Service Bureau, in‘an article 
on the theory of experience rating. 
“It is well to point out,’ he says, 
that there are reasons why all forms 
of insurance do not agree upon the ne- 
cessity for experience rating. Fair com- 
petition in workmen’s compensation in- 
surance demands that all forms of 
insurance shall use the same initial rate. 
Without experience rating, the initial 
rate will be the manual rate, unless it 
is possible to apply some method of 
physical rating. The manual rate, how- 
ever, is an average rate. Therefore, if 
we admit that risks within a manual 
classification vary in point of hazard, 
the manual rate will be excessive for 
the best risks in the classification, just 
as it will be too low for the worst risks. 
The initial rate of a stock company is 
the final rate. 


Makes Competition Fair 


“The initial rate of a participating 
company is not the final rate, inasmuch 
as it is subject to adjustment at the ex- 
piration of the term of insurance. If 
all forms of insurance are forced to 
charge the manual rate as the initial 
rate, the stock companies will be placed 
in the anomalous position of admitting 
to the best risks within the classifica- 
tion that the rate charged is excessive. 

“Competition will consequently tend 
to drive these risks from the books of 
the stock companies, inasmuch ‘as there 
will be other carriers which will guar- 
antee to carry the insurance of these 
risks at cost, which admittedly is less 
than the manual rate. Asa result, stock 
insurance companies will acquire those 
risks for which the manual rate is ade- 
quate and a number of other risks for 
which the manual rate is not adequate. 
There will be an adverse selection 
against the stock companies. Inasmuch 
as this process in the competition for 
workmen’s compensation insurance will 
have a decided effect upon the adequacy 
of the rates charged by the stock com- 
panies and will thus affect their solv- 
ency, it is a phase of the rating situa- 
tion which must interest them vitally. 


Puts Insurers on a Par 


“ 


“A prospective plan of experience rat- 
ing, properly designed, will eliminate 
this trouble, and inasmuch as it is fair 
that the trouble should be eliminated 
and all forms of insurance placed upon 
an equal footing from a competitive 
point of view, the necessity for experi- 
ence rating is so obvious that there 
seems to be no reason for arguments 
against the principle.” 

“Experience rating,” says Mr. Michel- 
bacher, “is one method of merit or in- 
dividual rating, the other method being 


schedule or physical rating. Merit rating 
is a process of producing a rate for the 


individual risk which shall more nearly | 


represent its hazard than the average 
rate which is applicable to all risks of 
the group in which the individual risk 
may be classified for rating purposes. 
“Experience rating accomplishes the 
merit rating of a risk by the comparison 


of the loss experience of the individual 
risk with the loss experience of the class. 


How Schedule Rating Works 


“Schedule rating accomplishes the merit 
rating of a risk by a measurement of 
physical hazards which can be observed 
upon inspection. For the purpose of ex- 
perience rating, a statistical history of 
the loss experience of the risk must be 
available. For the purpose of schedule 
rating an inspection must be made of the 
physical conditions surrounding the risk. 
In either case the final or adjusted rate 
represents the modification of an average 
rate applicable to a class of risks in which 
the individual risk falls, a rate which 
more nearly fits the individua] risk and 
which more nearly measures its charac- 
teristics than the average rate which was 
never designed to do more than represent 
conditions or hazards which have obtained 
in the general type of the risk under con- 
sideration. 


Some Fundamental Points 


“Averages do not meet the requirements 
of individual cases. This is particularly 
true of insurance. There is considerable 
misconception on this point, even among 
those in the business. Insurance is based 
upon the law of averages, but it must be 
a law of averages which will preserve in- 
dividual equities. In other words, an in- 
surance rate must be more than a class 
rate. It must reflect the hazard of the 
individual risk. 

“It is the function of insurance to dis- 
tribute losses over the body of policy- 
holders exposed to the losses in question, 
so that the burden of each loss shall not 
fall entirely upon the individual, but 
rather shall be distributed over the group. 
This is the general principle, but in appli- 
cation, it is essential that each policy- 
holder shall be assessed, not for his pro- 
portionate share of the total loss cost, but 
for that share of the total loss cost which 
represents his contribution to the total 
hazard against which the insurance is un- 
dertaken. In equity to the policyholder, it 
is necessary that an attempt be made to 
measure his contribution on the basis of 
the hazard of his risk. 


Schedule Goes Only Part Way 


“It might be argued,” says Mr. Michel- 
bacher, “that schedule rating meets the 
requirements for a method of equitably 
distributing the cost of compensation. 
This would be true provided schedule rat- 
ing were applicable to every type of risk 
and provided further, that the physical 
hazards that can be revealed by inspection 
were the only important hazards to be 
measured. Schedule rating deals pri- 
marily with physical phenomena. A sched- 
ule rating plan is in reality a list of dan- 
ger points which can be observed upon 
inspection, and which also can be made 
safe by physical means. The application 
of a schedule rating plan is dependent 
upon a relatively permanent state of af- 
fairs. Furthermore, the schedule rating 
plans in existence today are not well 
adapted to measure physical hazards 
where the mechanical hazard is not the 
most important physical hazard. For 
these reasons it has been impracticable to 
apply schedule rating to risks other than 
manufacturers. A large body of risks 
would, therefore, be denied merit rating 
treatment if schedule rating were the only 
method of merit rating available for rate 
modification. But, even in the cases of 
manufacturing risks, schedule rating does 
not make a thorough modification of the 
average rate, because the physical hazard 
is not the all important hazard. There are 
many forces which constitute an intangi- 
ble hazard and which cannot be observed 
upon inspection. This intangible hazard 
has been variously named. It is the 
moral hazard, without a measurement of 
which, plans for the modification of the 
average rate could never be complete. 


Must Know Experience 


“Under schedule rating a credit is given 
for the installation of a certain safeguard. 
This credit will be given to any policy- 
holder who installs the safeguard, but 
the use of the safeguard by the policy- 
holders’ employes and. its effect upon the 
capacity of the risk to produce accidents 
will vary from plant to plant. How can 
these underlying hazards which are more 
fundamental than the mere presence or 
absence of safeguards be measured? Ob- 
viously they cannot be schedule rated, for 
it is impossible practically to examine 
each and every employe, to chart his in- 
dividual characteristics, his nervous sys- 


tem, his brain, his habits, and to reduce 


the hazard of management to a formula. 
“Another method of* truly measuring 
the effect of safety upon the hazards of 
individual establishments must be used 
to supplement schedule rating. 
“Experience rating furnishes this method, 
for by experience rating we may measure 
the true effect of safety by a valuation of 
the degree to which safety methods de- 
crease the accident frequency and corre- 
sponding loss cost of individual risks. 


Plan Developed Gradually 


“The history of experience rating,’ says 
Mr. Michelbacher, “has been the same as 
the history of compensation rate making 
in general. The development of an ex- 
perience rating plan has been a gradual 
process. The ultimate development of 
the plan which has proved satisfactory 
to all interests, will probably require 
some additional thought and investigation. 
Progress will be made, however, only if 
experience rating is actually applied as 
a method of rate modification. The exist- 
ence of an experience rating plan in actual 
operation, furnishes the best basis for the 
study of experience rating. For informa- 
tion based upon the practical application 
of a plan of experience rating will gradu- 
ally be accumulated. Theoretical discus- 
sion will not develop practical solution of 
the problem.” 


Indianapolis Managers Meet 


The Indianapolis Association of Health 
and Accident Managers held their regular 
monthly meeting last Friday night, hav- 
ing as their guests their field men and 
agents, whom they entertained with a 
banquet at the Hotel English. Walter 
Zapp discussed “Group Insurance”; H. P. 
Curran spoke on “Salesmanship,” and J. 
H. .Hummel discussed “Adjustment of 
Claims.” This organization is exhibiting 
signs of vitality which give promise of 
oe valuable service to its member- 
ship. 


Hearing on Health Bill 


BOSTON, Nov. 20.—Governor McCall’s 
recommendation to the last legislature for 
a compulsory contributory health insur- 
ance bill to cover all so-called wage earn- 
ers in the state was discussed at a public 
hearing before the special commission on 
social insurance at the state house this 
morning. City. physicians from all’ parts 








of the commonwealth have been invited to 
appear and present their views. he spe- 
cial commission has held many hearings 
at the state house and in a dozen of the 
principal cities of the commonwealth 
since the close of the legislature early in 
the year and all classes have been given 
opportunity to be heard. Various physi- 
cians who have previously appeared be- 
fore the commission have declared that 
the medical fraternity of Massachusetts 
is almost unanimously opposed to state 
health insurance. 





Branch Managers Confer 


HARTFORD, CT., Nov. 21.—Representa- 
tives of the Aetna Casualty & Surety who 
are attending the conference at the home 
office in Hartford, Ct., this week include 
George Tramel, Chicago; Arthur W. Burke 
and Dr. Tucker, of Boston; Clyde A. Bis- 
sett, Kansas City, Mo.; H. D. Plimpton, 
Milwaukee; George A. Miller, Albany; 
Frank Mead, St. Louis; Harry A. Sawyer, 
Springfield, Mass.; . N._ Throckmorton, 
Indianapolis, Ind.! W. N. Heard, Newark, 

J., and John F. Horton of Philadelphia. 


Maryland’s Service Flag 


The service flag of the Maryland Cas- 
ualty displaying 74 stars, representing 
that number of home office employes, is 
being displayed from the Tower building 
at Baltimore. The number of stars on 
the Maryland flag does not include those 
from the branch agencies who have gone 
into the service. 


Had Much Railroad Installment 


Considerable of the business of the 
Guardian Casualty consisted of railway 
installment business. Naturally the Conti- 
nental Casualty, which reinsured the acci- 
dent holdings, is strong in this direction 
and can handle the Guardian’s business 
in splendid shape. 


Maier Succeeds Maclean 


Charles W. Maier, who has been special 
agent of the Pacific Mutual Life, working 
out of the Chicago office and spending con- 
siderable time in railway installment 
business, has been appointed superintend- 
ent of the railway installment department, 
succeeding the late N.-R. Maclean, with 
headquarters in Chicago. 





The Frankfort Comeedk lamin Co. 


BRANCH OFFICE SERVICE 


@ Unless you can secure prompt and efficient service in the field your competitors will. 
@ Through our various Branch Offices conveniently located our representatives receive 
quick returns on their orders for policies. and in claim adjustments. 
@ Get acquainted with our system of handling Liability, Compensation, Automobile, 
Public Liability, Personal Accident and Health and Industrial Accident and Health. 


Call upon or write our nearest Branch Managers located at Cleveland, Ohio, Chicago, Ill., and Pittsburg, Pa. 
The Frankfort General Insurance Co.,123 William St., New York City 








Capital Paid in 





a 
AMERICAN BONDING 
AND 
CASUALTY COMPANY 
SIOUX CITY 


American Bonding & Casualty Company 






$500,000.00 


SIOUX CITY, IOWA 
AGGRESSIVE MANAGEMENT 
BROAD POLICIES 
CONSERVATIVE UNDERWRITING 
CONSISTENT SERVICE 

WRITE FOR AGENCY TO 


A. G. OGLE, 2nd Vicé-President and General Manager 
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‘Purely Domestic Reinsurance Facilities 


IN AMERICAN COMPANIES 
AMERICAN REINSURANCE COMPANY 





Hanover Bank Building 
Nassau and Pine Streets 
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DISCUSS ACCIDENT LINE 
OCEAN POINT MAKERS GATHER 


Agents of Chicago Branch Hold An- 
nual Conference—Mann Present 
From the Home Office 


Illinois,, southern Wisconsin and 
northern Indiana agents of the Ocean 
Accident who filled quotas on miscel- 
laneous casualty lines other than com- 
pensation and public liability, gathered 
in Chicago Tuesday for their annual 
conference. In the afternoon they 
talked shop, discussing accident insur- 
ance chiefly, and in the evening they 
ate a meatless banquet and made merry 
at the Automobile Club. 

Joseph C. Callender, resident :2an- 
ager at Chicago, presided and the chief 








Now in Its Thirty-First Year 





OUR 


BUSINESS MEN’S PENSION 
POLICY PAYS: 

















Accidental pepe. a uarterly 
Death ness Benefits | *remiu © 
$5,000.00| $100.00 $9.00 
Covers e accident and sickness “os as 
totally disabled. Sold in Classes AA-A-B. 
The Best Seller in America. 





Agency Openings in Seventeen States 


THE PROVIDENT 
LIFE & ACCIDENT 
INSURANCE COMPANY 


CHATTANOOGA, TENN. 
LIFE, ACCIDENT, HEALTH INSURANCE 
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IS YOUR CAR INSURED 





THE: 
MERICAN (UARANTY (OMPANY 
SSURES REATEST WONFIDENCE 
Home Office 


COLUMBUS, OHIO 


Ohio’s Only Casualty and 
Surety Company 


Write for Agency 














MERICAN LIABILITY 
COMPANY 


SPECIALISTS in MONTHLY PAYMENT 
Accident and Health Insurance 
AGENTS WANTED 
W. R. SANDERS, SECRETARY 
SECOND NATL BANK BLDG.. CINCINNATI, O. 
$100,000.00 INSURANCE DEPT, DEPOSIT 
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addresses were made by William B. 
Mann, superintendent of the accident 
.and health department at the home 
office and L. A. La Voie, superintend- 
ent of the same line in the Chicago 
office. 

Companies Rely on Agents 


Mr. LaVoie’s remarks were carefully 
prepared. He explained why it was im- 
portant to the company, the agent and 
the policyholder that applications be 
completely and accurately written. Set- 
tlements under the prorata clause, ne- 
cessitated by incorrectly written busi- 
ness, are always unsatisfactory and 
costly. Carelessness on the part of 
agents puts them in wrong with the 
company underwriters and results in a 
careful scrutiny of all their business, a 
miscroscopic inspection of it that is 
costly. One of the interesting features 
of his paper was a detailed explanation 
of how certain diseases made applicants 
poor accident risks. | 

Mr. Mann stated that the home office 
was often willing to accept the judg- 
ment of agents, even against the judg- 
ment of office underwriters, if they felt 
that the agents were reliable and they 
knew whereof they spoke in cach in- 
stance. 


Small Underwriting Profit 


The profit in the accident and health 
business, he stated, had narrowed to less 
than 4 percent and that this was partly 
eaten up each year by losses on health 
business which during the past eleven 
years have amounted to from 4 to 12 per- 
cent and in 1916 was 9.6. Companies write 
health business only to supply the demand 
of accident insurance buyers, but always 
in the hope that the line can ultimately 
be made self-sustaining. The big problem 
of the underwriter is selecting business. 
Two good sized speculative cases will eat 
up all the possible 4 percent profit in a 
year. 

War riders, said Mr. Mann, were neces- 
sary, aS men going into service were as- 
suming risks not contemplated by acci- 
dent policies and not charged for in the 
regular premiums. Companies are giving 
these men recognition of past patronage 
when they assume the hazards of camp 
life. in this country, a risk greater than 
that assumed by the policyholders in 
their regular occupations. 

Despite the fact that war has cut off 
considerable business the Ocean, said Mr. 
Mann, is considerably ahead this y2ar on 
its accident premiums. 


Tribute to Callender 


E. F. Wall, special agent in the Chi- 
cago office, turned over to Mr. Callender a 
bundle of applications as a birthday re- 
membrance. He had passed another mile- 
stone in life on Monday and the agents 
had not let pass the opportunity to ex- 
press their appreciation of him. 

A discussion of business by many agents 
followed. In this Mr. Callender pointed 
out that the agents who were getting zood 
volumes of miscellaneous lines were pre- 
paring against the possibility of state 
compensation insurance and also adding to 
their present income. He said that cas- 
ualty premiums in Ohio today were bigger 
than ever despite the fact that the state 
had taken over compensation. Mr. Mann 
said that many of the exactions made of 
agents were the result of the standard 
provisions laws and the lack of uniform- 
ity of requirements under such statutes by 
various insurance departments. 


Banquet Program 


The banquet program consisted largely 
of vocal music from professional talent. 
There was much enthusiasm among the 
guests, who were lavish in their praise of 
Manager Callender’s hospitality. There 
were some special songs introduced by 
“Burglar Bill” W. W. Simons, head of the 
burglary department. Talks were made 
by Mr. Mann, Manager John E. Eldred of 
the Ocean at Milwaukee; C. M. Cart- 
wright of The National Underwriter, and 
W. S. Crawford of the Insurance Post. 

Mr. Callender announced the prize win- 
ners in each of the three states. Two 
prize loving cups were awarded. One went 
to C. A. Morrill of Kewanee, Ill., who won 
the highest number of points in new paid 
for business in proportion to population. 
The other cup went to Glenn EB. Menden- 
hall of Peoria, who won the highest num- 
ber of points regardless of population. 


Ferres With Iowa Bonding 


The Iowa Bonding & Casualty, a new 
Des Moines concern, has secured Her- 
bert M. Ferres of New York to take 
charge of its insurance department as 
underwriting manager. Mr. Ferres in 
the past twenty years has represented 
the Maryland Casualty, Empire State 
Surety, and other companies. 





A lazy man’s feet leave their prints 
on the path of least resistance. 





RAISE IN COMPENSATION 


RECOMMEND RATE INCREASE 


National Reference Committee Votes 
Five Percent on Workmen’s 





Compensation 
NEW YORK, Nov. 21—A special 
meeting of the National Reference 


Committee was held today at the rooms 
of the Compensation Inspection Rating 
Board, at which it was voted to recom- 
mend an increase of 5 percent in work- 
men’s compensation rates on account 
of the abnormal conditions growing out 
of the war and increased expenses of 
conducting business through taxes and 
advances in salaries, postage, etc. 

This action is important, as the rate 
increase proposition will be referred for 
action to the compensation rating au- 
thorities of practically all the states 
through the following subscribers to 
committee: New York, Pennsylvania, 
California, Wisconsin, Massachusetts, 
New Jersey, and the National Service 
Compensation Bureau. Action by the 
subscribing board is, of course, subject 
to approval by insurance departments 
as regarding adequacy of the rate. 

It is considered highly probable that 
the proposed 5 percent increase will be 
generally adopted and the new rates 
become effective Jan. 1. The National 
Reference Committee also voted to 
make a thorough study of experience 
rating and the actuarial section was in- 
structed to so do and report when the 
work is finished. The actuarial section 
is composed of the following members: 
Deputy Commissioner Green, New Jer- 
sey, chairman; Flynn of Travelers, 
Mowbray of Liberfy Mutual, Mason of 
Royal, and Woodward of the State In- 
surance Fund, 

The annual meeting of the National 
Workmen’s Compensation Service Bu- 
reau will be held Dec. 4, when officers 
will be elected, reports received from 
the general manager and secretary, rou- 
tine work passed upon, and committees 
appointed for the ensuing year. 


Timmons Is Honored 


WICHITA, KANS., Nov. 17.—According 
to the November “Rotarian,” the monthly 
publication of the International Associa- 
tion of Rotary, Robert H. Timmons, vice- 
president of the Kansas Casualty & 
Surety, has been appointed a member of 
the public affairs committee for the asso- 
ciation. The appointment was made by 
E. Leslie Pidgeon of Winnipeg, Man., Can- 
ada, president of the International Asso- 
ciation of Rotary Clubs. 

Mr. Timmons is the first Wichita man 
to become a member of any of the com- 
mittees of the International association. 
Besides this, he is the only Kansas man 
appointed on any of the committees this 
year. 


Casualty Notes 


The Charles F. Joyce Company, district 
agents of the industrial department of the 
Standard Accident at Buffalo, N. Y., will 
move Jan. 1 to the Liberty building at 15 
West Swan street, Buffalo. 

The Industrial Accident Commission of 
Oregon had receipts of $183,900.32 and dis- 
bursements amounting to $152,599.38 for 
October. The total balance in the hands 
of the state treasurer for the commission 
Oct. 31 was $1,397,434.28. 


The Lion Bonding & Surety of Omaha 
has applied for admission to California. 

General Manager O. F. Roberts of the 
Chicago Bonding is in New York this week 
attending the various meetings of casualty 
oreanizations. 

The Insurance Service Agency of Du- 
luth, which has heretofore reported its 
casualty business written in the Fidelity 
& Deposit through T. A. Coerr, general 
agent in Minneapolis, now reports direct 
to the home office in Baltimore. 

P. F. Daniher, adjuster for the Royal 
Indemnity in the general agency of Childs, 
Young & Wood of Chicago, has been ap- 
pointed superintendent of the claims de- 
partment, as Thomas H. Calhoun has been 
transferred to the Boston office. 


The California Casualty Indemnity Ex- 
change, a compensation reciprocal of San 
Francisco, is extending its operations and 
will hereafter write automobile business, 
principally on cars of the present com- 
pensation subscribers of exchange. 

Joyce & Co., Chicago managers of the 
National Surety, announce that they have 
opened a branch office in Milwaukee, with 
B. G. Oppenheim, Jr., as manager. Mr. 
Oppenheim was formerly manager of the 





bonding company of the Eldred Agency, 
which represented the National Surety. 


The Aetna Life has placed J. W. Carroll 
in. charge of its accident and health claims 
for the western field. Mr. Carrol! has had 
charge of this work in_the Chicago office. 
His field will cover Michigan, Indiana, 
Illinois, Wisconsin, Minnesota, lowa, Mis- 
souri, Kansas, Nebraska and the Dakotas. 

The International Indemnity has 
adopted the plan being discussed by home 
offices in the east and has made a flat 
increase of four per cent in its premium 
rates. One per cent of this is to take care 
of the war tax on premiums while the 
balance is to cover estimated cost to com- 
pany of income and excess profits tax. 

Paul N. Cherry of the Washington, D. 
C., office of the American Surety has been 
placed temporarily in charge of the Rich- 
mond, Va., office, Captain George N. Skip- 
with, general agent there, having died 
recently. It is understood that a perma- 
nent successor to him will not be ap- 
pointed until after the first of the year. 

A typographical error occurred in the 
account of the examination of the Federal 
Savings & Insurance by the Indiana de- 
partment last week, it being stated that 
under the present contract the Federal 
Underwriters, as general agents, receive 
100 per cent of the first four monthly 
premiums. This should have been the first 
monthly premium. 


OUT 
TODAY 


November issue of the 


CASUALTY REVIEW— 


SPECIAL ARTICLES 


How Manual Work is Progressing 
By R. Perry Suorts 
(Plans that are being followed in iis 
compilation) 











Opportunity to Put Houses in Order 
By C. M. CartwricHt 
(How many factors make reforms advisa- 
able at this time) 


Monthly Papers for Policyholders 
By E. Jay WoHLGEMUTH 
(Plan of publicity that one company 
has found profitable) 


How to Meet and Treat Newspapermen 
By Reep Rosinson 
(Second of a series on securing a fair 
shake from newspapers) 


Talk That Sells Medium Priced Policies 
By Howarp J. BurripcEe 
(An interview with two star accident and 
health salesmen) 


Annual Southern Conference Meeting 
By T. W. Deaty 
(Report of and comment on session) 


Only Good Business Pays Agent 
By W. C. JARNAGIN 
(An interview with Lyford Warfield of 
Des Moines) 


Psychological Hours for Calls 
By E. B. ForsytTHE 
(When to see people in various lines of 
business) 


REGULAR DEPARTMENTS 


SEEN IN THE COMMERCIAL FIELD 

TALKS WITH DisaBILity HusTLers 

With THE MEN ON THE WEEKLY 
DesItT : 

Facts AND PoINTs FOR SOLICITORS 

PracticaL Points on ADJUSTMENTS 
(By Dr. D. H. Keller) 

WHat THE ComPpANIES ArE DoINnG 

SELLING THE Poticies (By George 
Brown) 

GENERAL NEws OF THE BUSINESS 

Axsout PEOPLE IN THE BUSINESS 

Goop THINGS FROM THE BULLETINS 


CASUALTY REVIEW 


DEVOTED EXCLUSIVELY TO 
- ACCIDENT AND HEALTH 
INSURANCE 














Subscriptions $1.00 a Year 


Take a flyer for that amount or 
send 10 cents for a sample copy 


222 East Ohio Street, INDIANAPOLIS 
Lincoln Inn Court Bl4g., CINCINNATI 
1362 Insurance Exchange, CHICAGO 
709, 95 William Street, NEW YORK 
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MICHIGAN COMMERCIAL INSURANCE COMPANY 


Lansing, Michigan 


ASSETS -SURPLUS 
January 1, 1914......... $ 920,961.16 $181,374.66 
ee eg ee 935,693.93 200,120.21 
January 1, 1916......... 1,020,369.41 211,057.76 
January 1, 1917......... 1,178,606.00 212,243.00 


Fire, Tornado, Automobile, Tourist Baggage, Parcel Post Insurance 








EDGAR J. HAYNES, Pres. 





Responsible Agencies 
Solicited 


THOMAS L. FARQUHAR, Sec’y. © JAMES G. MACONACHY, Agency Supt 


NEWARK FIRE 


INSURANCE COMPANY 
NEWARK, N. J. 
~Assets - = - = = = = = = — $2,270,250.98 
Capital mene eee ae Ae ee ee ce 500,000.00 
Surplusto Policyholders - - - - = = 906,788.03 


WESTERN STATE AGENTS 


W.E. COLLINS, Michigan andOhio + Union Trust Building, Detroit 


W. J. WENDT, Illinois. Indiana and Wisconsin, 2021 Insurance Exchange, 
Chicago 











Assets $1,116,968 





ORGANIZED 1853 


Surplus $514,026 


LOSSES PAID $11,400,000 


THE FARMERS’ FIRE INSURANCE CO. 





PITTSBURG UNDERWRITERS 


GEO. R. DAVIES, ee 


Allemannia 
National-Ben rami Insurance >. 


Commonwealth Bidg., Pittsburg, Pa. 


Humboldt Fire Insurance Co. 
Teutonia Fire Insurance Co. 


UNDERWRITTEN BY 
Fire Insurance Co. 


OF YORK, PENNA. meine 5 et , Si it _Suralus to Policgholders, $3572 68 
isdn itn tie A. 8, McCONKEY, Sec'y & Treas, | yew Ages Solteg, Hit U Gener: Semen a LS ata Wien 





INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


United States Branch 
92 William Street, New York 


RICHARD D. HARVEY 
United States Manager 
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Fire Insurance Company, of Davenport, Ia. 
CASH CAPITAL $200,000 


This Company has had 34 years of successful business experience, and is now doing 
business in Iowa, Illinois, Wisconsin, Ohio and Indiana. It is a good company for the 
agent, because in addition to writing a general business, it — practically all classes 
of farm risks. We want agents in the above states, and would appreciate hear- 
ing from agents desiring to represent us. 











A Reliable, Progressive Agency Company 


The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 


DETROIT, MICH. 
ASSETS - - - - 


$1,643,174.45 
SURPLUS TO POLICYHOLDERS - - - 


1,235,960.65 


LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, California 


Representatives solicited 











Herbert Buxton General Insurance 


92 William St., New York 


Excess Insurance placed in all parts o the United 


States and Canada 





RE-INSURANCE 


(CASUALTY LINES) 


DEE A. STOKER 
EXCESS RE-INSURANCE 


CATASTROPHE HAZARD 


RE-INSURANCE UNDERWRITER 
11 SO. LA SALLE ST. 


CHICAGO 








GEORGE E. FEENEY, President 
EDWARD T. LYONS, Secretary-Treasurer 


Assets . 





Che Columbian Jusurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 


Surplus to Peltiphidees 


The Securities of this Company are deposited with the Indiana Insurance 
Department for the Protection of Policyholders and Creditors 


Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesota 


CHAS. B. CLARKE, Counsel 
L. S. MacENANEY, Managing Underwriter 


- $421,944.00 
325,530.00 











ORIENT 


INSURANCE 
COMPANY 


OF HARTFORD, CONN. 


ee eee 


A.G. McILWAINE, Jr. - - President 
HARTFORD, CONN. 
CHARLES E. DOX, Manager 


WESTERN DEPARTMENT 


39 S. La Salle St., Chicago, III. 
SAMB.STOY, - - - - 


Manager 
SAN FRANCISCO 


_|Cash Capital - = 


The CONCORDIA FIRE 


INSURANCE GOMPANY 
OF MILWAUKEE, WIS. 


$ 600,000.00 
Reinsurance Reserve -  1,312,818.13 
Reserve for all other Liabilities 111,534.54 
Surplus to Policyholders 1,015,168.55 
Total Assets =- <= = 2,587,558.08 





Writing 


Fire Tornado 





Sprinkler Leakage 


Rents Use and Occupancy 








Detroit National Fire Pusurance Co. 


PAUL TURNER, President 


DETROIT M. O. ROWLAND, Secretary 





Join the forces of a live, active, growing, strongly backed western company, 
sive, yet operating along sound lines. 
ticut, Massachusetts, Maryland, 

Michigan, Rhode Island, Towa, Illinois, Colorado and California. 


rogres- 
nnec- 


Licensed in New York, New Jersey, 
Virginia, Minnesota, 


Indiana, Pennsylvania, 





MANAGED BY MEN WHO ARE IN CLOSE TOUCH WITH THE FIELD 
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fMerchants Pational 
Five Jusurance Co. 


CHICAGO 


Wants Good Agents in 
Michigan, Indiana 
Illinois and Wisconsin 











IOWA STATE LIVE STOCK 
INSURANCE COMPANY 


DES MOINES, IOWA 





Insure Against Death From Accident or Disease 








FOR DEVELOPMENT OF NEW TERRITORY 
S. A. COURT, Secretary 


WANT REPRESENTATIVES 


DANA C. DAY, Agency Manager 
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Will Pay Them Well | JAMES W. STEVENS, President COMPANY 


The National Underwriter 


Formerly THE WESTERN UNDERWRITER 


A WEEKLY NEWSPAPER OF INSURANCE PART TWO 


TWENTY-FIRST YEAR No. 47 CHICAGO, CINCINNATI AND NEW YORK, THURSDAY, NOVEMBER 22, 1917 — 


F. A. VANDERLIP TO 
ADDRESS PRESIDENTS 























$3.00 per Year, 15 Cents a Copy 














GREAT CORPORATION’S 
SOUL IS MANIFEST 


Bresson MONG)..." 











Well-Known New York Banker 
Will Talk on War Savings 
Certificate Plan 


Developed in an Institution 
That Reaches Maturity 

















We are continually making opportunities for our 
men in the development of new territory—It is our 
Plan to develop gradually and compactly, and not to 


PROGRAM IS COMPLETED GENUINE MELTING POT 














Dr. Lee K. Frankel of the Metropoli- spread out spasmodically. In the development of our Some of the Achievements and Char- 
tan Life Is Another Speaker territory we give our own men the advantage of the acteristics of the Equitable Life 
Added to List opportunities created, thereby treating them fairly of New York 

me time strengthening our agency organi- 
NEW YORK, Noy. 21—Frank A bantsaggteh : po alandep is: ni a i nage 
’ , Fis bie zation. Co-operation for greater efficiency is our Secretary, Equitable Life of New York 


Vanderlip, president of the National 
City Bank of New York and chairman 
of the United States government’s war 
savings commitee, will speak on the 
opening day of the eleventh annual con- 
vention of the Association of Life In- 
surance Presidents which is to be held 
at the Hotel Astor on Dec. 6-7. Mr. 
Vanderlip will bring a message from 
the national capital in connection with 


watchword. One big happy family of successful In a purely technical, legal sense, a cor- 


agents—Each one doing a generous day’s work. poration may be said to have no soul. 

s : But it is my observation that every cor- 
Contracts are made direct with the Company poration that reaches maturity necessarily 

whereby you can build for a lifetime. Build and co- develops individuality and character. 


operate as one of a big successful family. This is indicated by the interesting fact 

that many a corporation becomes a genu- 
GOOD CONTRACTS TO LIVE, CLEAN AGENTS ine melting pot, moulding the men who 
enter its service; just as our nation 


eae : moulds the emigrants from foreign coun- 
the plan for enlisting the small savings tries and turns them into good Ameri- 


of the country in war service. A FA R M MOR TG AG E BEHI N D E ance cans. 
Another speaker, not previously an- IN The Equitable Society 
Movers: will be ‘Lee K. Frankel, third oe e OR | A bd | | - (o1@) 4) -7,.N NI Y For many years I have been watching 


vice-president of the Metropolitan Life. a corporation of this kind—The Equitable 
His subject will be “The Increasing Au- =] =e) Fav. ILLINOIS Life Assurance Society, of New York. I 
tomobile Hazard.” He will deal with a . (CONTINUED ON PAGE 14) 

problem that is just now being studied 








f a i ol : - *Mr. Alexander is one of the men in the 
Tom many points of view in this coun- business who has contributed much for 
try. Municipal and state governments, the benefit of the men in the field. His 


the automobile industry and automobile life has been peculiarly useful. He has 


* : @ been generous in lending the helping hand. 
owners, as well as pedestrians, realize ] The Equitable is a notable institution. Its 
that the increase in accidents, fatal and traditions are many. It has not stood still, 
otherwise, calls for better methods of e but has initiated many practices in life 


handling the traffic situation. As might insurance. In studying the achievements 





Peg . . and history of this great corporation, one 
be expected, this increasing -hazard is can see the progress of life insurance at 
(CONTINUED ON PAGE 14) the same time. 














It may be up-hill—but make the going easy, so you 
Chica - A ent can take it on high. c 
War, ft How many calls do you propose to make today? The Forest 


Are you working on any SYSTEM—calling on your pros- 


pect at just the time when he is most likely to be ready to Cit Lif e 99 
The Michigan Mutual Life take insurance—preparing the way with literature? y 
Insurance Company is seeking Are you working up your cases in advance? 
a hustling agent in Chicago who When you call, do you know your prospect’s age, his Has a good contract 
can produce business and get family and needs for insurance, his financial condition? 


for good agents in 


results. A man with indus- Illinois territ Lib 
nois territory. 1D- 


i ittle trouble you can have a system which 
trious habits who can bring in With very little y' y 


will take care of details for you—which will make every 


pe Prim ae see's Gor ounce of work count—which will give you the informa- eral _ Commission, eX- 
— ' tion about each prospect just when you need it—which clusive territory, and 
The company will establish 


; has rng will tell you when to call on him to get the best results— . . 
general agencies out in Illinois. which will make all the information you get pay you Home Office assistance 


The Michigan Mutual has the | J g.0-o 4. in development of the 


goods to sell. We have worked it out for you—write us for details. field. 
Address 





J. J. MOONEY THE NATIONAL UNDERWRITER Address the Home Office 


Superintendent of Agents 


tchi ‘ INSURANCE PUBLISHERS e e 
— ceomgens — Tneweanne Cincinnati Chicago New York Rockford Illinois 
Company, Detroit, Mich. 
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Cc. H. ELLIS 
President 





PAN-AMERICAN LIFE INSURANCE | 


COMPAN 


Insurance in Force (over) $40,000,000.00 


Total Resources 


The recent merger of the Meridian Life with the Pan-American Life has opened up several rich and important territories in the South 
and North Central section, which will be assigned to Managers capable of handling and inspiring an agency organization of high 
grade men. A rare opportunity to ambitious men to establish themselves in an independent and permanently profitable business. 


Address:—E: G. SIMMONS, Vice-Pres. and Gen. Manager 





E. G. SIMMONS, 
Vice-Pres. and Gen. Mgr. 


NEW ORLEANS 
LOUISIANA x, 





(over) 5,250,000.00 


Whitney Central Bank Building, New Orieans, Louisiana 








WHY DIFFERENT TYPES 
ARE MAKING SUCCESS 


No Matter What Their Particular 
Traits, They Are Always 
Awake 


KEEP BUSY SEEING PEOPLE 


Shrewdest and Most Intelligent Will 
Get No Applications If Asleep 
on His Job 


BY WALTER E. WEBB 


Agency Supervisor 
National Life of U. 8S. A 


There are all types of men in the in- 
surance business. There are success- 
ful men in all parts of the country; in 
the cities, and in the rural districts. 
California agents for Maine companies 
and Georgia agents for California—all 
making a “go” of it. 

Some of us wonder what it is that ac- 
counts for these successful men of such 
different personalities, working in dif- 
ferent localities and all in the same 
business. Of course, the answer is 
work. But that answer is not always 
clear, inasmuch as many men do work, 
yet do not succeed. 

There are divers methods of work ad- 
vanced from time to time, dwelling on 
the value of tact, persistency, and all 
those splendid attributes which, when 
exercised, bring big results. 


Sleeping Genius Starves 


The basis on which successful work 
in our business is founded is simply 
this: “seeing people.” A tactful, nervy, 
shrewd, intelligent man, sound asleep, 
sells no life insurance. However, bril- 
liant you may be, if you are not seeing 
people, day in and day out, you are no 
more likely to succeed than the gentle- 
man who snoozes twenty-four hours 
daily. 

On the other hand, if you are only 
reasonably intelligent and keep moving 
from prospect to prospect, you cannot 
fail. So certain of success is such a 
plan that some agencies have figured 
definitely the actual money value of 
every call and every interview. 


Always Seeing People 


Now then, if you want to succeed do 
this—see as many people as possible, 
straight canvass if necessary, and keep 
tab on your calls and interviews. A 
call is every effort you make to see 
a man, whether you get to him or not. 
Every real effort you make to move a 
prospect, every real insurance talk you 


have, is an interview. Follow the 
scheme for 90 days. That will afford 
you a basis for computation. At the 





end of that period total your calls and 
total your interviews. Dividing the 
total calls by the number of calls, or 
interviews, will give you the value of 
either. In addition you will have ac- 
cumulated many future prospects which 
you will later close. The latter you 
may consider a reserve, or surplus, as 
you like. 

Have an eye to your material. The 
value of every call and interview in- 
creases in proportion to the insurance 
writen, of course. Insurance written 
increases by improvement in your so- 
licitation on one hand and the selection 
of better prospects on the other. 


Must Keep Eyes Open 


Material ranges all the way from the 
man you learn is “in the market and 
ready to buy” down to the absolute 
stranger you see on a straight canvass. 
The one channel for securing prospects 
is “information.” Keep your eyes and 
ears open. Think insurance and regard 
everything you hear about anything or 
anybody in its relation ta life insurance. 

As a concrete example: If you see 
a new factory going up the contractor 
is making some money and ought to 
have more protection. The factory 
owner is either very prosperous and in 
position to buy a big monthly income 
policy, or is borrowing money and 
needs additional protection to cover his 
loan. If you insure him or his con- 
tractor you will have a recommendation 
which will assist you to present your 
proposition to every person directly and 
indirectly connected with the project, 
including the banker whe lends the 
money, the brick and lumber dealers, 
the carpenters and bricklayers, interior 
decorators, draymen, draftsmen, clerks 
and finally the employes, as the firm 
moves into the new building. Of course 
you would not enjoy such a utopian 
pastime as insuring all of the prospects, 
but an occasion such as the one men- 
tioned has often served as a nucleus for 
a big production. 


Keep Mind on Business 


There is the case of one young man 
who came into a city an absolute 
stranger, with about $25 to his name, 
lots of experience and determination 
and a list of about 40 people handed 
him by an ex-newspaper man. After 
each name was such specific informa- 
tion as probable age, number of chil- 
dren, if any, and income. That list 
yielded $9,000 of business the first 
month, $14,000 the second, and at the 
end of five years a record of $1,300,000 
of paid insurance was traceable to the 
foresight of the young man who kept 
his mind on his business. When he met 
the newspaper man in a little out of 
the way desert town he saw in him a 
source of information and drew on it 
for what it might be worth, which 
proved of inestimable value. 

See people—today—and every busi- 
ness day in the week for three months 
and you'll have an answer to your ques- 
tion, “Can I succeed?” And rest as- 
sured right now it will be in the affirma- 
ive. 





44 MILLIONS FROM 42 AGENCIES 


THE 1916 RECORD OF OUR EARNEST, 
LOYAL AND HAPPY AGENCY FORCE 


NEW ENGLAND MUTUAL LIFE 
INSURANCE COMPANY 


BOSTON, MASS. 














| For Better Bookkeeping 


toose| [-JP Lear 


""ASK YOUR STATIONER ”’ 














The Little Monthly Stimulator 


The Cheapest Life Insurance Paper on the Market 


The Insurance Salesman 


$1.59 PER YEAR 








QIssued as Part III of the Rough Notes Service. 
@ Dips into the Ginger Jar each month generously. 
@Breathes Optimism, Good Cheer and Success. 


@ Monthly Supplement to the Policyholders’ Digest 
and the War Clause Book, 


@Special department for the. Agent in his relations 
to the Medical, Actuarial, Legal and Agency 
Departments. 


SOMETHING NEW 


Department for Beginners, Conducted by J. A. Jackson, 
author of Easy Lessons in Life Insurance. 








No News—No fire or casualty insurance—just helpfu'ness 
for the Life Insurance Salesman. 


In Combination with 


The National Underwriter 
$1.00 EXTRA 











agents, 





WM. H. FLANDERS, Mgr. 





FLANDERS LIFE AND ACCIDENT SERVICE 
ORGANIZED 1913 
A scientific service in the investigation of insurance subjects. We make reports on insurance applicants 
medical i and applicants for mortgage loans, also death claim reports and claim investigations 
OUR FACILITIES ARE COMPLETE—TERRITORY INDIANA 
(Also Other States Organized) 
Central Office 


INDIANAPOLIS, IND. 





Subscribe in quantities for your agents or get up a club. 
Any agent can afford it. It will increase your production. 


THE NATIONAL UNDERWRITER CO. 
CINCINNATI CHICAGO NEW YORK 
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Established 








































































Fifty years 








saving to the insured. 


unds. 


Resources. 


safely be accepted 


of success 


The Strength of the Company —the 
growth of a half century—towering back 
of every policy contract, assures the largest 
possible measure of security, service, and 


For Information address Allan Waters, Second Vice-Pres. 


The Union Central Life Insurance 


Company 
Jesse R. Clark, President Cincinnati 





The wisdom of the founders in restricting the 
Company’s investments to farm loans, has throughout 
the years afforded the largest degree of safety, to- 
= with the greatest earning power on its invested 

It has in addition served the Nation, and 
the wide world in these troublous times, by its signal 
aid in the development of the Country’s Agricultural 


The manifold service of the past half century may 
as a criterion of larger service 
in store for its policy-holders and their beneficiaries. 











ACTION ON TAX ISSUE 


QUESTION OVER GROUP POLICY 





Most Companies Have Decided to Pay 
Amount Themselves and Not 
Pass It On 





NEW YORK, Nov. 21.—Life com- 
panies writing group insurance are mak- 
ing their decisions as to whether or 
not they will pay the tax or pass it on 
to policyholders. All are frank to con- 
cede that the tax will eventually come 
out of the policyholders, anyway, in 
the shape of dividend reductions where 
the policy is mutual, but competition 
will probably force uniformity of action 
and the companies will doubtless all 
pay the tax. 

THE NATIONAL UNDERWRITER has been 
advised by the Equitable, Aetna Life, 
Travelers, Prudential and Germania Life 
that they will pay tax. The Germania 
recently wrote its agents that the tax 
would be charged by them to the em- 
ployers, but the company now feels that 
such a course will undoubtedly be aban- 
doned in view of the rumored intention 
of other companies and the tax will 
be paid by the Germania, too. 

The Metropolitan has the matter 
under consideration today, having made 
no decision as yet. There is a rumor 
that certain stock companies, while pay- 
ing the tax will increase their rates to 
meet the difference. Should they with- 
draw the lower rates for somewhat 
higher ones the difference would only 
be about twenty-five cents a thousand. 

The Connecticut General Life an- 
nounces that it has decided to pay the 
federal war tax on group life insurance. 
In some of its groups it will probably 
charge a slightly higher premium to 
cover a part of this war tax. 


George M. Trimble of Ottawa, Ill., dis- 
trict manager of the Northwestern Mutual 
Life, died last week. 





INDEX TO LIFE SECTION 


Vanderlip to address presidents....... 1 
Great corporation has soul............ 1 
Why different types succeed.......... 2 
Companies pay group policy taxes.... 3 
Business better in western Missouri... 3 
Maryland Assurance home............ 
Modern Woodmen’s war fund......... 3 
With INGUBETIAL TAGE 66 oss nos oe sce oe 3 
Association activities ................ 4 
British Columbia Life reinsures...... 4 
News of life policies..............++: 6 
Life agency changeS.............--005 6 
Winslow Russell to pick officers...... 7 
lwo Californians may merge......... 7 
Closing on first interview..........+-. 8 
WOGUOPI ES apie hehehe ic pie CK owed oo. 10 
Personal glimpses of life men......... 10 
Selling side 


NOW GETTING BUSINESS 





WESTERN MISSOURI BETTER 





Life Men Find This Field Is More 
Encouraging and Are Writing 
Applications 





KANSAS CITY, MO., Nov. 20.—An 
interesting development in the terri- 
tory here is the awakening of western 
Missouri as a field for selling life in- 
surance. This district has been hard 
to work, and for many agents unprofit- 
able. But some salesmen who have 
gone into the towns with some enthu- 
siasm have come out with the bacon. 
One agent discovered this fall that 
the German farmers are just ripe for 
insurance. He went into a district that 
heretofore has been a dead one for 
him; and he came out with so much 
business that he could hardly believe 
it himself. 

As a rule, however, western Missouri 
is still a tough field for insurance men 
—the townsfolk and farmers are still 
talking about the crop failures of past 
years. 

The oil business—while as stated tak- 
ing some of the good producers among 
life insurance salesmen—has also pro- 
duced good business for others. Some 
of the large volumes this year in Kan- 
sas City are due to big policies sold to 
oil men. 


President Nelson of the Commonwealth 
Life of Omaha has gone to southern Cali- 





fornia with his family on a vacation. 


OFFICES BEING PREPARED 





MARYLAND ASSURANCE PLANS 





Property Purchased by Maryland Cas- 
ualty to Be Occupied by Run- 
ning Mate Jan. 1 





BALTIMORE, Md., Nov. 20.—Im- 
provements are now being made to 
the old Sexton building on south Gay 
street, which will provide quarters for 
the Maryland Assurance Corporation, 
the new life insurance company or- 
ganized and controlled by the Mary- 
land Casualty. Contractors will com- 
plete the alterations of the building 
next month and officials of the new 
company say that arrangements will 
be made in time to start business not 
later than Jan. 1. ; 

The Maryland Casualty acquired 
the Gay street property about two 
months ago, and plans were at once 
prepared for the necessary alterations. 
In addition to locating the Maryland 
Assurance in the building, the parent 
company will also transfer some of its 
other departments there, which are 
now overcrowded. The _ business — of 
the Maryland Casualty is expanding 
rapidly and it must have more room 
to handle it. 


The L. A. Cerf Agency, New York, again 
proved its mettle in the second Liberty 
loan campaign. Of the $2,422,770 in sub- 
scriptions taken by the regular life insur- 
ance men in New York City the Cerf 
agency sold $452,000. 














EFFECT OF THE STRAIGHT CANVASS 














moderate success in the business 

are likely to underrate the value of 
an occasional day or half day spent in 
straight canvassing. Many feel that 
the cold canvass is for the industrial 
agent or new man, but cannot see 
where they can accomplish much by 
using it. The best way to secure busi- 
ness, of course, is to have a list of pre- 
pared prospects, names secured from 
various sources, leads from friends and 
policyholders, etc. Yet a day spent in 
straight canvassing will reveal to the 
agent, if it does nothing else, that in 
his ordinary rounds, he is overlooking 
a great many prospects for life insur- 
ance that he did not know existed. Too 


| inod agents who have attained a 





many agents visit an office, write the 


manager and leave without making an 
effort to insure anyone else in the office. 

They hesitate to ask the manager to 
introduce them to any of the clerks, 
feeling that such a request might lower 
their standing in the eyes of the newly 
acquired policyholder. If he has been 
sold properly he will be only too glad 
to take the agent down the line and at 
least introduce him to some of his em- 
ployes and in many instances put in a 
good word for the agent. 

The straight canvass reveals the ex- 
‘stence of such prospects. Out on a 
man to man canvass the order is 
usually reversed, and the agent will 
write many employes in an office where 
he is unable to gain an audience with 





the head of the firm. 


APPROVE PATRIOTIC PLAN 


MODERN WOODMEN HAD VOTE 





War Fund Is Created by Special As- 
sessment to Take Care of 
Excess Mortality 





At the head camp of the Modern 
Woodmen of America, which was held 
in Chicago in June, 1917, an amend- 
ment was made to the by-laws of the 
society providing for what is known 
as a “Patriotic Fund,” to be raised by a 


special assessment to take care of the 
extra mortality likely to be incurred be- 
cause of the large number of members 
of the order engaged in military service. 
The extra assessment provided for 10 
cents per month on each $500 of ben- 
efits, which-would be $2.40 per thou- 
sand annually. Inasmuch as the society 
had in force $1,588,198,500 of insurance 
at the date of its last examination, Dec. 
31, 1916, it will be seen that the extra 
assessments amount to $3,911,435 an- 
nually. 

Under the provisions of what is 
known as the Donahue law, which is 
an amendment to section 10 of the act 
governing fraternal societies, any amend- 
ment to the by-laws having over 75,000 
members in Illinois, looking to an in- 
crease in its rates, must be submitted to 
the entire membership for a referen- 
dum. The statute provides that the 
by-laws shall stand as passed by the 
governing body of the order, ugless it 
is vetoed by a majority of all the mem- 
bers of the society. 


Vote Was Taken 


The vote was taken by the different 
camps in 45 states in which the society 
is doing business, in addition to Al- 
berta, British Columbia, Manitoba and 
Saskatchewan. The referendum vote 
shows a total of 6,692 camps _ vot- 
ing on the question. Those voting 
to approve the patriotic fund were 
83,305 in number, while those op- 
posed numbered 10,162, so that the extra 
assessment which continues during the 
war and as long thereafter as is neces- 
sary to take care of the extra mortality 
caused by the war is now in full force 
and effect. 


The New England Mutual Life has pur- 
chased property on Pearl street, between 
Milk and Franklin, which is adjacent to 
its own company offices. The company 
does not contemplate occupying the new 
purchase at this time but will hold it 


until such time as the extension of its 
business warrants extension or the erec- 





tion of a new building in Boston. 
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LIVE MEN CAN DOUBLE THEIR INCOME SELLING OUR 


Monthly Pension: Bonds | 


(Copyrighted) 
Under Our Service Pension Contract 


THE LA FAYETTE LIFE INSURANCE CoO. 


LA FAYETTE, INDIANA 


A. E. WERKHOFF, President 








COMPANY IS REINSURED 


BRITISH COLUMBIA GIVES UP 





Risks Assumed by Sun Life—War 
Losses on Small Business 


Are Responsible 





The Sun Life of Canada announces 
that “an agreement has been entered 
into by the British Columbia Life 
whereby its business will be transferred 
to the Sun. The British Columbia Life 
has met the severe strain imposed by 
the war in an eminently satisfactory 
manner, but the increased uncertainty 
of the future made the management 
anxious to avoid the necessity of call- 
ing up more capital to meet any sud- 
den losses on men who have gone 
overseas. In addition, it was recognized 
that the extreme youth of the company 
rendered it impossible to extend to its 
policyholders in a time of crisis like 
‘the present the same liberal treatment 
that the older companies could afford. 

The British Columbia began business 
in 1911 with $92,509 capital and $109,- 
393 paid in. The subscribed capital was 
$1,000,000, but only a total of $100,000 
was ever paid in. The business written 
in the various years follows: 1911, 
$981,195; 1912, $1,860,358; 1913, $2,132,- 
063; 1914, $3,187,012; 1915, $1,193,276; 
1916, $556,781. One reason for the fall- 
ing off in business since Canada entered 
the war is found in high expense rate 
which the company had on new busi- 
ness and the smallness of its field or- 
ganization, which was depleted by war 
losses. 

The Sun Life is nearly half a century 
old and had on the first of the year total 
assets of $82,948,996, and insurance in 
force of $277,290,158. Its new paid busi- 
ness has been increasing steadily from 
year to year, having jumped from $32,- 
424,834 in 1914 to $43,145,213 in 1916. 





Association Activities 











Des Moines.—The monthly meeting was 
held at the Chamber of Commerce Satur- 
day night. The attendance was excellent 
and the program of exceptional interest. 
Henry :S. Nollen, vice-president of the 
Equitable Life, of Iowa, gave the chief 
address of the evening. He discussed 
war legislation and ilfe insurance in an 
exhaustive manner. His interpretation of 
the war tax as applied to incomes and 
life insurance was especially appreciated. 
After Mr. Nollen’s talk, a short discus- 
sion followed. There were talks by G. 
B. Peak, of the Central Life; R. A. Or- 
rinny, of the Mutual Benefit; A. D. Hind- 
man, of the American Life; B. N. Waller, 
of the Northwestern Mutual, and M. M. 
Deming, of the Western Life. M. H. O. 
Williams, assistant superintendent of 
agencies for the Northwestern Mutual, 
was an out of town visitor. He was 
called upon and spoke in an interesting 
way. 3 


at * 

Sioux City, Iowa—C. T. Prime was chief 
speaker at the monthly meeting of the 
Sioux City Association. He discussed the 
government war risk bureau. M. C. Clark 
had as his subject “The Effect of Liberty 
Bond Issues on Life Insurance.” 


Galesburg, Ill—E. W. Welch was the 
chief speaker at the monthly meeting of 
the life underwriters’ association last 
week. He emphasized the important part 
that the life insurance agent is playing 
in the life of the community during war 
times. 

At the December meeting of the. asso- 
ciation the chief speaker will be W. F. 





Weese, vice-president and agency manager 
of the Central Life of Ottawa, Ill. 


Wheeling, W. Va.—At the recent meet- 
ing of the Wheeling association the entire 
membership attached their signatures to 
a creed which has been drawn up “Insur- 
ing fair methods and the elimination of 
the unscrupulous 2sent.” 


Richmond, Va.—Thomas P. Reynolds, 
Virginia general agent for the Prudential, 
has_been elected secretary to succeed R. 
E. Lewis, resigned. Splendid talks were 
made on war work of the Y. M. C. A,, 
among the speakers being T. A. Cary, E. 
M. Crutchfield and W. W. Hardwick. It 
was unanimously agreed that the services 
of the underwriters should be tendered 
in aid of the fund raising campaign for 
this work. The life men went forth two 
days later, corralling a total of 737 sub- 
scriptions, aggregating nearly $4,000. Neil 
D. Sills and others spoke at the meeting 
on “Government War Insurance.” 


Racine, Wis.—District Attorney Vilas 
Whaley was the chief speaker at the 
monthly meeting of the Racine associa- 
tion, having as his subject “The Mission 
of Life Insurance.” The Racine associa- 
tion has extended an invitation to the life 
underwriters of Milwaukee to be guests 
of the Racine association at the next 
meeting, December 8. . 

The association has extended an invi- 
tation to the Milwaukee association mem- 
bers to be its guests at its next noonday 
luncheon and business meeting Dec. 8. 


Chicago— When President Lawrence 
Priddy of the National association talks 
before the Chicago body next month there 
will be great interest in what he has to 
say_as he has written to a number of the 
leading members of the association, seek- 
ing their opinion as to why the Chicago 
association has had such radical ups and 
downs. He has received a number of re- 
plies, some of them being very interesting. 
He has also been corresponding with some 
of the insurance commissioners, getting 
specific answers on agency qualification 
laws. 

* te * 

Indianapolis, Ind.—At the weekly lunch- 
eon of the Indiana Association of Life 
Underwriters in Indianapolis, on Tues- 
day of this week, Peter Kruyer, col- 
lector of internal revenue, was the 
speaker. The good attendance indicates 
that this new plan of weekly meetings 
will meet with success. 





How Company Was Started 


Was ever another insurance company 
organized like the Central Life of Fort 
Scott, Kans.? This is the way the Cen- 
tral was started. R. S. Tiernan, secre- 
tary and treasurer, who organized it, 
knew that many of his friends had se- 
curities that were netting them 6 per- 
cent. He conceived the idea of issuing 
bonds of the company and went to his 
friends and simply exchanged the bonds 
for their securities, which were depos- 
ited with the insurance department. He 
personally guaranteed the owners of 
the securities a better rate of interest 
than 6 percent. The company was sim- 
ply started by men who had confidence 
in Mr. Tiernan. It has made good and 
will close the year with $5,000,000 in- 
surance in force, all in Kansas and Mis- 
souri, The company has a surplus, or 
will have at the end of this year, of 
$100,000. 

The company paper, the C-L-I-C, 
compares favorably with any of the life 
insurance “house organs.” J. T. May- 
hall, assistant secretary, is editor. The 
Central Life is known about its home 
town for the way the home office em- 
ployes stick. Two-thirds of the force 
have been with the company since it 
started. 


The Puritan Life of Providence, R. L., 
celebrates its tenth birthday this month, 
the first policy having been issued 
Nov. 12, 1907. It has $2,800,000 in insur- 
ance in force and stands ninth among 
ee ge collecting premiums in Rhode 
sland. 





REAL GENERAL AGENCY 
OPENINGS 


In Iowa, Illinois, Indiana, Michigan, Minnesota, 
Missouri and Ohio. For those who can qualify 


If you are interested in making a permanent connection 
with a growing life insurance company, write 


Continental Assurance Company 
910 Michigan Avenue, Chicago 











OKLAHOMA 


We have a General Agency opening to offer under an exceptionally 
liberal contract in this splendid State. 


Also some open territory in Kansas and Missouri. 
If interested address: J, FRANK MONTGOMERY, Agency Manager 


American National Insurance Company 
GALVESTON, TEXAS 











Agents Contemplating Writing 
Life Insurance 
should 
Join our RAPIDLY GROWING 


Agency Force 





Equipment we furnish you includes: 
LOW NET COST > 
LARGE ANNUAL DIVIDENDS 
ATTRACTIVE POLICIES TO SELL 











—GOLDEN ANNIVERSARY YEAR— 
1867—-EQUITABLE LIFE .OF IOWA—1917 


H. S. Nollen, Vice-President. 
H. E. Aldrich, Supt. of Agents. 


J. C. Cummins, President. 


B. F. Hadley, Secretary. 

















Wanted in Illinois, Indiana and Pennsylvania 
100 Industrial Agents 5 Superintendents 
20 Assistant Superintendents 
WHO KNOW HOW 


For new Industrial Work—to open new territory 
and to sell the best thing going. 
. Address Industrial Department 
Western Life Indemnity Company 
604 Masonic Temple, Chicago, III. 
Now known and called “THE OLD RELIABLE” 
J. L. MITCHELL, General Agency Manag 


33 years’ continuous and successful career. 
GEN. GEO, M. MOULTON, President 
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With Industrial Men 











NEWS OF CONSERVATIVE MEN 





Leaders for Year Are Shown—Shell- 
house Goes to East Chicago as 
Superintendent 





E. B. Shellhouse, who has been con- 
nected with the Conservative Life of 
South Bend, Ind., for some time as spe- 
cial superintendent, has taken a _super- 
intendency at East Chicago under the 
managership of Jos. E. Roy. 

The leaders for the year are as fol- 
lows: Joint results—Superintendent R. 
F. Duncan, Hammond, Ind., Agent S. 
Wlosinski, Gary, Ind.; monthly increase 
—Superintendent J. E. Yocam, South 
Bend, Ind. Agent W. E. O’Brian of 
Hammond, Ind.; ordinary increase— 
Superintendent J. E. Yocam of South 
Bend, Ind. Agent L. Balogh, South 
Bend, Ind.; collection percent—Super- 
intendent Harry Jacobson, Gary, Ind., 
Agent A. H. Reed, Gary, Ind.; arrears 
percent—Superintendents Jos. Butkus, 
E. Chicago, Ind., and E. C. Moore, of 
Gary, Ind., Tie. Agent J. L. Orzchow- 
ski, of East Chicago, Ind. 

Agent Fred Mendenhall, of Muncie, Ind. 
district, is making a wonderful record in 
the monthly premium department and is 
giving Agent O’Brian, of Hammond, Ind., 
who has been leader for some time, a 
good race. 

Agent S. Wlosinski, of Gary, Ind. dis- 
tract, has been assisting the recruiting 
officer in getting recruits for the United 
States Army in the Polish district in and 
around Gary. 

The home office banquet contest is prov- 
ing a great contest. Superintendent J. E. 
Yocam, .of South Bend, made his allot- 
ment for the entire contest in October. S. 
Butkus, of East Chicago, has made 100 
percent of the ordinary allotment and 90 
percent of the monthly allotment. Su- 
perintendent Harry Jacobson, of Gary, has 
made 100 percent ordinary and 40 percent 
monthly. Agent A. D, Wiley, of Marion, 
made his a'lotment for the entire period 
in October alone. Agent Fred Menden- 
hall made 100 percent monthly and 66 per- 
cent ordinary. Agent J. L. Orzechowski, 
of East Chicago, has made 100 percent 
ordinary and 91 percent monthly. This 
contest runs until the end of December 
and chances are that practically every 
man in the company’s employ will get in 
on the annual banquet. 





ACTIVITIES OF PRUDENTIAL 





Superintendent Huffer at Columbus, 
Ind., Recently Celebrated His An- 
niversary With Fitting Ceremonies 





On Oct. 12 Superintendent Dolphia 
Huffer of the Prudential at Columbus, 
Ind., celebrated his entrance into Class 
D of the Prudential old guard. A busi- 
hess meeting was participated in by 
the staff and among the guests of honor 
were several brother superintendents 
and two representatives from the home 
office. A number of addresses were 
made and letters of congratulation, re- 
ceived from officers of the company, 
were read and applauded. The meeting 
was followed by a noon-day dinner, 
where all guests partook of the partic- 
ularly good things prepared under the 
personal supervision of Mrs. Huffer 
and assistants. 

The Worcester, Mass., district intro- 
duces Agent P. N. Toolin as one with 
a very pleasing record this year in both 











We want a man who can show good clean 
record, for Full-Time Work. Territory in 
lowa. Strictly commission basis. Maxi- 
mum first year commission for Hundred 
Thousand Dollar Men. Over Five Mil- 
lion in force in lowa. Will write Three 
Million 1917 


Address JAS. H. JAMISON, Pres. 

















BUSINESS PROSPECTS 


WANT CREDIT AT THE BANKS 





Life Men Should Seek Out Those Who 
Need to Borrow Money 
Frequently 





While insurance men get accustomed 
to talking personal protection, there 
are many opportunities to sell policies 
that will’ safeguard business credit. 
Many men have to borrow money to 
put in their business and they want to 
have a good standing at the bank. No 
doubt they are absolutely honest and if 
they live the bank will get its money. 
However, there is the death contin- 
gency, which is a very important one 
and many of the banks will want to 
have that feature protected. Therefore 
enough insurance should be secured to 
protect one’s estate at least to the ex- 
tent of his outstanding business indebt- 
edness. 

Many banks are now asking directly 
the question as to whether a borrower 
carries life insurance, how much, in what 
company, on what plan, etc. Some of 
them insist that life insurance be taken 
out payable to the estate equal to the 
amount of the loan. It appeals to a 
man to have this argument of safe- 
guarding his business brought to his 
attention. It is a little different from 
the arguments for personal family pro- 
tection. Agents can make up a list of 
men that they know and solicit them 
for further business protection. 

One of the companies in speaking of 
this says: 

“This kind of insurance has been re- 
ferred to as the silent partner in busi- 
ness and is fully as necessary to small 
firms as to large ones. There is bound 
to come a time, when the banker and 
other creditors will bless the life insur- 
ance salesman, who causes the business 
man to take on this silent partner. 
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industrial and ordinary. Agent P. A. 
Brodeur of Worcester has been show- 
ing gratifying results and his debit is 
in an exceptionally healthy condition. 
Mr. Brodeur has gradually reduced his 
arrears to 7 per cent and has increased 
the advance payments to 213 per cent. 


Abraham Alford is proving by a pleas- 
ing agency record in Portland, Me., that 
his aim is to progress in fine form along 
the industrial and ordinary road; a good 
amount of secured business stands to his 
credit. The advantage from good collec- 
tions and a generally healthy condition 
of debit is valued by Mr. Alford if the 
very low arrears and large amount of 
gross advance payments reported on his 
account can be taken as a criterion. 

William Rose, of the New Haven, Conn., 
district, was recently promoted from agent 
to the rank of assistant superintendent in 
the same district. 

An agent in the Newburgh, N. Y., dis- 
trict, K. U. Dahlgreen, is doing excep- 
tionally ‘nice work in ordinary. He re- 
cently closed some large cases. 

Abraham Spitalnick, of the Hartford, 
Conn., district, has been very successful 
this year in selling industrial insurance; 
he has also placed a nice amount of or- 
dinary and maintains a splendid condition 
of account. 

Assistant Superintendent P. J. Slavin, 
of the Newburgh, N. Y., district, was re- 
cently the recipient of the gold badge and 
certificate, marking his entrance into Class 
C of the Old Guard after a continuous 
service of fifteen years with the Pru- 
dential. 

One of the most consistent exponents of 
the slogan, “Efficiency, Conservation, 
Progress,” is Agent Henry H. Legendre, 
of the Belleville, Ill., district. Notwith- 
standing the scattered territory covered 
by his large debit, his arrears rarely ex- 
ceed 10 percent and he is carrying nearly 
400 percent of advance payments. Besides 
keeping his account in excellent condition, 
Mr. Legendre is a steady producer of in- 
dustrial and ordinary results, and as an 
indication of the quality of his business 
it is noted that his average net lapse for 
the year has been but 1 cent per week. 


Illinois Life Meeting 

The Green Signal Club, composing 
the Illinois representatives of the IIli- 
nois Life, will hold its annual meeting 
at the Hotel La Salle, Chicago, Jan. 5. 
At the banquet in the evening Private 
Peat, after two years on the western 
front, who is now lecturing in this 
country, will be the guest of honor and 
will. be the-chief. speaker. 








The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 


An OHIO Company, writing policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 
Admitted Assets ....................5. $ 2,220,534.72 
Insurance in Force..................-- 21,329,698.00 

358,399.47 


. New Continuous Monthly Income Policies | P 
Splendid opportunities for AGENTS in many sections of Ohio. We solicit inquiries from responsible parties. 


Dr. W. O. THOMPSON G. W. STEINMAN 


President Secretary 











THE CENTRAL LIFE 


INSURANCE COMPANY OF ILLINOIS 
OTTAWA, ILLINOIS 








HE COMPANY writes 
both participating and 
non-participating business. 
A new dividend scale has 
been adopted which places 
the net cost of insurance very 
low. On business issured in 
1917 a dividend will be paid 
at the end of the first year, 
contingent on the payment of 
Tv 5 second premium. Exception- 

Miia kl | aa| al opportunities for agency 
, men in Illinois, Missouri, 
Iowa, South Dakota, and 
Minnesota with direct con- 
tracts with the Home Office. 
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Over $17,500,000 of Business in Force 


H. W. Johnson, Pres. W. F. Weese, Vice-Pres. S. B. Bradford, Sec’y 
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NEWS ABOUT LIFE POLICIES 


q New Policies, Premium: Rates, Divi- 
dends, Surrender Values and all Changes 
in Policy Literature, Rate Books, etc. 
§-Supplementing Policyholders’ Digest, 
Published Annually in May. Price, $2.56 


WILL WRITE RELIEF WORKERS 











Phoenix Mutual to Take Y. M. C. A,, 
Knights of Columbus and Red 
Cross Risks 





HARTFORD, CONN., Nov. 19—In- 
surance for Red Cross and Y. M. C. A. 
workers will be writen on a very lib- 
eral basis by the Phoenix Mutual Life, 
which is, today, sending notices to its 
field force that the company will write 
$5,000 of life or endowment insurance 
to applicants who intend to enter Red 
Cross, Y. M. C. A., Knights of Colum- 
bus and other relief organizations. The 
company will issue its regular policies 
at the normal rate and will give the ap- 
plicant a permit to engage in relief serv- 
ice in foreign countries on the payment 
of a single extra premium of $25 per 
thousand of insurance. 

Further announcement -is made by 
the company that it will consider appli- 
cations for $10,000 of insurance on the 
lives of those who intend to go to Eng- 
land and France in civil occupations. 
The normal premium will be increased 
by $10 per thousand during the first two 
years and at the end of that time the 
company will refund the extra sremium 
paid for each full policy year during 
which the insured has not left this coun- 
try for travel abroad. 


ISSUES A NEW WAR PERMIT 





West Coast Life Announces Plan for 
Policyholders Who Go in 
Military Service 





The West Coast Life of San Fran- 
cisco announces its policy on war risks 
effective Oct. 10. 

n old business, no extra premium 
will be charged for military exclusive 
of aerial service within the boundaries 
of the United States or its territories, 
but a pernfit must be secured. An 
extra rate of $100 per thousand for mili- 
tary, Red Cross or Relief service of 
the United States and $150 per thou- 
sand for service in any country other 
than the United States will be charged. 
An extra rate of $100 for naval or ma- 
rine service of the United States and 
3200 per thousand for aerial or sub- 
marine service will be charged on all 
old business where permits are granted. 

On new business, if the applicant has 
enlisted or intends to enlist or if he 
has already been accepted no insur- 
ance will be issued. If applicant does 
not intend to enlist and has not already 
been accepted, if 31 years of age or 
under $2,000 will be issued with provi- 
sion for permit, and if over 31 years of 
age, but under 41, a limit of insurance 
will be $5,000 with privilege of permits. 

If 41 years of age or over the com- 
pany will grant any amount of insur- 
ance with provisions for permits. 





Pacific Mutual Life 


The Pacific Mutual Life is preparing 
a new, set of policy forms and rate 
books, but they will not be ready until 
the first of the year. 





Western Union Life 


The Western Union Life of Spokane, 
Wash., is issuing a number of new poli- 
cies, as follows: New ordinary joint 
life and twenty payment joint life, ordi- 
nary life and twenty-pay life continuous 
monthly income. 





Central Life of Ft. Scott 


The Central Life of Ft. Scott, Kans., 
has matured its first endowment and 
paid its first preferred dividend. Ten 
years ago it issued a ten-year endow- 


ment, ten-year accumulation policy, for ! 





$1,000, the annual premium being 
$107.71. The assured paid total pre- 
miums, less $71.03 special dividends, 
amounting to $1,006.07. The surplus to 
be paid on the policy will be $258.83. 





Provident of Bismarck 


Beginning with Nov. 1 the Provident 
Life of ‘North Dakota is charging no 
extra premium for military service 
within the continental limits of the 
United States. 





Northwestern Mutual 


The Northwestern Mutual will con- 
tinue the same dividend schedule in 
1918 which is now in use. 





First National Life 


The First National Life of Pierre, 
So. Dak., will on Jan. 1st issue a new 
policy, an “endowment as of age 70.” 


Toledo Travelers 


The Toledo Travelers Life of To- 
ledo, Ohio, is preparing a new divi- 
dend schedule to go into effect Jan. 1, 
which will give somewhat lower divi- 
dends in the early policy years, but 
more rapid increase, making the divi- 
dends larger in the later years. 





New York Life 


Under annual dividend policies is- 
sued since Jan. 1, 1907, the dividend 
scale will be the same in 1918 as in 
1917. This applies to the dividends on 
policies with anniversary in January, 
and will no doubt be followed for the 
remaining eleven months of the year. 











The Company OF the People, BY the People, FOR the People = | 


The Metropolitan Life 


Insurance Company | 


Incorporated by the State of New York 
Home Office, One Madison Ave., New York City 





Proof of Public Confidence 


This Company has more premium-paying business in force in the United 
States than any other Company, and for each of the last eighteen years has had 
more new insurance accepted and issued than any other Company in America. 


The Daily Average Business During 1916 


701 per day in Number of Claims Paid. 8,304 per day in Number of Poli- 
cies issued and revived for $1;969,823 per day in New Insurance issued, revived 
and increased. $376,827.40 per day in payments to Policy-holders and addition 
to Reserve. $220,509.26 per day in Increase of Assets. 























MANAGER WANTED 


FOR 


EASTERN NEBRASKA 


Good Commissions 
Splendid Renewals 
Liberal Cash Allowance 


THE MINNESOTA MUTUAL LIFE INSURANCE CO. 
SAINT PAUL - - - MINNESOTA 





Life Agency Changes 











Goes With the Security Mutual 


Edward Closs, manager of the east- 
ern Missouri for the Security Mutual 
Life of New York, announces the ap- 


pointment of Luther S. Campbell as | 


district manager, with office in Central 
National Bank building at St. Louis. 
Mr. Campbell was formerly connected 
with the John Hancock and enjoys an 
extensive acquaintance in St. Louis, 
where he has been in business many 
years. 





Life Agency Notes 


John R. Butler, for twelve years cashier 
of the Bank of Lovelville, Tenn., has been 
appointed district “agent for the Inter- 
= - agar Life with headquarters at Lovel- 
ville. 

The Pan-American Life of New Orleans 
has appointed D. A. Fisher of Memphis, 
Tenn., and A. L. Villars of El Paso, Tex., 
as general agents. The company recently 
entered the state of Tennessee. 


J. L. Brodkey, one of the agents in the 
general agency of C. H. Rosenbaum of the 
Bankers Life of Iowa in Des Moines has 
become district manager for the company, 
taking Dallas and Adair counties. This 
puts him in the general agency of S. S. 
Wilson of Des Moines. 


The Western Union Life of Spokane has 
appointed George O. Brewster as super- 
visor for northern California with head- 
quarters at Sacramento. It has appointed 
the following general agents: T. H. Sands, 
Rapid City, S. Dak.; P. H. Horner, Pendle- 


on, Ore., and A. F. Robinson, Portland, 
re. 











The Great Western Life Insurance Co. 
‘’ COLUMBUS, OHIO 


{ Now organizing with $500,000 Capital to write Life and Accident Insurance. 


4 Efficient High Grade Salesmen wanted to Place Stock. {Good territory 
and Terms to pushers. 


Address all inquiries to the company 
Hartman Building Columbus, Ohio 














An Unusual Opportunity. Superintendency of an important field in the 
West is open with an old established Western li‘e insurance company, noted for 
its strength, conservative management and unequaled dividends to policy holders. 
The salary which will be paid to an efficient man of integrity and proven ability 
will be attractive. Communications confidential. Address 9=V, care The 
National Underwriter. 








The traditional western push has made the 


Conservative Life Insurance Company 
of America 


(Ordinary and Monthly Premium) 
amous from coast to coast 
Proclaimed by insurance experts to be one of the best managed 
companies in the United States. 


Backed financially by some of Indiana's foremost men of finance 
and commerce. Our agents are overflowing with prosperity. 
Highest forms of Actuary, Perfect, Ordinary and Monthly Pre- 
miums and Monthly Premiums and Monthly Income policies 
issued to first class risks. Become a Safety First conservative 
man by applying to 

A. S. BURKART, Vice-Pres. and General Manager 


South Bend, Indiana 
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INCORPORATED UNDER 
’ THE COMPULSORY DEPOSIT / 
) LAWS OF THE STATF 
\Gi _ oF toiana Ahi 














Office: 


11 Second Nat’! Bank Bldg. 
TOLEDO, OHIO. 





STOCK SALESMAN 


Good Territory { Ohio — Michigan — Wisconsin 
Open in 


Unless a selling proposition has real’ BACKBONE in it and behind it—it’s lost motion. 


We are now ready with another fast selling stock issue. If you can furnish us with good references, we can 
furnish you with good selling propositions—with good commissions. We keep our men busy the year around. 


Minnesota — Indiana — Illinois 


Office: 


11 South La Salle Street 
CHICAGO, ILL. 


DRAPER BROTHERS 


Stocks and Bonds 
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IN SERVICE OF NATION 


WILL SELECT ARMY. OFFICERS 





Winslow Russell of Phoenix Mutual to 
Assist Professor Walter Dill Scott 
at Cantonments 





HARTFORD CONN. Nov. 19— 
Winslow Russell, agency manager of 
the Phoenix Mutual Life, has been ap- 
pointed one of fifteen members of a 


selection of candidates for the next 
series of officers’ training camps, which 
are to open Jan. 5. Mr. Russell has 
been granted two months’ leave of ab- 
sence by the directors of the Phoenix 
and left Hartford Saturday for Camp 
Sheridan, Montgomery, Ala. From 
there he is to go to Camp Jackson at 
Columbia, S. C. 

The War Department at Washington 
appointed Professor Walter Dill Scott, 
director of the bureau of salesmanship 
research of Carnegie Institute, Pitts- 
burgh, have charge of the classification 
of the personnel of the army. The rat- 
ing scale devised by the Carnegie bu- 
reau for the selection of salesmen has 
been adopted and the form is being 
adapted to the qualifications necessary 
for a prospective army Officer. 

Dr. Scott has seiected a group of 15 
experts from business and professional 
life to go to the army camps and assist 
in the preparation of the rating scale. 
The Phoenix Mutual is one of the thirty 
sustaining members of the Carnegie 
3ureau and Mr. Russell is a member of 
the executive committee. 


Will Pay the Tax Itself 


The Northwestern National Life will 
pay the federal tax on new life in- 
surance issued. No increase in rates 
will be made, no reduction in com- 
missions to agents, nor will the tax 
be collected from applicants for insur- 
ance. Applications for insurance re- 
ceived to Nov. 1 averaged more than 
$1,500,000 monthly, an increase of more 
than 56 percent as compared with the 
same period last year. 

The Northwestern National Life’s 
service flag contains eighteen stars. 
Nine men from the home office and 
nine from the field have entered the 
service in various capacities. 

From the eighteen states west of the 
Mississippi river in which the com- 
pany operates it will have received 
applications for new insurance averag- 
ing more than one million for each 
state before the close of the year. 


Smith Made District Manager 


Hamline H. Smith of Superior, Wis., 
has been appointed district manager 
of the new north Wisconsin district 
just established by the Penn Mutual 
Life. Superior will be the headquar- 
ters for the district, and offices will 
be opened in the Palace theater build- 
ing. Heretofore the north Wisconsin 
agents of the Penn Mutual have been: 
under the direct charge of General 
Agent Henry I. Pinneo at Duluth, 
Minn. Milwaukee is the headquarters 
for the southern part of the state. The 
territory tributary to Superior has in 


the past been attached to the Minne- 
sota field. 


‘ Rie Maryland Assurance has applied for 
amission to Virginia to write life, health 


and accident. TI 
about Jan. 1. t contemplates entering 





MERGER DEAL PROPOSED 





TWO COMPANIES MAY COMBINE 





Plan of Consolidating the California 
State Life and the Western States 
Life Presented 





SAN FRANCISCO, CAL., Nov. 21— 
The California State Life has submitted 
a plan to the Western States Life for 
consolidating the two companies and a 
committee of directors of the latter 
company has been authorized to investi- 
gate the proposal the plan provides for 
a combined company of $500,000 capi- 
tal and $200,000 surplus, over $4,000,000 
assets and about $50,000,000 insurance 
in force. It provides for retiring $750,- 
000 of the $1,000,000 capital of the 
Western States Life, and $250,000 of 
the $500,000 the capital of the Califor- 
nia State Life together, with $100,000 of 
the later’s surplus. This would allow 
each company to contribute $250,000 
capital and $100,000 surplus to the new 
company. 

The Western States stockholders 
would receive one share of the new 
company and $30 in cash for every four 
shares of their present holdings while 
the California State Life stockholders 
would receive about $14 in cash and one 
share of the new company for every 
two shares of their present holdings. 


Cancels Ford’s Contract 


President Warren R. Porter of the 
Western States Life has served notice 
of the termination of contracts on 
Superintendent of Agents Harry Ford 
and four other agency men of the com- 
pany, effective at end of the month. No 
reason is given for his action, but it is 
understood that the alleged activity of 
the agency men in assisting the stock- 
holders committee in ousting Porter at 
the annual meeting in February is the 
cause, 


Coffin on Agency Trip 


Charles F. Coffin, vice-president of 
the State Life of Indiana, has left the 
home office on an agency trip, and will 
visit the A. J. Hill agency at San Fran- 
cisco before the end of the month. Mr. 
Coffin’s visit will be the occasion of a 
convention of members of the A. J. 
Hill agency, which is developing a sub- 
stantial business for the State Life in 
that field. 


Clear Amount Is Limited 


The United States court of appeals 
at Richmond, Va., last week upheld the 
South Carolina statute which provides 
that life insurance in excess of an 
amount on which the premiums are 
$500 a year, is subject to levy for the 
debts of the insured, where he becomes 
insolvent before his death. The case 
before the court involved $215,000 of 
life insurance, only $25,000 of which was 
taken after the insured had become in- 
solvent. 


To Reduce Capital 


A special meeting of the stockholders 
of the Central States Life of St. Louis 
has been called for Dec. 6 for the pur- 
pose of acting on a resolution adopted 
Oct. 5 by the board of directors to de- 
crease the capital stock of the company 
from $400,000, divided into 40,000 shares 
of par value of $10 to $200,000, divided 
into 40,000 shares of $5. 


























ECRET OF OUR 
One Success IS 





Cash Capital $200,000.00 


We have a contract for you under which your 
ERVICE income will be limited only by your activities. 


A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUALTY COMPANY ficiitin 





V. D. CLIFF, President 





DISTRICT AGENTS 
WANTED 


<lpipes 


KANSAS == NEBRASKA 


Excellent Renewal Contracts 
Direct with the Company 





Guaranteed Low Cost Policies 


Address 


THE FRANKLIN LIFE 
INSURANCE COMPANY | 


———_—— Springfield Ilincis———= 




















Prudential Group Policies Sell 


Because of absolute protection, low 
premiums, annual dividends, grace 
period, disability provisions, termina- 
tion refunds, incontestability clause, 
special certificates for employees, privi- 
lege of naming beneficiary, good 
commissions, and the Company's great 
experience in dealing with millions of 
workers in forty years. 


Send for particulars of policy 
THE PRUDENTIAL INSURANCE CO. OF AMERICA 


Incorporated under the laws of the State of New Jersey 
FOREST F. DRYDEN, President HOME OFFICE, NEWARK, N. J. 


mas TH / 
STRENGTH OF! 
GIBRALTAR 

4, 














Capable Agents, Desirable Company 


The two most important factors in life underwriting are 
capability in the Agent and quality in the Company. Ifthe 
Company provides an unexcelled, attractive policy for a 
low net cost, and has a reputation for prompt and efficient 
service, the result is contentment, loyalty and success for 
the man in the Field, if he is capable. This Company’s 
record is evidence of the character of its representatives 
and of the quality of the institution. 

Occasionally we have a General Agency opening. 
JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 
SPRINGFIELD, MASS. INCORPORATED 1851 
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Not seeking men who 
sell insurance, or 
sell big policies, or 
sell lots of policies 


But we do seek men 
who sell service 


Only in Wisconsin 


nsuranceCompany 
Home Office Madison 























WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 
ern field. Writing business in its 
home state at the rate of $500,000 


per month. 


Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
tracts directly with the Home Of- 
fice. 


We invite correspondence. 


PROVIDENT INSURANCE 
COMPANY 


BISMARCK, NORTH DAKOTA 
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CLOSING BUSINESS ON 
THE FIRST INTERVIEW 


Should Not Be Content With 
Merely Getting Prospect Cards 
for Future Reference 


FULL ATTENTION NEEDED 


Is Waste of Time to Give Figures and 
Explanations to Half- 
Hearted Hearer 


O. B. Harrauff of Princeton, IIL, is 
general agent of the Illinois valley dis- 
trict of the Franklin Life... He is a leader 
in his company’s agency ranks, standing 
second in the list. Mr. Harrauff is par- 
ticularly at home as a personal producer. 
Most of his business is closed on the 
first interview. He works chiefly among 
the farmers. The National Underwriter 
asked him to tell something .about his 
methods. 


Closing business on the first inter- 
view is one of the most important 
things of a life underwriter’s business. 
Where an agent makes it necessary to 
call on his prospect time and time 
again he not only makes for himself all 
this unnecessary work and makes his 
business a drudge, but he becomes a 
bore to the prospect. You often hear 
that prospect say, “There is that life 
insurance man again; he has been here 
a dozen times,” or “I bought a policy 


of Blank to get rid of him. He bored 
me to death—was here every two or 
three days—called at the house and at 
my office—annoyed both my wife and 
myself until I felt like kicking him out, 
and finally I bought a policy to keep 
him from bothering around any more. 
Such expressions from the assured, 
after you have placed a policy with him, 
does not add to your business in the 
way of writing up his friends and those 
with whom he comes into contact. 
Rather would it cause all those who 
hear these statements to avoid you and 
dread your coming. 

The good, clean-cut interview, straight 
from the shoulder, earnestly and hon- 
estly presenting your proposition, that 
gets the application and the settlement, 
is one that makes the assured glad you 
came, and pleased to have transacted 
business with you. 


Mere Prospects Don’t Pay 


We hear a great many insurance men 
talk about their lists of prospects. I 
know one fairly successful writer who 
has a list of 5,000 prospects. Now, pros- 
pects are no good unless they are con- 
verted into policyholders, and modern 
salesmanship decrees that a man is a 
poor salesman who has prospects. If 
you are a 100 percent salesman you 
should not have a single prospect. 
They should ai! be sold and be policy- 
holders. 

I do not hold that you should not 
have a single man whom you have in 
view to write insurance for some day, 
but I do say that the man who goes 
out and puts in his whole day canvass- 
ing, and interviews ten men, and then 
comes back with no applications, or 
possibly only one, and with eight or nine 
prospect cards, has been a failure for 
that day. If he had been a success for 
the day he would come back with five 
or six applications and possibly one 
prospect card. 

Too many agents are ready to pack 
up. their kits and get out when the 
man says, “All right, I will take that 
under consideration. As I think of it 
now, I will want to buy that. I want 
to talk it over with the wife and in a 
week or so I think I will take it.” Right 
then and there they make up a prospect 
card, call that a crackerjack prospect, 
and start out looking for another 








true salesman takes’ off his coat, rolls 
up his sleeves and starts in and takes 
his application, and I think that admis- 
sion from the party being interviewed, 
right then is the time to get his name 
on the dotted line. 


Prepare for Interview 


My experience has been that the best 
way is to select from the usual sources 
from which successful agents select 
their names, find out all that you can 
about your man before you call on him 
—his financial condition, business af- 
fairs, and home life, and then arrange 
a definite appointment. If it is not prac- 
tical for a definite appointment to be 
arranged and it is your first call, merely 
have a little visit with him and arrange 
a definite appointment, all the time im- 
pressing upon him the importance of the 
matter that is to be discussed, insist- 
ing that he give you his undivided at- 
tention. 

Having accomplished all of these, I 
then proceed to establish confidence in 
his mind as to myself and the com- 
pany, going over very carefully my own 
little record as a life underwriter, and 
ask him if he does not believe that a 
man who writes that much business 
must have an honest purpose and the 
matter of insurance well in hand. He 
answers that he should think so. I 
then carefully go over with him the 
company’s record, its assets, its manner 
of doing business, and ask him if he 
does not think that is safe and reliable, 
and he again answers in the affirmative. 
I then proceed to show him rates and 
contracts, having his full confidence as 
to myself and company, and with this 
ground work thoroughly done, about 
95 percent of my business is written on 
the first interview. 


Must See People 


The one great essential thing to a suc- 
cessful life man is seeing the people. 
While my method may not meet with 
the approval of all agents, I never 
show a contract or quote a rate to a 
man until he has agreed to sit down and 
give me his undivided attention. Nor 
do I allow him to make at any time a 
statement that he does not want insur- 
ance or any more insurance. When he 
starts to make this statement I stop 
him and say, “Here, do you know 
what I have to offer you?” He will 
say no, and I simply say, “Now, do not 
pass judgment on this proposition until 
I have had an opportunity to show it to 
you. When will you look at it?” .Nine 
times out of ten I can get a definite ap- 
pointment, leaving him just a few re- 
marks in regard to the policies that will 
arouse his curiosity, and make him anx- 
ious to give me his time and attention 
when I call at the appointed time. 


Best Argument Used 


I think the best argument I use after 
going over carefully all of the contract, 
laying special stress on the values at the 
end of the, say, 20 years, in presenting 
the 20 pay life or 20 year endowment, 
having covered the ground thoroughly, 
I simply push the papers, policies, etc., 
which are being used in the interview, 
back, and say, “Now, what is all this 
discussion about? I am simply here to 
present you a proposition, or, in other 
words, to persuade you to annually 
make a saving for those who are de- 
pendent upon you or for yourself in 
your old age. Now, should I take any 
longer time than I have to convince 
you that it is time for you to make a 
saving? Would it take any argument 
on my part to convince you that it 
would be a good thing to take that 
much money every year and put it in 
the bank or a savings account? Why, 
certainly not! Now, Mr. Man, you will 
note that I have not let the word pre- 
mium or cost enter into this discussion. 
By filling out this application you sim- 
ply agree to make with our company 
a deposit, the same as if you made this 
deposit with your bank, except that 
n making the deposit with the bank 
you would simply get 3 percent inter- 
est on it, while by making it with our 
company you are going to get a prom- 
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Your greatest hopes will not be fully realized 
until you have signed a contract with the 


GERMAN-AMERICAN LIFE IN- 
SURANCE COMPANY of IOWA 


Home Office: Odd Fellows Bldg. 
BURLINGTON, IOWA 


For Information Address 
LOUIS H. KOCH, Vice-Pres. and Gen, Manage: 
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FEDERAL UNION LIFE 
Insurance Company 
Cincinnati, Ohio 

has just issued a very interesting booklet 
‘“‘Suggestions for Increasing 
Your Income’’ 
and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 


Ohio, Illinois and Kentucky 








THE PEOPLES LIFE 
INSURANCE CO. 


Chicago’s Most 


Progressive 
Company 


Ordinary and 
Monthly 
Premium 
Contracts 
Direct With 
the Home 
Office 


Address 
Elon A. Nelson 
President 
Chicago 





Home Office Building 
Chicago 











“prospect.” While there and then, the 


issory nate issued by it for $5,000, which 











Bankers Mutual 
Life Company 


Freeport, Illinois 





PURE PROTECTION 





Annual Premium per $1,000 
WHOLE LIFE 


Age25 ... . . $12.20 
Age35 .... . 15.40 
Age 50 ._ 28 e© @ e@ 25.44 


Other Ages in Same Proportion 


AGENTS WANTED IN 
Illinois, Indiana, Michigan, 
Kentucky and Missouri 
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you will note is due and payable upon 
your death, and further provides the re- 
turn of your money should you live out 
the policy period. You have not spent 
any money, but merely put it away.” 
I have found this the most effective 
closing argument, and, in presenting 
this proposition in this manner during 
the last four months to 82 farmers, I 
wrote 76 for insurance aggregating 
$260,000. 
What an Interview Is 

The thing that I want to impress upon 
the agent who does not close his busi- 
ness on the first interview is this: That 
what I consider an interview is where 
the agent sits down, takes out his rate 
book, applications, illustrations, opens 
up his full kit, and goes into the mat- 
ter with the prospect for at least 30 min- 
utes or more. I believe that among 
the important things is that of getting 
your man’s absolute, undivided atten- 
tion before you give him any figures or 
facts. My rule is never to talk insur- 
ance to a man until he will give me 
his time, and I arrange for him to do 
that, if I do not get it on the first call, 
by telling him that his time is worth 
money and so is mine, and that this is 
a mighty important proposition, and 
that I do not want to talk to him until I 
can have his attention. When I get the 
prospect’s attention I get his applica- 
tion, but I never talk figures and facts 
until I have his undivided attention. 


Endless Chain in 
Agent’s Work 

















William Edgar Reeve, one of the 
leading $200,000 Club members of the 
New York Life, is a believer in the 
endless chain method as a labor saving 
device. In other words, he uses his pol- 
icyholders to get other policyholders. 
For example, he met a man in 1902, and 
almost pursuaded him to insure. He 
did not succeed, however, but kept after 
him, dropping in on him once in a 
while to tell him of interesting develop- 
ments, and in 12 years time he placed 
$25,000 and later $25,000 more. Mean- 
while other people associated with him 
in business, took out insurance, Mr. 
Reeve securing some ten people total- 
ing $169,000. He simply kept on the 
job and nursed the business. He re- 
ceived a tip of the manager of a con- 
densed milk company. He followed 
him up, insured him for $3,000, then two 
months later got $2,000 more and sev- 
eral years later, $5,000 more. Through 
this one man he secured fifteen other 
employes of the milk company, getting 
$66,000. In other words, he kept calling 
at the same spot and using the endless 
chain method. 

Then he got interested in a whole- 
sale butter and egg firm. He got the 
manager for $2,500. The manager in- 
troduced him to his brother and others 
connected with the firm, until he had in- 
sured probably six different people. He 
multiplies instances of this character, 
showing that it pays to constantly keep 
in touch with good leads and policy- 
holders who are fertile in suggestions. 
In commenting on this man’s work, the 
New York Life, says: 

“The agent who insures a man and 
drops him, forgets him, passes on to 
the next, failing to utilize to the full the 
man’s influence or business connections, 
is making the mistake of his life. He 
might as well try to draw buckets of 
Water from the well by hand, one at a 
time. He would be able to draw some 
water, but isn’t it better to utilize the 


MORE IMPORTANT WORK 


LIFE MEN MAY BE RESERVED 





Nation Not Calling on Them to Solicit 
Soldiers—To Sell War Savings 
Certifictaes 





NEW YORK, Nov. 21—The pro- 
posed action of the federal government 
with regard to having life insurance 
agents act as counsellors to the officers 
and men at the various camps and can- 
tonments with respect to sales of fed- 
eral war life insurance is being tempo- 
rarily postponed. Forty or fifty law- 
yers and social workers are engaged 
at present in attempting to do this 
work, and if they succeed the govern- 
ment feels that it could use the sales- 
manship ability of life insurance agents 
to better advantage in marketing the 
war savings certificates that will be of- 
fered for sale Dec. 1 to a total of 
$2,000,000,000. 

However, should these lawyers and 
social workers fail to prove effective 
President Lawrence Priddy and the 
National Association of Life Under- 
writers are prepared to take up the 
work at the cantonments the beginning 
of next month. Already ten or a dozen 
life agents have gone to the camps to 
do this work on their own account. 
President Priddy says that the govern- 
ment can get all the all insurance men 
it wants. They are volunteering every 
day, by letter and telegram, and are 
willing to go even to France if neces- 
sary. Eight or ten life underwriters as- 
sociations have volunteered to engage 
in this work as a body. 


Dwiggins Is Apprehended 


Elmer Dwiggins, New York manager 
of the Bankers Life of Iowa, who dis- 
appeared last week, taking with him 
funds alleged to belong to Liberty bond 
purchasers, was captured in Montgom- 
ery, Ala., this week, and returned to New 
York. He claims to have spent the 
money on the stock market. 





C. P. Johnson Made Vice-President 


Clyde P. Johnson_has_ succeeded his 
father, the late J, William Johnson, as 
vice-president of the Western & Southern 
Life of Cincinnati. Mr, Johnson is one 
of the promising young attorneys of Cin- 
cinnati, a close student of insurance, and 
popular with the field forces of the com- 
pany. The company will not elect a vice- 
president succeeding the late Thomas J. 
Cogan, the two vice-presidents being 
Charles F. Williams and Clyde P. Johnson. 


Imprisoned Agent an Inventor 


A. G. Crane, a former California life 
insurance man who went to Reno several 
years ago to organize the Interstate Life 
and was later sentenced te a term in the 


Nevada penitentiary for alleged irregu- 
larities, is the leading figure in a story 
which the daily papers have been running 
about a new process for extracting oil 
from shale rock. Crane was given per- 
mission by the prison officials to experi- 
ment on a process for obtaining oil from 
shale, and finally succeeded in perfecting 
his idea, which is expected to relieve the 
threatened shortage of oil and gasoline for 
running the country’s war program as 
well as regular business. Having com- 
pleted his invention, he offered it to the 
government without charge for the period 
of the war, and through the intercession 
of Secretary of the Interior Franklin K. 
Lane and other prominent men has been 
pardoned and restored to citizenship by 
Governor Boyle of Nevada. A $2,500,000 
company is now said to be organizing to 
handle Crane’s invention. 


Will Take Oath of Office 


Harvey White, formerly a_ special 
agent of the Phoenix Mutual at Louis- 
ville, Ky., and now a captain in the 
United States army, stationed at Ft. 
Leavenworth, will go to Louisville and 
be sworn in as city treasurer, to which 
office he was recently elected. Cap- 
tain White wrote friends that he had 
t determined whether to resign his 
army commission or the city post, but 
stated that he would not attempt to hold 











both, leaving his decision until he could 
talk the situation over with friends at 
home. 


The Columbian National Life has an- 
nounced it will invest all premiums on 
new business from Nov. 7 to Jan. 1, 1919, 
in Liberty loan bonds. 








The Columbian National Lite 
OF BOSTON 


ARTHUR{E. CHILDS, President 


A CHANGE may be necessary to realize your am- 
bition. Think a minute—then write 


WM. H. MASTIN FRANK D. LOMBAR 
Superintendents of Agencies 
(West ofthe Mississippi) (East of the Mississippi) 
Symes Building. 77 Franklin Street, 
DENVER, COLO. BOSTON, MASS. 


DARL D. MAPES 
Superintendent of Accident Agencies 
77 Franklin St., BOSTON, b 


The service of a high-grade Accident Department 
will also be offered, so that you wil) not have to 
broker your Accident business to avoid violating 
your Life insurance contract. 




















THE AVERAGE EARNINGS OF THE AGENTS OF THE 


Standard Life Insurance) Company 
OF PITTSBURGH 


are higher this year than ever before. Our‘attractive Accident 
and Health Policies have helped them to makeZmore“money. 


Write for a LIFE, ACCIDENT AND HEALTH Contract to 


FRANK A. WESLEY 


Vice-President and Director of Agencies 

















3401 Michigan Ave., Chicago, Ill. 









































endless chain, bring up water faster, 
in larger quantities, more easily, with 
less effort and with much better and 
more satisfactory results?” 


Assets, Over $3,500,000 


KIMBALL C. ATWOOD, President 








Preferred Accident Insurance Company of New York 


The only Company confining its Accident and Health Business exclusively to “preferred” (non-hazardous) risks 


THAT’S WHY 


We offer larger benefits and better policies for the same premium than do companies insur- 
ing all occupations. If you write “preferred” business send for rates and sample policies. 


Get the Benefit Due Them as Superior Risks 


$10,000,000 Paid in Losses 


Net Surplus, $1,000,000 


80 Maiden Lane, New York 














SCANDIA LIFE INSURANCE COMPANY 


30 North La Salle Street ss ss 


NO PRELIMINARY TERM —THE ONLY ILLINOIS COMPANY, AND ONE OF 32 OUT OF 250 IN 
THE UNITED STATES NOW OPERATING ON THE BASIS OF FULL LEVEL PREMIUM RESERVES. 


CHICAGO, ILL. 


ALWAYS MUTUAL—ALWAYS PROGRESSIVE— 
ALWAYS SUCCESSFUL. 
SOME VERY ATTRACTIVE TERRITORY 
IN ILLINOIS, IOWA AND MICHIGAN. 


ILLINOIS’ ONLY MUTUAL OLD LINE COMPANY. 
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OPTIMISTIC SPIRIT 


WE hear considerable war talk nowa- 
days and many people are pessimistic 
as to the future. Some agents are 
handicapping themselves by believing 
that the war means devastation to this 
country, The other day F. Norie-Mit- 
LER, home office general manager of the 
GENERAL AccIDENT of Perth, -Scotland, 
arrived in this country to get in touch 
with his United States business. Re- 
gardless of the inroads that the war had 
made on Great Britain, Mr. NorrE-Mt- 
LER is one of the most optimistic of men. 


He lost his son, who was on a gun-boat | 


torpedoed in the Mediterranean. Many 
of his office staff have fallen at the 
front, and others are right in the thick 
of it. 

He says, however, that business was 
never so good as at present, premiums 
have increased, there is more demand 
for insurance, people believe in protect- 
ing themselves as far as they can in 
every possible way. He sees no reason 
why insurance men on this side of the 
water should not be very optimistic be- 
cause so much money is being spent 
here and will be spent for many years 
after the war closes. International 
trade will be bigger and more extended 
than ever. America will take a part in 
the world’s commerce in a way that she 
has not before. 

The great loans to the allies are be- 
ing spent here. If the insurance busi- 
ness has increased so much in England 
and Scotland, what may we not expect 
on this side of the water? 





MINIMUM BASIS GIVEN 


Lire insurance men can use the 
United States government life insurance 
plan as an argument for the minimum 
basis for income insurance. Frequently 
the question’is asked by a prospect as 
to the amount of income he should 
leave for his dependents. The United 
States government in its compensa- 
tion insurance measure providing for 
those entering military service, sets 
down as the minimum for a widow 
alone not less than $30 a month, for a 
widow and one child not less than $40, 
for a widow and two children not less 
than $50, for one child alone not less 
than $15, for two motherless children 
not less than $25 for three motherless 
children not less than $35, for a wid- 
owed mother not less than $25. These 
amounts are, of course, based on bed 





rock. They simply provide income to 
get the barest necessities. They, how- 
ever, can be used by agents as a foun- 
dation on which to build an income that 
is sufficient to meet all ordinary needs. 








GETS ON REAL BASIS 


A general agent stated the other day 
that he had come to the conclusion that 
mere volume of business constituted a 
wrong basis on which to work. He had 





always set his mind on attaining a cer- 


| tain goal as to amount of business pro- 


duced and he worked his men up to that 
point. He frankly acknowledges that 
he has changed his mind as to the end 
toward which life insurance men should 
proceed. He finds after considerable 
experience that the mere production of 
business without regard to its quality 
and staying powers gives a man a 
wrong life insurance education. There- 
fore, he is turning completely around 
and is educating his men along effi- 
ciency lines, urging them to get busi- 
ness that pays 100 cents on the dollar, 
that will be permanently on the books, 
that will not be questionable or specu- 
lative, that is taken out with a sincere 
purpose, and which is free from uncol- 
i lectable notes. He acknowledges that 
| this will mean a sacrifice so far as vol- 
| 
| 








ume is concerned, but it will mean an 
increase in premiums and a larger serv- 
i ice to clients. ; 

| He is a believer in having each agent 
, make an analysis of himself, grading 
| himself according to his own judgment 
| along -various lines and then having the 
| general agent himself take this analysis 
| and make the grading according to his 
judgment. The agent himself will prob- 
ably not acknowledge or realize his 
weaknesses. This general agent in 
speaking of the inability of the agent 
himself to properly grade his-charac- 
ter and mental attributes said that it is 
much like the manufacturers of two dif- 
ferent makes of automobiles sold at the 
same price, aimed at the same trade, 
each claiming that his car is superior in 
every way. A man can try out these 
cars and he can detect the weaknesses 
in each. The manufacturer would not 
be able to do so. The purchaser is the 
one who is putting up the money and 
naturally he is hunting for both the 
weak and strong points. 

The general agent is the man who is 
interested in the sub-agent. He prob- 
ably is financing him, or at least he has 
him on his staff and feels responsible 
for him. He therefore is seeking to 
find out what are his points of weakness 
and strength. This general agent said 
that he finds that many agents after 
they collect their commission on a pol- 
icy care little more about it. An appli- 
cant may give his note and the agent 
does not inquire whether it has been 
paid, or if he can do anything to col- 
lect it. He does not seem to be vitally 
interested in much of the business he 
produces. In other words, he has been 
driven to produce volume and that is 
his goal. The net returns seem farthest 
from his mind. 

This is but another indication of the 
tendency toward lessening waste and 
getting all business on a more efficient 
basis. 











“Motto for the new life agent: If at 
first you don’t succeed, call, call again.” 





Personal Glimpses of 
Life Underwriters 





Vice-President J. P. Sullivan of the 
Farmers & Bankers Life of Wichita, 
Kan., has been spending a number of 
days in Chicago, having been called to 
that city owing to his mother having 
to undergo an operation. Mr. Sullivan 
is a former resident of Chicago, having 
been connected with the Illinois Life 
home office. 


Thomas R. Lynas, senior Chicago 
general agent of the Aetna Life, died 
last week at the age of 67. Mr. Lynas 
had represented the Aetna for thirty- 
three years, twenty-eight in Chicago. 
He began his insurance career in 1875 
with the old Washington Life, later 
becoming assistant general agent for 
that company in Chicago. Mr. Lynas 
did much to put the Aetna on the map 
in Wisconsin and northern Michigan, 
over which he had supervision from 
Chicago. He traveled in Wisconsin 
when the state was undeveloped, from 
a life insurance standpoint. The fu- 
neral was held at his home in Highland 
Park. 

George Kuhns, president of the Bank- 
ers Life of Des Moines, on the left, and, 
in the center, the sword fish which he 
caught recently while on a fishing trip 
in the Pacific ocean, about seventy 

















Clemente. 


from San 
Danielson, on the right, was the skip- 
per of the craft from which the catch 
was made. ’ 


miles Captain 


Lee B. Mosher, a lifelong resident 
of Washington, D. C., has been ap- 
pointed superintendent of insurance 
for the District of Columbia, succeed- 
ing Charles F. Nesbit, who has been 
appointed commissioner of military and 
naval insurance, .war risk bureau, 
Treasury Department. 

The new superintendent: is one of 
the best known citizens of, the district 
and is a great grandson of Robert 
Brent, the first mayor of Washington. 

His experience in the business cov- 
ers fifteen years, all spent in Wash- 
ington. He was special agent of the 
United States Fidelity & Guaranty for 
six years, and for eight years resident 
manager for the Massachusetts Bond- 
ing at Washington. 

His last insurance connection, which 
he has severed before assuming the 
duties of his new office, was with John- 
son & Adams, southeastern managers 
for the Continental Casualty, where he 
had charge of that office’s claims for 
the Continental, Ocean Accident & 
Guarantee, Glens Falls and Mercan- 
tile. He was also manager of the 
surety department of the Johnson & 








Adams office, being associate general 
agent of the National Surety under the 
firm name of Johnson & Adams, and 
Lee B. Mosher. 

—_ 

James W. Stevens, president of the 

Illinois Life, is a distinguished life in- 
surance executive and financial man. 
No one ever suspected that President 
Stevens had the making of a manager 
of a matrimonial bureau. Yet a pros- 
pect for $5,000 insurance addressed the 
following letter to him the other day: 
“Dear Sir. Mr. James W. 
Stevens, I am a Temperance good na- 
tured, Kind hearted Polish American 
bachelor am of Business and Mecanical 
ability—have a clear recard—live 40. 
years, in Chicago—am 48, years of age 
but i look to be 35, years 1 am a lover 
of home and i love all Nations—am a 
poor Orphan. i have a 3 room fur- 
nished flat for my own money and i 
live alone—am tired of living alone may 
be you can help me find a Lady that is 
from 20 to 50, years. of age that has sev- 
eral Thousands of doalars—mean a 
white woman i will Insure myself for 
5000 doalars if you find me a Lady. that 
will treat me right so i can live a few 
years more and live happy i am Mailing 
to you Dear Sir, Mr. Stevens my Photo 
iam 5. feet 7. inches tall am a Blonde 
—136, Pounds have gray eyes, i would 
prefer a White woman. i will go in any 
part of United States I Remain Yours 
Very truly.” 

John J. Mapel, general agent of the 
Aetna ‘Life at Milwaukee, is described 
as one of the few men who leave a cer- 
tain occupation in preparation for which 
they spent years, and make’a success 
of an entirely different occupation, in 
an interesting “Who’s Who” article 
published in the Milwavkee Journal. 
The article says: 

“Mr. Mapel took his degrees of B. A. 
and M. A. and was elected to the Phi 
Beta Kappa while in the University of 
Michigan, preparing for the profession 
of teacher. He then traveled three 
years in Europe to further prepare him, 
after which he taught for sixteen years, 
eleven being in Milwaukee—four as 
principal of its then only high school, 
and seven as president of the normal 
school. Twenty-five years ago he be- 
came general agent of the Aetna Life 
in Milwaukee. Mr. Mapel was one of 
the promoters of the University Club 
and a charter member and has done so- 
cial service in the Y. M. C. A. and the 
Boys’ Farm School. Mr. Mapel likes 
to fish and to travel and has combined 
the pastimes. He has fished in the 
Florida keys, in the Yellowstone, in 
Switzerland and Norway, in northern 
Wisconsin and China, at the North cape 
under the midnight sun and in South 
and Central America.” 


James T. Mayall, assistant secretary 
of the Central Life of Ft. Scott, Kans., 
was married the other day to Miss Irene 
McElroy, one of the popular young 
women in Ft. Scott. At one time she 
was an emplove in the home office of 
the Central Life. 

Zeno M. Host of Milwaukee, for- 
merly insurance commissioner of Wis- 
consin, committed suicide Monday. Mr. 
Host, on retiring from the commis- 
sionership, became superintendent of 
agents of the United States Annuity & 
Life of Chicago, and later was head of 
the insurance department of the 
Knights of Pythias. 


Henry Rosenbaum, the son of C. H. 
Rosenbaum, Des Moines, general agent 
for the Bankers Life of Des Moines, 1s 
believed to be the youngest American 
fighting on the side of the Allies in the 
world war now in progress. The young 
man is only fourteen years old. He 
tried to enter the United States army. 
but the recruiting officers would not ac- 
cept him on account of his youth. Un- 
daunted by this rejection, he applied 
at the recruiting offices of the Cana- 
dian army and was promptly accepted. 
He slipped away without the knowledge 
of his parents and the next they knew 
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of him he was located as a member of 
the Canadian overseas force encamped 
at Hamilton, Ont. 

To be of some temporary material 
aid to its home office and field force 
in meeting the advanced cost of living, 
the Prudential has allowed a 10 percent 
increase in all salaries not exceeding 
$2,400 a year. About 4,000 clerks in 
the Newark home office and in the 
neighborhood of 12,000 agents scat- 
tered throughout the United States and 
Canada will be benefited. 

“Tt has been found desirable from 
several angles to grant the salary in- 
crease,” said President Forrest F. Dry- 
den. “The war has taken from the 
homes of many of our employes in- 
comes which had heretofore been of 
much help in maintaining those homes. 
What we are doing will, therefore, be 
of aid in meeting this unexpected de- 
ficiency. The high cost of living to- 
day, however, is the more important 
reason for the increase, and the Pru- 
dential is glad it can be of service 
to its loyal workers in this connec- 
tion.” 

The salary increases will be based 
on the incomes of those at work at the 
home office and upon the guaranteed 
salaries of those employed in the field 
as agents. Just for what period the 
increases will be continued has not 
been settled upon. 
arise, of course, will determine this. 


George M. LaMonte has resigned 
aS insurance commissioner of New 
. Jersey. Frank H. Smith, a banker at 
Plainfield, N. J., who is a director of 
the Eagle Fire of Newark, has been 
appointed as his successor. 


Clyde J. Smith, assistant agency 
manager of the Commonwealth Life of 
Omaha, gives his impressions of busi- 
ness conditions in the middle west as 
follows: 

“The war is serving as a stimulus for 


business in the middle west. Farmers 
are especially prosperous, owing to 
good crops and war prices. All our 


agents operating in the rural districts 
are writing more business than ever 
before. One significant feature of our 
business this year is the large volume 
of monthly income policies written on 
the lives of farmers. Heretofore, this 
ferm of insurance has not appealed to 


MICHIGAN MORTGAGES FOR SALE 
On Lands and Properties 


increasing in value more rapidly than in any 
other state in the Union. Tascoeet 5 to 7%. 
Title Guaranteed. 
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Conditions as they, 





the farming class in general, owing to 
the amount necessary to apply for 
to produce a large enough income to 
make it attractive, but with the in- 
creased wealth the farmer is a very 
good prospect for monthly income in- 


” 


surance. 


I. B. Jacobs of the Mutual Life office 
has worked out a pod of peas, claiming 
that to succeed one must be possessed 
of or practice: . 


pay persuasion 
plan pleasantry 
plod politeness 
pull promptness 
push painstaking 
pluck persistency 
poise personality 
power perspicuity 
punch proficiency 
patience punctuality 
progress perseverance 
prudence perspicacity 
precision positiveness 
principle practicability 
patriotism perspicuousness 


Fred W. Fleming of Kansas City, 
vice-president of the Kansas City 
Life has been appointed director of 
the division including the middle 
western states for handling the war 
savings certificate campaign. He will 
have his headquarters in the Treasury 
Department and will spend the next 
three months almost exclusively in 
Washington, D. C. Probably half of 
his time during the remainder of the 
war will be given to this work. The 
territory that he will direct includes 
Kansas, Missouri, Nebraska, Wyom- 
ing, Colorado, Arkansas, Texas, Okla- 
homa and New Mexico. Mr. Fleming 
is one of the eminent life insur- 
ance company executives of the west. 
He donates his services to the govern- 
ment. Frank A. Vanderlip, president 
of the National City Bank of New 
York is chairman of the committee 
that has in charge the war saving cer- 
tificates. 


Rufus N. Elwell of Exeter, N. H., 
for years prominent in the political 
life of the Granite state, a lumber 
merchant and the Exeter representa- 
tive of several fire and casualty com- 
panies, has been appointed insurance 
commissioner for New Hampshire. 
The appointment was not unexpected, 
as Mr. Elwell was generally considered 
the most eligible and likely candidate 
for the commissionership. 

Mr. Elwell is a native of Detroit 
and is 55 years old. He graduated 
from the Maine Central Institute of 
Pittsfield, Me., taught school for two 
years and started in the lumber busi- 
ness about 1884. For seven years, 


from 1898 to 1905, was collector of cus- 
toms at Portsmouth. He is a director 
Cooperative 


in the ‘Exeter Bank, 





served as colonel on the staff of Gov- 
ernor Tuttle and was honored with 
four terms in the New Hampshire leg- 
islature, being speaker of the house 
in 1905-07. 


M. Harry O’Brien, of Huron, S. Dak., 
general representative of the Provident 
Life & Trust, has decided not to be- 
come state agent for the Continental 
Life of Salt Lake City, as announced. 
Mr. O’Brien was formerly insurance 
commissioner and has done good work 
since he went with the W. M. Horner 
Agency of the Provident Life & Trust. 

C. V. Jewell, Chicago manager of 
the. United States Life, is giving con- 
siderable time to the work of the Chi- 
cago Association of Commerce. Mr. 
Jewell is chairman of the Monday eve- 
ning reception committee, and is on the 
reception committee of the other eve- 
ning and daily meetings of the asso- 
ciation. 


Cooper Does Good Work 


The Pioneer Life of Kansas City is 
closing up this year with a fine record. 
President Cooper is an experienced in- 
surance man, The investments are all 
cleaned up and the company will in- 
crease its surplus $6,000 this year. At 
the end of the year it will have $3,000,- 
000 insurance in force. 

Often a good insurance man is not 
a good financier, but President Cooper 
has shown ability in handling the in- 
vestments of the company. He de- 
serves credit for the way he has shaped 
up the company’s affairs. 

The company has gotten out new 
policies and new agency contracts. it 
operates in Kansas and Missouri only. 
President Cooper has not the expansion 
fever and believes the company should 
develop these two states before enter- 
ing new territory. 


Incomes Taxable in Ohio 


The attorney general of Ohio in an 
opinion: to the tax commission of that 
state holds that when a life insurance 
policy has been matured by the death 
of the insured the beneficiary has a 
present vested interest in the money 
to be paid on it, and whether the 
amount unpaid thereon is to be paid in 
installments of a specified number or 
during the life of the beneficiary or in 
a lump sum at the option of the bene- 
ficiary, he sees no reason why the 
amount remaining unpaid cannot be 
taxed to the beneficiary of the policy as 
a credit the same as a claim or demand, 
to be taxed as its true value in money 
as therein provided. Or, if it be pay- 
able in installments at stated periods, 





it should be taxed at the sum which the 
beneficiary at the time of listing it be- 
lieves them to be worth. 


Two Members Appointed 


The federal war insurance act pro- 
vides for an advisory board to the 
Division of Military and Naval In- 
surance of the bureau of war risk in- 
surance of the treasury department. 
Two of the three members have been 
appointed; James W. Glover, profes- 
sor of mathematics and insurance in 
the University of Michigan, and W. 
A. Fraser of Omaha, president of the 
Woodmen of the World. It is be- 
lieved that the third member will rep- 
resent the legal reserve insurance 
companies, as Professor Glover rep- 
resents the actuarial branch of the 
— and Mr. Fraser the frater- 
nal. 


Bankers Life in New Home 


The Bankers Life of Des Moines is 
now located in its new home office 
headquarters in the Valley National 
Bank building at Fourth and Walnut 
streets, which is the newest and largest 
office building in the state. The Bank- 
ers Life occupies sixty thousand square 
feet, which is more than half of the 
total floor space of the entire building. 
Its rapidly growing business was ham- 
pered in the old quarters, and the com- 
pany will now be able to handle its 
business much more efficiently and 
under much better conditions. 


Returns to the Commonwealth 


Clyde G. Smith, formerly field super- 
intendent of the Commonwealth Life 
of Omaha, who resigned Aug. 1, has 
returned to the company as assistant 
agency manager. Mr. Smith has been 
with the Commonwealth since its in- 
ception, with the exception of two 
years spent in Canada in the real es- 
tate business just previous to the 


world war. 
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Salable policies to sell and liberal contracts 

to offer sub-agents. 
Applicants must qualify and prove their 
records as “business getters and agency 
builders.” References to accompany ap- 


plications. Address Agency Director, 
43-D, care The National Underwriter. 








12 LIFE 


THE NATIONAL 


UNDERWRITER’ 


November 22, 1917 








| SELLING SIDE OF 


LIFE INSURANCE a 











OMPANIES are recognizing more 
and more the important part that 
women are to play in the life in- 

surance business in-the next few years. 
The war has advanced many women to 
important positions in the industrial 
and commercial world and has thus au- 
tomatically created thousands of new 
prospects for life insurance. Compa- 
nies see this and are making the neces- 
sary preparations. 

The majority of agency managers 
seem to feel that women can solicit wo- 
men better than men can. Companies 
that have already established women’s 
departments are strengthening and en- 
larging them, and companies without 
such departments are casting about for 
the proper talent with which to organ- 
ize them. Experience on this class of 
business shows that women prefer to 
deal with women in a business way. 
On the other hand, most of the cases 
written on women are small and many 
men on the firing line dislike to go after 
cases that do not present larger possi- 
bilities. This, of course, will be 
changed with the increases in women’s 
wages, but has been true in the past. 
Apparently the “lady agent” has come 
to stay. 





S YSTEM in selling life insurance is 
of first importance. Agents with 
self-apportioned quotas and an up-to- 
date system of keeping track of pros- 
pects and getting new prospects are, of 
course, making progress. On the other 
hand, there is a danger of an agent lay- 
ing out a certain amount of work for 
himself each day and then never ex- 
ceeding the limit. He is thus cutting 
off and giving no chance to whatever 
reserve power he might possess. There 
is a great difference of opinion as to the 
number of men that can be properly 
canvassed in a day for life insurance. 
Some agents see five, some fifteen. 

It is a good idea to have a minimum 
number of prospects to call on each day 
and to live up to the voluntary allot- 
ment. However, the agent who has 
made his stipulated number of calls at 
3 o’clock in the afternoon, should not 
feel that he has completed a day’s work. 
During the remainder of the day if he 
worked he might often do more busi- 
ness and accomplish more than he had 
during the early part of the day. Many 
agents do most of their business in the 
evening. Others dislike to call on pros- 
pects after supper. It is dangerous for 
an agent to establish certain arbitrary 
rules as to when he will work and when 
he will not work, and to say that he will 
not call on more than a certain num- 
ber of people each day. Agents who 
have stepped out of their regular rou- 
tine and put in a hard day’s work are 
often surprised at their capacity. Ninety- 
nine men out of a hundred are not 
working up to their full capacity and 
will be surprised at the latent energy 
they possess. 

7e_e__ 

NDOWMENT insurance is finding 

increasing favor among insurance 
buyers these days. The war has brought 
investors to a realization of the fact 
that they must watch carefully the va- 
rious securities that are offered to them. 
The war has interfered seriously with 
industries of various kinds and many 
industrial investment issues have be- 
come undesirable from an investment 
standpoint. Even real estate holdings 
in some localities have depreciated in 
value and the matter of a safe invest- 
ment has become a perplexing one. 

The argument that the investment 


contains an element of uncertainty (the. 


curity salesmen are having to over- 
come at the present time) cannot be 
applied to an endowment contract. It 
is backed by the high grade assets be- 
longing to the company that issues it 
and no fair-minded business man will 
question its stability. The interest 
yield of an endowment insurance policy 
may not be as large as can be secured 
through some other form of investment, 
but safety of principle is a very impor- 
tant consideration in unsettled times. 
With the experienced investor finding 
trouble in satisfactorily placing his sur- 
plus funds, at this time, the man inex- 
perienced in the field of finance, is 
really trusting to luck to pick a good 
security. Few people are expert in 
safely investing funds or in recognizing 
the difference between investments. 
Investments demand wisdom, time, 
and a constant watching of stock and 
bond markets. Good health and the 
price are all that are needed for en- 
dowment insurance in any of its phases. 
The purchaser of an endowment policy 
escapes the uncertainties that beset the 
inexpert investor. It is one of the 
surest methods of investing savings, 
large or small, and having life insur- 
ance protection along with it. 





EW agents anxious to succeed are 
constantly asking how they can ac- 
quire salesmanship. The formula is 
difficult to provide. A person who 
wishes to become a master mechanic, 
doctor or lawyer, serves his apprentice- 
ship, or is taught the rudiments of the 
trade or profession he wishes to take 
up. But, in salesmanship no fixed set 
of rules can be followed, and in most 
cases one man cannot teach another for 
the reason that every sale presents a 
different problem, each to be handled in 
a different manner. However, we find 
certain rules, which, if followed closely, 
will help considerably in the develop- 
ment. 

Those who have studied the first 
principles of selling, are agreed that 
the elements of salesmanship consists 
of three fundamental principles, viz.: 
attracting attention, creating desire and 
inducing action. In any sale, the three 
steps must be taken by the salesman. 
Seldom, for instance, can a salesman at- 
tract attention and then immediately 
secure a signature. Before any action 
is taken, time must be spent by the 
salesman in creating desire. Perhaps 
salesmanship will never be properly de- 
fined, but those who give the subject 
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The Acid Test for Strength, Liber- 


ality, Service and Low Costjplaces 
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CAPABLE AGENTS WANTED 
J. C. CAMPBELL, State Agent 
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of Fidelity progress. 
Direct leads and the Fidelity “Income 
for Life’? plan are making money for 
Fidelity field men. Any man who can 
sell life insurance can sell MORE 
Fidelity insurance. 

Write to-day— 


Fidelity Mutual Life 


Insurance Company, Philadelphia 
Inc. 1878 Walter Le Mar Talbot, Pres. 




















Old Colony Life Insurance Company 
- OLD COLONY BUILDING, CHICAGO 
Insures Man, Woman and Child from ages 2 to 60 inclusive, under Annual Premium Policies. 


Old. Colony Life Agents Can Write the Entire Family 




































































INDIANAPOLIS 


Indiana National Life Insurance Co. 
Authorized Capital, $1,000,000.00 © 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 
P Our policy contracts are liberal and modern, having many 


Our Home Office is helpful; our agents are pleased with 
features that appeal to agents and prospects. 


the treatment accorded 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
For Territory and Agency Contracts Address C. D. RENICK, President 


them. 

















greatest afgument that bond and se- 





For territory and particulars address 


FELIX BROEKER, Secretary and Manager 


The Globe Life Insurance Co. 


Offers a Golden Opportunity to a Few Good Men to 


Get in on the Ground Floor on Agency Contracts 


Company is cleanly organized, well backed with stockholder boosters all over Kansas 
We want good men and will pay them well 


SALINA, KANSAS 


— as 














troub! 
up to 
but w 
gettin 
a hite 
too n 
the a 
down 
the n 
great 
point 
faith 
him. 

exam 
goes 

the ti 
detai 
cured 
exam 
sible. 
much 
cant. 
shou! 
Some 
agen 
been 
judg: 
majo 
exan 
once 
Afte 
the 

whic 
getti 
imp¢ 
gett 
settl 





, 1917 





—— > 
NS EE 


is 














November 22, 1917 


THE 


NATIONAL UNDERWRITER 


LIFE 13 





ing considerably more than the man 
who believes he can walk into any 
office, with no thought out presentation 
or canvass and get the business. 





AN AGENT said the other day that 
one of the most important features 
of his work is getting the applicants 
examined. Sometimes he goes to much 
trouble in getting his prospect worked 
up to the point where he signs his name, 
but when it comes to the second step in 
getting the examination made, there is 
a hitch. Perhaps the agent has used 
too much stress or pressure in getting 
the application and the prospect cools 
down or grows suspicious and shys at 
the medical end. Confidence is a very 
great factor to be cultivated at this 
point, so that the prospect will have full 
faith in the agent and what he tells 
him. The agent should look after the 
examination, see to it that the applicant 
goes to the appointed place, arrange for 
the time and place and look after all the 
details. As soon as the business is se- 
cured, the agent should get the medical 
examination completed as soon as pos- 
sible. Delays are always dangerous, as 
much so to the agent as to the appli- 
cant. The danger of postponement 
should be impressed on the applicant. 
Sometimes applications are given to an 
agent to get rid of him and if such has 
been the case, the agent displayed poor 
judgment in writing the man. The vast 
majority of cases of course lead to the 
examination because men when they 
once sign their name do so seriously. 
After the examination, of course, comes 
the settlement. It is difficult to tell 
which of the three successive steps in 
getting the case insured is the most 
important, securing the application, 
getting the examination or getting the 
settlement. 





A SELLING point that can often be 
used to advantage is to ask a man 
to make out a list of all the investments 
that he has made that have turned out 
unfavorably. Almost any man has had 
stock in a mine of some sort, invested 
in some business enterprise where he 
was supposed to get in on the ground 
floor, and all he has to show for these is 
a lot of handsomely embellished and 
printed stock certificates. Administra- 
tors or executors of estates in going 
over the papers of the deceased, invari- 
ably find a lot of worthless securities of 
this character. They probably are in 
the same box with old line life insur- 
ance policies that are worth their face 
value. The contrast is very striking. 
Many more dollars have been invested 
in worthless securities than in life in- 
surance. Old line policies in a reliable 
company never depreciate. They arc 
always paid dollar for dollar. The pol- 
icy may have yellowed with age, but its 
value is still there. There has never 
been any question about it. It is al- 
ways well in talking to a man who 
wants to invest his own money to com- 
Pare paper of this character. Almost 
every strongbox has its worthless min- 
ing certificates and its good life insur- 
ance policy. Which is the better? 








News About Companies 











Commonwealth Life, Omaha—It is fol- 
lowing up its usual custom of sending all 
its agents, special holiday application 
blanks to be used during the holiday 
month. The blanks are festooned with 
olly wreaths. The Commonwealth also 
mails all policies issued during December 
in holiday envelopes. 

= * 


Bankers, Ia.—Its total examined busi- 





ness for the first ten months of 1917 was 
$52,900,000. The business goal of the 
any for 1917, as fixed at the first of 
ae year, was $60,000,000. Business has 
role been produced at the rate of more 
f an $5,000,000 oy month and the field 
me is $3,000,000 ahead of its schedule. 
she goal of the year will be exceeded by 
@ substantial margin. 





A. S. Cartwright, formerly with the New | 


York Life, has been a 

ite, ppointed manager of 
oe Minnesota Mutual at Great Falls, 
wont., succeeding Albert Smalley. Gil- 


bert Loewenberg b 
ecome: s - 
ager of t a mes assistant man 


KUHNS GIVES VIEWS 


SAYS COMPANY NOT LIABLE 





President of Bankers Life of Iowa 
Comments on Dwiggins Liberty 
Loan Peculations 





NEW YORK, Nov. 21.—President 
George Kuhns of the Bankers Life of 
Iowa, who is in the city straightening 
cut the affairs of the company’s man- 
ager, Elmer Dwiggins, charged with 
alleged misappropriation of Liberty 
Loan subscriptions, defines the attitude 
of the company as follows: 


It must be understood that Mr. Dwig- 
gins was general soliciting agent of the 
Bankers Life in New York, with a force 
of sub-agents under him. Neither Mr. 
Dwiggins nor the sub-agents were salaried 
employees. of the company, but simply 
solicited insurance upon commission. 
Just before the drive for the first Liberty 
Loan, this company sént a circular letter 
to its field agents, stating that the home 
office force was subscribing freely and 
the company was subscribing $100,000 for 
bonds and suggesting that each of them 
take hold and “do their bit.” 

The company was not entitled to the 
agents’ time, nor could it do more than 
simply suggest in interest of patriotism, 
that these solicitors, like others else- 
where, should do each what he could for 
the success of the loan. 

Our company is otherwise in no way 
connected with the first loan proposition, 
and had no knowledge of the second and 
in my judgment is not responsible for Mr. 
Dwiggins’ transactions, Our counsel and 
I are simply here striving to get at all the 
facts and establishing a new agent in our 
offices. 

I cannot say yet what amount of short- 
age there may be in the loan transactions, 
or just how the Bankers Life account with 
Mr. Dwiggins stands, but we can say, as 
compared with the magnitude of our busi- 
ness that at the utmost the amount would 
be trifling. We are greatly shocked with 
the idea that anyone who has been a suc- 
cessful agent of the Bankers Life and 
other companies, should now apparently 
have gotten himself into such trouble. 


Life Notes 


The California, Oregon and Washington 
departments have completed their exam- 
ination of the Occidental Life of Los 
Angeles. 

The Northwestern Mutual was 59 years 
old Nov. 18, having been established at 
Janesville, Wis., Nov. 18, 1858, through 
fe efforts of the late Gen. John C. Johns- 
on. 


The last issue of the Athletic Club 
Journal, Columbus, Ohio, contains a cover 
picture of W. E. Hoyer, president of the 
Columbus Life Underwriters’ Association. 
This was an insurance number. 


Charles M. Flint, cashier of the Massa- 
chusetts Mutual Life at Wichita, Kans., 
has become manager of that agency, suc- 
ceeding Edward P. Vanderburg, who has 
resigned to go into the bond business. 


Joseph LeRoy, general agent of the 
Old Line Life, and G. Hartberg, district 
manager of the Central Life of Iowa at 
Marinette, Wis., were responsible for the 
success of the recent Y. M. C. A. campaign 
there. The allotment was exceeded by 
$11,000. 

G. G. Candill, agent at Blytheville, Ark., 
for the Missouri State Life, has qualified 
for the company’s $100,000 Club. He ranks 
third in the production of business among 
the company’s agents. Thus far this year 
the company has written $55,537,943 of 
new insurance, an increase of $9,584,103 
over the same period last year. 


Eugene B. Stinde, assistant general 
agent of the Northwestern Mutual at St. 
Louis, has succeeded in placing but $25,- 
000 of the $100,000 of insurance sought 
by Harry B. Hawes, an attorney, who is 
going to Switzerland to accompany Mrs. 
Lily Busch, widow of Adolphus Busch 
home. She has been in Germany since 
the outbreak of the war. 








The Columbia Life 


Insurance Company 
of Cincinnati 


Third oldest Ohio company. Liberal commissions, continu- 
ous renewals, or salary and commission. Both par and non-par 
policies; special accident policies. Our new unbreakable will con- 
tract is payable in continuous monthly installments. 


Do you realize the opportunity for lucrative employment 
with a growing progressive company, big and old enough to insure 
stability, with valuable territory yet unassigned ? 


Address with bank or other first class references, 


S. M. CROSS, Sec’y, Cincinnati, Ohio. 














A company doing business in Michigan wants 
a man who knows that territory, who can locate 
new agent AND HELP THEM PRO- 
DUCE. Compensation strictly salary. The 
right man can tie up permanently and close to 
a good company. Address in confidence 1-N, 
care The National Underwriter. 








THE PERFECT PROTECTION POLICY OF 


THE RELIANCE LIFE 


gives you something absolutely new and different to talk to your 
prospects. Gives you a chance to earn more money than you 
are now making. 


Our Life Insurance Contracts contain the most up-to-date clauses 
known to the Insurance World. The Accident and Health gives 
full protection for at least a third less cost than regular casualty 
companies. agency contracts are as liberal as can be made. 


WRITE AND WE WILL TELL YOU MORE ABOUT OURSELVES 
Reliance Life Insurance Company of Pittsburgh peja.ce* Pittsburgh, Pa, 














ANTED—Agency Manager, experienced in ordinary 
and industrial business, to take complete charge of 
agency department of a middle west company at 
once. Right salary to right man. Give full qualifications in 
confidence and address 10-V, care The National Underwriter. 














State Managers and General Agents who can make 
good with Policies combining a large number of 
attractive benefits can find an opportunity with 


PROTECTIVE LEAGUE LIFE INS. CO. 


DECATUR, ILL. 
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THOMAS J. OWENS, President 




















Capital, $200,000 


All of the stock is held by a few substantial business men of 
Indiana who believe in the ability of the management to build 
a real life insurance company. ‘ 
We offer agents experienced management, superior policy contracts, 
choice territory, progressive feld and home office methods and an 
old-fashioned general ag: ncy contract that means money. 


If you want to be affiliated with an institution that has rea red blood in its veins—that has all the elements of growth and permanency— 
Tell:-us where you want to work. 


DR. ALBERT SEATON, Vice-President and Medical Director 


CENTURY LIFE INSURANCE CO., Sitesi: 


NO ORGANIZATION EXPENSE 


CLAUDE T. TUCK, Secretary 


Surplus, $100,000 


Managed by men experienced and familiar with all depart- 
ments of life insurance work. 











F. A. VANDERLIP TO 
ADDRESS PRESIDENTS 


(CONTINUED FROM PAGE 1) 
being reflected in the mortality experi- 
ence of both life and accident insurance 
companies: 

There will be four sessions of the 
association’s convention two on Thurs- 
day and two on Friday. 


Program of the Convention 


The complete program of the con- 
vention is as follows: 


General Subject—‘Life Insurance and 
o Nation’s Problems—Now and After the 

ar.” 

Arthur E. Childs, chairman, president 
Columbian National Life. 

Address on “War Savings,” Frank A. 
Vanderlip, president National City Bank, 
New York; chairman United States Gov- 
ernment’s War Savings Committee. 

“Financial and Physical Needs of Amer- 
ican Railroads in the World’s Reconstruc- 
tion Period,” Samuel Rea, president Penn- 
sylvania Railroad; member board of direc- 
tors Equitable Life of New York. 

“Safeguarding the Owners of the Secur- 
ities of the Railroads of the Country,” Mr: 
S. Davies Warfield, president National As- 
sociation of Owners of Railroad Securities; 
chairman of the board Seaboard Air Line 
Railway. 

“Requirements of American Agriculture 
After the .War,’ Herbert Quick, member 
eee Farm Loan Board, Washington, 


“Financing of Municipal Development 
Arrested by the War,’ John MacVicar, 
mayor of Des Moines, Iowa. 

“Application of Lessons of Military 
Sanitation to Peace Times,’ Dr. William 
H. Welch, professor of pathology, Johns 
Hopkins University. 

“Life Insurance and the War,” William 
A. Hutcheson, second vice-president and 
actuary, Mutual Life. 

“Governmental War Insurance and War 
Taxation,” George E. Ide, president Home 
Life. 

“Agency and Allied Problems After the 
War,” Henry L. Rosenfeld, fourth vice- 
president Equitable Life, New York. 

“The Increasing Automobile Hazard,” 
Lee K. Frankel, third vice-president, Met- 
ropolitan Life. 

“War and After-War Supervision of In- 
surance,” Emory nglish, president 
National Convention of Insurance Commis- 
sioners, Des Moines, Iowa. 

“Reclamation of Men Rejected by the 
Draft and Its Relation to Life Insurance,” 
Dr. John H. Quayie, Cleveland, Ohio. 


Iowa Agents Confer 


The Iowa agency force of the Equit- 
able Life of New York met in Des 
Moines last week and talked shop with 
Leslie C. York of the home office. 
Messrs. Wilder & Ott of the Des 
Moines office were in charge of the ar- 
rangements. Dinner was served at the 
Harris-Emery tea rooms. This was 
followed by a business meeting. Sixty 








Investment Service 
For Insurance Companies 


Experience in facing and solving the 
investment problems of Insurance 
Companies may enable us to offer 
suggestions of advantage to you. 


We invite your correspondence. 
A. B. LEACH & COMPANY 
INVESTMENT SECURITIES | 


105 South La Salle Street, Chicago 
New York - Philadelphia Boston - Londor 


invitations were sent out to representa- 
tives in the state and the attendance at 
the conference was entirely satisfactory. 


Plans New England Tour 


NEW YORK, Nov. 21—President 
Lawrence Priddy, of the National As- 
sociation of Life Underwriters, leaves 
on Dec. 12 for a week’s trip through 
New England, in the course of which 
he expects to address all of the under- 
writers associations in that section. 
Dates are now being arranged in New 
Hampshire, Vermont, Rhode Island, 
Maine, Massachusetts and Connecticut. 
On Dec. 17 he will address the men’s 
life underwriters association of Boston 
at noon, and the women’s life under- 
writers association in the evening. 


GREAT CORPORATION’S 
SOUL IS MANIFEST 


(CONTINUED FROM PAGE 1) 


have seen the men who founded the So- 
ciety pass away and have watched those 
who have taken their places. And in 
every instance I have observed that the 
latter have gradually developed charac- 
teristics in harmony with the traditions 
of the company, thus acquiring what 
Equitable people take pride in calling the 
true “Equitable Spirit.” 

The officers who have replaced those 
who have passed away have done their 
full share in shaping the destinies and 
contributing to the growth and prosperity 
f the Society, but at the same time they 
have been moulded by the irresistible in- 
fluence exerted by the Society on their 
minds and hearts. And thus, in the clear- 
est possible way, the fact that the Equi- 
table has a sou has, it seems to me, been 
demonstrated, 


Not the Only Pebble on Beach 


No one connected with the Equitable 
has ever claimed that it is solely respon- 
sible for the marvelous development of 
life insurance in the United States. No 
one has ever claimed that during the last 
half century everything that is good and 
new in the business has originated with 
it. But everyone who is familiar with 
the history of life insurance in this coun- 
try knows that the Equitable has been a 
pioneer, and has biazed many trails that 
have become well beaten and constantiy 
traveled paths. 


The Equitable’s Heart 


Thirty-seven years ago I was elected 
secretary of the Equitable and after that 
one of my duties was to keep the minutes 
of its board of directors. 

By that time a good deal of the Equi- 
table’s pioneer work had been done. And 
in looking back over the early records of 
the board I came one day upon a para- 
graph in a report made by the first presi- 
dent to the directors when the Society 
was five years old, which seemed to me 
to reveal the real soul of the corporation. 
Here it is: 

“In inaugurating the business of 
this society; in entering upon a new 
and untried field of enterprise, we fol- 


lowed for a time in the beaten track 
of those who had preceded us. Forms, 














customs, principles, habits, were all 











E. M. AMMONS, President J. A. O’SHAUGHNESSY, Gen. Manager { 
















ASSETS 


$2,300,000 
od 
INSURANCE 


$17,000,000 
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Gas and Electric Building, DENVER, COLORADO 
LIBERAL COB TRACTS TO AGENTS 


Address; Genera! Manager 




















Te te 


CAN YOU TIE MEN TO YOU? 


Are you able to secure good men as Agents and then hold them, 
with the result that business will be produced? 


If so, we have a SPLENDID OPENING for you IN INDIANA. 
We can use good men of CHARACTER, ABILITY and HUSTLE. 
GET IN TOUCH WITH US AT ONCE 


Central States Life Insurance Company 
CRAWFORDSVILLE, INDIANA 


EDWIN M. BROWN, Vice-Pres. and Manager 





yl 


Old Line Company 
Capital, $100,000 














The Good Life Insurance Man Thinks 


This Company has a Surplus of $499,489.14 and a Capital of $469,210.00 


WE ARE NOW READY FOR BIG ORGANIZATION WORK 
WE ARE NOW READY FOR A BIG PRODUCTION. 
WE HAVE THE MONEY TO SPEND ON THE ABOVE TWO RESULTS 


We have as good territory as exists. s Do you fit the opportunity ? 


THE KANSAS LIFE INSURANCE COMPANY 
TOPEKA, KANSAS 


T. H. BRIDGES, First Vice President 


CHARLES W. BARNES 
and Superintendent of Agencies 


President 














borrowed. But, guided by the experi- 








ORGANIZED 1871 


LIFE INSURANCE COMPANY 
OF VIRGINIA r1cumono, VIRGINIA 


OLDEST, LARGEST, STRONGEST Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to $50,000.00 
and Industrial Policies from $12.50 to $1,000.00. 


CONDITION ON DECEMBER 31, 1916: 


Asets - -* > . $14,464,552.23 InsuranceinForre - - $118,349,212.00 

Liabilities - © © © ec 12,436,717.56 Payments to Policyholders since 

Capital and Surplus -~ - . + _ 2,027,834.67 Organization - - - 18,119,172.50 
Is paying its Policyholders over $1,300,000.00 annually 


GOOD TERRITORY FOR LIVE AGENST 
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“If you were in 
his place” — 


Would you buy the policy you 
are offering your prospect ? 


Provident agents are successful 
because they are absolutely 
convinced that the policies 
they offer are exactly the poli- 
cies which under similar condi- 
tions they would prefer for 
themselves. 


Write for information. 


The Provident 
Life and Trust Company 
of Philadelphia 


Founded 1865 


























ACTUARIES 


ce F. CAMPBELL 





CONSULTING 
ACTUARY 


76 West Monroe Street 
Telephone Randolph 918 


CHICAGO, ILL. 





OHN W. CROOKS. 
itt tt i # EPaetere AND 
CCOUNTA 


Ten a oie Examiner 
Ohio Insurance Department 


Four Years Company Experience 
52 East Gay Street 


COLUMBUS, OHIO 





—— J. HAIGHT 


CONSULTING 
ACTUARY 


Hume Bldg. 
INDIANAPOLIS 


ULIAN C. HARVEY 
Consulting Actuary 


Chemical Building ST. LOUIS, MO. 


T J. McCOMB 
COUNSELOR AT LAW 
CONSULTING ACTUARY 


Premiums, Reserves, Surrender Values, etc., calcue 
lated. Valuations and Examinations made. 
Policies and all life Insurance forms _— 
The Law of Insurance a Speci 


Colcord Bldg. 
OKLAHOMA CITY 


J H. NITCHIE 
6 ae 














Telephone 23 Association Buildin 
Central 3462 is S. LaSalle St., CHICAG 
A SIGTENHORST 
e 
CONSULTING 
ACTUARY 


WACO, TEXAS 
ARRIS E. VINEBERG 
Fellow, Actuarial Society of America 
Fellow American Institute of Actuaries 
CONSULTING ACTUARY AND EXAMINER 
Room 1437, First National Bank Building 


CHICAGO 


REDFRIC S.WITHINGTON,F.A.I.A 
CONSULTING ACTUARY AND EXAMINER 
804-306 Security Building 





| from the start, and introduced such a pol- 


ence of the past, and judging so far 
as we might of the probable future 
by a calm and anxious survey of the 
field before us, we have from time to 
time deviated from the old track and 
struck out new paths, our course at 
times proving startling to those who 
clung with obduracy to old a 
forms and opinions. But 
remain stationary; to Med plindly 
to old dogmas, except when founded 
on the certainty of mathematical sci- 
ence, would be as irrational as to re- 
quire the full-grown man to wear the 
habiliments in which he had been clad 
in infancy.” 


Equitable Reforms 


When the Equitable was launched, the 
policy contract in general use was a one- 
sided technical instrument, under which 
the beneficiary was literally at the mercy 
of the company. Every statement made 
by the applicant for the policy, whether 
material or immaterial, had to be war- 
ranted, and a man after paying premiums 
for many years often left a law suit in- 
stead of a legacy to his widow. 

The Equitable, after a careful study of 
the situation, took the lead in a series of 
reforms which began by simplifying the 
policy contract and making it reasonable 
and fair. This culminated in the intro- 
duction of an incontestable clause, under 
which the society first made its policies 
incontestable after three years; then after 
two years, and finally after one year. 


Aim Is to Render Service 


One striking feature of the Equitable’s 
character is that while it has introduced 
many reforms it has never adopted new 
things simply because of their novelty, 
or because of some temporary advertis- 
ing value. Its aim has been to render 
genuine service to the public. This may 
be illustrated by a further reference to 
incontestability. Not only did the other 
companies, one after another, follow the 
example of the Equitable by making their 
policies incontestable after one year, but 
one or two of them saw the advertising 
value of offering insurance incontestable 


icy. But serious abuses resulted, and it 
was seen that a policy incontestable from 
the start was contrary to the best inter- 
ests of the policyholders at large, and it 
was quickly withdrawn. 


Equity Demonstrated 


I have no intention of giving a full list 
of Equitable innovations: it would take 
too much space. All I want to do is to 
illustrate by a few examples the fact that 
this corporation has a distinct character 
—and that its character is good. 

I notice that nowadays when the Equi- 
table announces something new, life in- 
surance experts sit up and take respectful 
notice. In the early day the Equitable’s 
reforms often seemed reckless and dan- 
gerous, and usually most of the other 
companies criticised its course and failed 
to follow its example until it had demon- 
strated that its innovations were both safe 
and desirable. 


Immediate Payment 

The greatest sensation ever created by 
any forward step taken by the Equitable 
was when it announced that it would pay 
its policies like sight drafts immediately 


death, instead of after a delay of two or 
three months. The insurance world was 
in. a turmoil. It was charged that the 
officers of the Equitable had thrown al. 
business prudence to the winds. The other 
companies not only refused to change 
their practice, but issued gloomy forbod- 
ings as to the Equitable’s future. But the 
Kquitable’s action, although apparently 
sudden, was the natural outcome of many 
-ears of careful preparation. The policy 
of the society had been to select its risks 
in the very beginning with such care that 
little or no investigation would be neces- 
sary at the maturity of the contract; 

whereas the general practice had been to 
accept risks carelessly with the knowledge 
that errors or irregularities could be cor- 
rected when the time for settlement ar- 
rived. The result was that many of the 
claims of certain companies were con- 
tested and many more were compromised. 
No step ever taken by the Equitable 
illustrated more clearly the character of 
the society, or did more to extend its 
popularity. And as it suffered no injury 
from this step, but on the contrary made 
material gains, its example resulted in one 
of the most useful of the reforms finally 
adopted by all reputable companies; for 
today the policies of all the companies 
furnish ready money for the support of 
widows and orphans and for the protec- 
tion of estates—payable at the very mo- 
ment when the money is needed instead 
of after impairments and losses have re- 
sulted from delay. 


Meeting Public Needs 


The character of the Equitable has al- 
ways been shown by the care with which 
it has studied the needs of the public, 
and its efforts to meet these needs. 
Seeing clearly that death brings injury 
to business firms and corporations as cer- 
tainly as it does to individuals and fami- 
lies, it was among the first to make busi- 
ness insurance.a specialty, and it framed 
a corporate policy which has become a 
model in this department of the business. 

In the same way it took the lead in de- 
veloping and perfecting group insurance, 
by means of which employers throughout 
the country are extending the protection 
of life insurance to the families of work- 
ing men, most of whom have heretofore 
known little or nothing about insurance 
or its protective value. 


For Procrastinators 


As everyone identified with the life in- 
surance business knows, many men refuse 
to insure on the ground that they have 
not determined what form of policy will 
meet their needs best. This may be merely 
an excuse to sidetrack the agent, but nev- 
ertheless it is a_real objection. Recogniz- 
ing this, the Equitable some time ago 
framed a policy which gives the insured 
immediate protection, and also gives him 
five years within which to decide upon 
the ultimate form of the contract. This 
policy may be continued permanently as 
an ordinary life contract, or it may be 
converted into a limited payment life con- 
tract, or it may be merged into an endow- 
ment. It is true that the man who is 
solicited for insurance may refuse to in- 
vest in such a policy, but he cannot re- 





upon receipt of satisfactory proofs of 


fuse on the ground that he will not get 





the kind of insurance that will best meet 
his needs. 
Income Insurance 


The Equitable’s advocacy of insurance 
payable in the form of an income for life 
is another example of its attitude towards 
the public. It is the hope and belief of 
the management that the time will come 
when substantially all the insurance taken 
for family protection will be on the in- 
come plan, and that most of the insurance 
payable in one sum will be for the pui- 
pose of protecting business interests. 


Up-to-Date Annuities 


In this country few agents have seen 
the importance of offering annuities, and 
the consequence has been that many of 
the people who sought to invest in annu- 
ities have passed them by. The Equitable, 
therefore, undertook to make annunities 
so attractive that agents would become 
interested and render proper service to 
the public in this direction. The society 
now offers two annunity forms which are 
attractive because they are so framed as 
to bring to clear view their salient points. 
One of these is a return-premium annu- 
ity, called a refund annuity, under which 
the annunitant is guaranteed that while 
the return may be more it can under no 
circumstances be less than the price paid 
for the annuity. 


Return Premium Plan 


The other contract is a return-premium 
deferred annuity. This is called an in- 
come bond, and was devised to meet the 
needs of people who have no use for life 
insurance but want to provide for their 
own declining years. Previously men and 
women needing insurance for the protec- 
tion of their dependents, and wishing also 
to provide for their own future, obtained 
what they needed by investing in en- 
dowment insurance. But bachelors and 
widowers without children, or whose 
children had become self-supporting, 
and self-supporting women without de- 
pendents, found it a hardship to pay for 
insurance which they did not need. So 
the Equitable framed its income bond, 
under which no part of the money in- 
vested is paid for insurance, except the 
trifling sum required to cover the return 
premium feature. Thus the largest at- 
tainable life income is secured. 

The Equitable’s latest innovations have 
attracted so much attention that I need 
not dwell upon them. It now offers a pol- 
icy under which an income is paid to the 
insured if he becomes totally and perma- 
nently disabled, without reducing the 
amount payable at his death to the bene- 
ficiary. And if death is the result of acci- 
dent, double the amount of the insurance 
will be paid. 


The Root of the Matter 


But I need not multiply instances. I 
have said enough, I think, to give some 
idea of the Equitable’s character, and the 
way, so to speak, in which its mind works. - 
And I confess that I am proud of my 
identification with a corporation that so 
clearly reveals its soul. Moreover, I think 
I am justified in saying that the Equita- 
ble is not only a great life insurance com- 
pany, but that it has also become a great 
public service institution. 
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new men in unoccupied territory that is fertile and possesses great possibilities. 
like life men to write us about our proposition during the next six weeks. 


of the times. 
insurance. 


Inter-Southern Life Insurance Company 


Louisville, Ky. - 


VERY life i 
E, making money these days. 
the time to hit and hit hard. Our 


country is enjoying an unparalleled period 
of prosperity. Let us all take advantage 
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JAMES R. DUFFIN, President 
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Once an 


Illinois Life 
Man 
Always an 
Ellinois Life 
Man 


GREATEST GREATEST 


ILLINOIS ILLINOIS 


COMPANY COMPANY 


WANTS GOOD MEN Wants GOOD MEN 


AND ‘ AND 
WILL PAY THEM WELL WILL PAY THEM WELL 


A HUSTLER 


Can Get a Direct General Agency Contract With 











Merchants Life Insurance Company 
BURLINGTON, IOWA 


Assets $1,399,308 
Death Claims 'Paid 2, 752,963.76 








Good Territory Open 











Another Year of Progress— 





Dec. 31, 1916 GAIN 
a ee ee eee $11,943,640 $1,664,007 
Sueptue to ar ll 1,141,900 133,149 
Insurance in force . 104,989,362 15,392,529 


MOUND fi aCe ee 6 4,485,710 "597,021 


TheWESTERN and SOUTHERN 


Life Insurance Company 
W. J. WILLIAMS, President CINCINNATI 


Attractive Apportunities 


Open to Agents in Ohio, Indiana, Kentucky, West 
Virginia, Western Pennsylvania and Michigan 





























FACTS—24th YEAR 
MISSOURI STATE LIFE INSURANCE COMPANY - 
ST. LOUIS, MISSOURI 


Comparative Statement Showing Yearly Growth of Company 
Admitted Assets Guarantee Fund to Policyholders Insurance in Force, Paid for Basis 


Dec. 31, 1913 Dec. 31, 1913 Dec. 31, 1913 
$9,032,736.66 $1,880,784.30 $81,526,180.00 
Dec. 31, 1914 Dec. 31, 1914 Dec. 31, 1914 
$10,511, sou o $2,117,222.79 $93,364,394.00 
Dec. 31, Dec. 31, 1915 Dez. 31, 1915 
$12,000, is $2,336,639.97 $106,880,393.00 

Dec. 31, 1916 Dec. 31, 1916 

$14,142,052.49 $2,708,397.65 $129,199,279.00 





$15,325,25339  $2,841,209.49  $144'786,620.00 


Representing 


The Mutual Life Insurance Company 


OF NEW YORK 


you will make money. 


The great strength, big dividends and incomparable 
benefits of the ‘‘oldest company in America’’ 
mean certain success for you. 





For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2nd Vice President 
34 Nassau Street, NEW YORK, N. Y. 


























The Gem City Life Insurance Company 


DAYTON, OHIO 
General Agency Openings In First Class Territory In Ohio Only 


Life Department—Low Level Premiums, Non-Participating 
Accident Department—Unexcelled Policies and Rates 


HOME LIFE INSURANCE COMPANY 


GEORGE E. IDE, President (Now Purely Mutual) 256 Broadway, NEW YORK 


The fifty-seventh annual report shows insurance in force of $133,493,000, an in- 
crease during the year of $7,832,827. The Company paid the polic holders in 1916 
$3,536,233, of which $628,406 was in dividends or F eesempon refund. Its insurance 
reserve fund was increased by $1,300,000 and the Assets are now $32, 821,462. 

W. A. R. BRUEHL & SONS, General Managers HOYT W. GALE, General Manager 
Central and Southern Ohio and Northern Kertucky For Northern Ohio 


Rooms 601-606 The Fourth National Bank Building 229-232 Leader-News Building 
CINCINNATI, OHIO CLEVELAND, OHIO 

















Are You Permanently Established? 


White for Territory 
Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 







J.O. LAUGMAN, President: B. O. BERGE, Secretary 


Lutheran International 


Jnsurance Company 
Capital $100,000.00 Surplus $121,477.33 


Ottawa Banking & Trust Building 
OTTAWA, ILLINOIS 
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ATE 7, 


©) The OHIO STATE LIFE 


LIFE, HEALTH, ACCIDENT *x° MONTHLY INCOME INSURANCE. 


:)dtecae LATEST POLICIES AND AGENCY CONTRACT Sait a7 -\ngs 
Openings OHIO IND. KY., and MICH. Write Columbus 















CRESCENT LIFE 


INDIANAPOLIS 
JOHN C. HUMES, President LESLIE D. CLANCY, Secretary 


A LEGAL RESERVE COMPANY 
ARE YOU A BIG PRODUCER? CAN YOU PROVE IT? 
If so, you can develop a life interest with this prosperous Company. 


ONE GENERAL AGENT WANTED IN INDIANA 
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